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CONVENTION HEADQUARTERS: Ready for A.B.A.’s big meeting (See page 41) 


This Month: 


THE A.B.A. AT CHICAGO by Thomas L. Carry 


WHITHER DEPOSITS. EARNING ASSETS by W. J. Korsvik and T. M. Plank 


TAKING BANK SERVICE TO COMPANY WORKERS by Earl V. Burke 
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How to keep your checks in tune 


MUSIC ADDS AN AURA to many situations. 
And you can add a note of prestige to your 
bank—with checks that represent you 
proudly to your customers. Checks on 
Hammermill Safety paper are in tune with 
superior banking service. 

With checks on Hammermill Safety, the 
best-known name in paper is there to 
remind customers that even this detail of 
banking service gets your thoughtful 
attention. And Hammermill Safety does 
more than enhance your prestige. it protects 
your funds because its sensitized surface 


reveals the slightest attempt at alteration. 

And Hammermill Safety now contains 
Neutracel®—the exclusive pulp Hammer- 
mill makes from northern hardwoods. 
Neutracel blends with other fine pulps to 
give Hammermill Safety a smoother, more 
uniform writing and printing surface. 
Today’s Hammermill Safety is stronger, 
too—withstands repeated handling. 

The next time you order checks, specify 
Hammermill Safety. Ask your bank stationer 
or check printer to show you samples. 
It costs no more than other safety papers. 


The exclusive Hammermill Chainline design, illustrated, comes in 7 colors—amber, green, 
buff, blue, pink, gold, gray. Straightline and Crossline designs are also available. 


Safety Faper Division 
HAMMERMILL 


PAPER COMPAI 
ERIE. PENNSYLVAN 
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LETTERS 








Program Against Holdups 


Sirs: Ralph R. Emery’s article “A 
Protective Program Against Bank 
Holdups” in your July issue is certainly 
comprehensive and well thought out. 
It seems to me that many banks should 
benefit from a careful reading of what 
he has to say. If all banks would adopt 
such programs it could not help but 
reduce bank holdups. 

ALEXANDER B. ADAMS, Vice-President, 

Mellon National Bank & Trust Co., 

Pittsburgh 10, Pennsylvania 


a 


Sirs: “A Protective Program Against 
Bank Holdups” by Ralph R. Emery, 
vice-president and cashier, American 
Trust Company, San Francisco, is an 
excellent article. 

To this, we would like to add our 
thoughts on the importance of always 
using a warning signal in the morning, 
so that officers and employees will not 
enter the bank unless the signal has 
been set and, if it is not set, will im- 
mediately call the police. This is one 
of the precautions mentioned on a card, 
that we furnish banks, entitled “What 
to do Before, During and After a 
Holdup.” 

Also, we stress the keeping of some 
recorded money in the cash of each 
teller and letting the public know about 
it. For this, we furnish banks with our 
“Hot Money” card. 

W. H. Ritey, Advertising Manager, 

American Surety Company, 

100 Broadway, 

New York 5, New York 
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Social Security Display 


Sirs: We thought you would be in- 
terested in a Social Security informa- 
tion display that we prepared recently 
and placed on our main banking floor. 

The display featured the retirement, 
disability, and death benefits available 


under the Social Security program. 

Booklets describing each of these bene- 

fits were a part of the display and were 

available without cost to anyone. 
Public interest in the offering was so 

great that we had difficulty in keeping 

up with the demand for the booklets. 
RosBerT D. HEss, Asst. Vice-Pres., 
The National Bank of Commerce, 
New Orleans 9, Louisiana 
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“Know Your Banker” 


Sirs: Recently a friend of mine, 


Harold Edlund, who is vice-president of 
Manufacturing 


marketing of Butler 








From manufacturer to dealers 


Company, Kansas City, Missouri, talked 
with me about how he could improve 
the relationship of his company’s 
dealers with their local banks. 

The Butler Company is a manufac- 
turer of steel products, including pre- 
engineered building sizes and shapes 
for what it calls the “Butler Building 
System.” The company considers its 
dealers as “construction specialists.” 

As a result of our discussion, Mr. 
Edlund’s people consulted with a num- 


Bank lobby display features Social Security booklets 
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ber of banks and came up with the 
enclosed booklet. So far as I know, this 
is a pioneering effort in suggesting 
how to deal with banks. In my judg- 
ment, it is a beautiful job and is 
worthy of your attention. 

Some of the section headings in the 
booklet will help to tell what it is all 
about: “Maybe you never need to bor- 
row money—but you do need to know 
your banker better,” “Understand 
your banker’s viewpoint. Don’t let 
Banker Phobia, the common bugaboo 
of businessmen, damage your banking 
relations,” “How do you go about asking 
your banker for money?” “A kind of 
partnership without contract.” 

If any of your readers would like a 
copy of the booklet and you will refer 
the requests to me, I will be happy to 
mail one to each of those who write. 

O. PAUL DECKER, President, 

National Boulevard Bank, 

Chicago 11, Illinois 





When your wheat goes overseas... 


When you take your international 
trade problems to the people at The 
Chase Manhattan Bank, the services 
of a world-wide network of 51,000 
correspondent banks and branches are 
immediately at your disposal. 
Whatever, or wherever your prob- 
lem, you get the overseas help you 
need from the banker-at-the-spot .. . 
the man who has an intimate knowl- 
edge of local trade conditions and 
knows how to make them work for you. 
This is possible because Chase Man- 
hattan has a close personal relation- 
ship with its foreign correspondents. 


use Chase Manhattan’s world-wide 
network of 51,000 bankers-at-the-spot 


Chase Manhattan and its stateside 
correspondents handle the U. S. prob- 
lems of the Bank’s overseas corre- 
spondents. They, in turn, get things 
done for Chase Manhattan in their 
own countries. Such reciprocity 
enables you to get more efficient bank- 
ing service in the markets of the world. 

Here at home, experienced men in 
the International Department sit down 
and talk things out with you person- 
ally. They work with you on a basis of 
individual analysis and imaginative 
planning. And knowing the right men 
in the right places, they can quickly 


contact the banker-at-the-spot who 
can best help you. 

If you have import or export prob- 
lems, phone HAnover 2-6000 or write 
to International Department, The 
Chase Manhattan Bank, 18 Pine Street, 
New York 15. 


THE 


CHASE 


MANHATTAN 
BANK 


Chartered in 1799 
MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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TREADS IX FINANCE 





The Big Change 
in the Money Market 

A big and fundamental change oc- 
curred in the money market last month 
as directional signals were shifted in 
the wake of one of the worst declines 
in years in the Government bond mar- 
ket. The short term money market re- 
versed its trend of recent months and 
Federal Reserve policy veered from 
easy money to cautious restraint. 

In three short weeks the average 
yield at which the Treasury sold weekly 
bill issues rose to nearly 2 from just 
over 1 per cent; commercial paper rates 
moved higher three times in one week 
and bankers’ acceptances kept pace with 
mercantile bills. As the declining Treas- 
ury bond market forced yields on long 
term Government issues to nearly 4 
per cent, corporate and municipal bor- 
rowers had to pay more for new capital 
offerings—in many cases well over 4 
per cent for prime securities. 

Broadened support. The shift in Fed- 
eral Reserve policy began July 18 when 
the Open Market Committee author- 
ized a change from a “bills only” to a 
“bills usually” policy, meaning that the 
Federal Reserve banks, when conditions 
in the Government bond market were 
exceptionally close to a “disorderly” 
or no-near-bid condition, could buy 
Treasury bonds or other securities than 
Treasury bills. This was followed up by 
lifting cash margin requirements 
against securities from 50 per cent to 
70 per cent. Then, on August 15, the 
Federal Reserve Bank of San Francisco, 
which had resisted for several weeks 
cutting its discount rate to 1% per 
cent earlier this year, got Reserve 
Board approval for a 2 per cent rate. 

There was more behind this funda- 
mental change in the money market 
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Precipitous decline is linked with shift in monetary policy 


than the big upset in Government bond 
prices which began in June with the 
overturn of a joyriders’ applecart and 
continued through the middle of Au- 
gust—an event which brought back the 
Federal Reserve Bank of New York 
to its former job of policeman of the 
Treasury bond market. The most im- 
portant influence is the prospect that 
the Federal Government in the fiscal 
year ending next June will have to find 
buyers for perhaps $12 billion of new 
securities to finance a budget deficit. 
That in turn is due to the fact that 
Congress has so enthusiastically em- 
barked upon spending, rather than up- 
on tax reform, that the President him- 


Another evidence of the mounting fear of further inflation 
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self has said that a budget balance will 
be impossible for two years. 

Business outlook shifts. The _ infla- 
tionary aspects of a huge budget defi- 
cit that may have to be largely bank 
financed are so great that business 
psychology has_ shifted. Inventory 
liquidation has slowed down and in 
many industries sales have improved. 
Such seasonal and other business im- 
provement as has occurred and is in 
prospect promises to increase demand 
for bank credit slowly paid down over 
the past year. Some of the nation’s big 
banks now foresee a possible upturn in 
commercial loans to a new high by the 
year end and a return to a 4 per cent 
prime loan rate from the present 3% 
per cent level. To finance prospective 
Federal new money needs it is pre- 
sumed that substantial Federal Re- 
serve open market security purchases 
eventually will be required. 

Since the big change that has oc- 
curred began with the upset of the 
Government bond market and the re- 
turn of the Federal Reserve Bank of 
New York—as agent for all 12 regional 
banks—to its policing duty, the focal 
point of interest is the market for 
Treasury bonds and the meaning of 
Federal Reserve policing. 

This policing—which has not meant 
pegging or any interference with a long 
term trend—had not been exercised for 
five years and, except for minor special 
circumstances, for seven years. It ap- 
pears to have been brought back to 
end a difficult and undignified situation 
in which the Treasury was being forced 
to use newly raised money to buy back 
its own securities for support purposes, 
or, alternatively, redeem large amounts 
of maturities for cash—a _ process 
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Open market operations are centered in this “trading desk” at Federal Reserve Bank of New York 


Vital link in the Federal Reserve System’s broadened policing role in the money market 


euphemistically called “attrition.” 
Fall-out in bond prices. What hap- 
pened in Government bonds from June 
through the middle of August is illus- 
trated by market behavior of recent 
new issues. The Treasury’s 2%s of 
1965, issued in exchange for maturities 
in June and extensively joyridden— 
largely on money obtained from non- 
bank lenders—fell from 100% to 95%. 
The 3%s of 1985, also issued in June, 


fell from 101% to 92%. Among Treas- 
ury long term bonds the 3%s of 1990, 
issued last February, fell from a high 
of 107 to 95%. In passing it may be 
mentioned that the 2%s, because of 
unexpected joyrider demand, were 
originally issued to an amount of over 
$7 billion when only $5 billion of de- 
mand had been predicted; this appears 
to have marked the beginning of the 
end of the joyriders’ hopes. 
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ARE YOU LOOKING TOWARDS PERU...? 


The promotion of Peruvian foreign trade has been 
one of the main objects of our bank ever since its 
foundation almost 70 years ago. If you are interested 
in doing business in Peru a letter addressed to us 


will assure you our friendly co-operation. 


BANCO DE CREDITO DEL PERU 
Head Office - - LIMA 


Throughout the Country 
CAPITAL - S/.80,000,000.00 
SURPLUS - S/.98,745,958.91 


“Peru's Oldest National Commercial Bank" 

















In the latter part of June, flush with 
newly raised cash, the Treasury 
stepped into the market to cut down 
to size the issue of 25s by support 
purchases. It bought for redemption 
$456 million, along with $133.5 million 
more for Treasury investment funds. 
It also bought $4.8 million of the newly 
issued 3%s and $3.9 million of other 
securities for a total of $597.2 million. 

To the rescue. These large pur- 
chases failed to stem the decline and 
on July 18, just before a weak market 
was to close for the day, the Federal 
Open Market Committee authorized 
deviation from the “bills only” policy 
to permit bond purchases. The market 
rallied, but only temporarily. The Fed- 
eral Reserve Bank of New York bought 
for system account $165 million of 
bonds, $10 million of Treasury notes 
and $1,090 million of certificates. 

Most spectacular was the purchase 
“when issued” of the $1,090 million of 
certificates put out August 1, 1958; in 
effect it eased the Treasury’s cash re- 
demption problem. The Treasury sub- 
sequently announced that it had to pay 
off in cash $2,770 million of August 
maturities, which was 29.7 per cent of 
maturities held outside the Federal 
Reserve. 

Future outlook. Open market opera- 
tions of the Federal Reserve since devi- 
ation from “bills only” seem to point 
to a continued aversion on the part of 
the central banking system to habitual 
dealings in anything but  bills—the 
“nearest thing to money”. Yet it is 
clear that bonds or other longer term 
issues will be purchased when the mar- 
ket lacks bids and becomes disorderly— 
a guarantee that did not exist before 
July 18. Up to that time it was cus- 
tomary for dealers in Government se- 
curities, as a part of their presumed 
duty, to make bids for bonds for which 
they had no immediate buying orders 

A longer term implication is that in 
the future “spreads” between yields 
on long and short term Government 
securities will not be so wide; the re- 
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SERVICE 












CREDIT 
INFORMATION 


CORPORATE TRUST 
SERVICE 


BOND PORTFOLIO 


For prompt response ANALYSIS 


to your correspondent 
banking needs 





At your finger tips—these and more than a 
score of other profitable, essential corre- 
spondent banking services—available to you 
through Bankers Trust. Hundreds of banks 
already rely on our unusually thorough and 
experienced facilities. 


COLLECTION 
SERVICE 


In whatever way a New York bank can ad- 
vance your domestic or foreign transactions, 
Bankers Trust stands ready to act in your 
interest with speed and efficiency. 


a~ 
Let us supply you with the details of our 
personalized services. Better still, call on us CUSTODIAN SERVICE 
for a practical demonstration of the friendly 

q : way we can handle your requirements— great 


and small. 








, Member 
BANKERS TRUST COMPANY Federal 
16 WALL STREET, NEW YORK 15, N.Y. Insurance 
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CASHIER’S 
PAD RACK 


RECEIPTS, PADS, 
VOUCHERS 
AT YOUR 

FINGER-TIPS 


Welded steel construction 
with rubber feet to prevent mar- 
ring or slipping. GRAY Finish. 


SIX POCKET 8” W x 712" Hx 4" D...... 4.45 
EIGHT POCKET 8” W x 912" H x 512” D. .5.65 
TEN POCKET 8” W x 111" H x 612” D...7.50 
DEPOSIT TICKET 


HOLDER 


ELIMINATES 
STICK FILES. Con- 
tents easily re- 
movable. Sturdy 
steel construction. 


Gray finish. 10’°Wx6"Hx4’'D. 3.25 


NOI T one co, ine 


350 West Ontario St., Chicago 10, Ill 
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cent rise in short term yields seems to 
bear out that assumption. Whether in 
the face of recurrent international 
emergencies there ever can be a re- 
turn to “bills only” is a question; the 
whole history of debt management for 
many years seems to indicate that such 
a policy is unrealistic and too theoreti- 
cal. Great liquidation of Government 
bonds has been characteristic of most 
crises, many of them marking the out- 
break of new wars. Broad as the 
Government bond market now is, there 
are times when it simply cannot stand 
on its own feet without some propping. 

Fed’s role explained. How the Fed- 
eral Reserve Bank of New York oper- 
ates in its policing role requires some 
explanation. It buys securities for it- 
self and its associated reserve banks, 
for foreign central banks, for the Treas- 
ury, and Treasury and Government 
agency investment accounts. For these 
accounts it also sells. All-operations are 
centered in the “trading desk” of the 
securities department, which is the 
operating arm of the Federal Open 
Market ‘Committee. This has many 
functions. One function is defensively 
keeping the money market working 
smoothly in maintenance of any policy; 
another function is the dynamic one 
of creating an intended amount of 
pressure on the market as a whole. 

Sensitive nerve center. The securities 
department, of which the Trading Desk 
is a part, watches over the conduct of 
dealers, with whom it confers at meet- 
ings as well as by telephone. It also 
takes part in the job of handling new 
Treasury issues and retirements, in- 
cluding weekly bill sales. The trading 
desk, as sensitive nerve center or com- 
mand post, is aware from minute to 
minute of everything that happens in 
the money market and in securities; it 
reacts promptly, sometimes by deliber- 
ate inaction, to everything that goes on. 
Despite personal telephone calls and in- 
terviews with dealers and banks, these 
“outsiders,” except for isolated trans- 
actions in which they play a part, know 
little about a day’s overall operations 
or how much or little of this or that 
may be involved, for whose account the 
Federal Reserve is acting, what the 
“Fed” is bulwarking or offsetting, or 
why it is doing or not doing something 
at a given time. 

This secrecy is observed only during 
a certain time lag; at long intervals the 
minutes of the meetings of the Federal 
Open Market Committee are published, 
revealing its instructions to the New 
York Federal Reserve Bank. Reserve 
System “own account” security pur- 
chases or sales, in net amounts, are 
shown weekly in Federal Reserve state- 
ments; also the net amounts bought or 
sold for foreign central banks. Even the 
amounts and kinds of Federal debt re- 
tired or allocated among Treasury trust 
funds and agencies are revealed by the 
Treasury in its Monthly Bulletin, with 
a long enough time lag to devitalize the 
market value of any secrets then un- 
covered. Long term secrecy is theoreti- 
cally incompatible with the workings of 
a democracy and in general practice 
conforms to that theory. 


Reference sources. Those interested 
in further details of Reserve system 
security operations may consult “Fed- 
eral Reserve Operations in the Money 
and Government Securities Market,” a 
107-page booklet by Robert V. Roosa, 
published for free distribution in July 
1956 by the Federal Reserve Bank of 
New York. Also suggested for reference 
are “Hearings before the Subcommittee 
on Economic Stabilization”, 83rd Con- 
gress, 2nd session, Dec. 6 and 7, 1954, 
Government Printing Office, Washing- 
ton, 1954, and the text of a speech on 
May 6, 1954 by Allan Sproul, former 
president of the Federal Reserve Bank 
of New York, in which he discussed 
the limitations of the “bills only” policy. 
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Service Innovwation 
at Investment Oftice 


A broad financial planning and ad- 
visory service that represents an inno- 
vation in the securities business is 
being offered in a new mid-town Man- 
hattan office just opened by the in- 
vestment firm of W. E. Hutton & Co. 
As another unusual aspect, this is said 
to be the first instance of a New York 
Stock Exchange member firm opening 
a branch office whose activities will be 
devoted to the sale of mutual fund 
shares. 

Services available to investors at 
the new unit will include information 
and advice on various phases of per- 
sonal money management, including 


Help on personal finances 


budgets, savings, and investments. The 
purchase of mutual funds will be 
stressed, but Manager Herbert Launer 
(shown above with a client) says that 
‘if a potential investor’s circumstances 
indicate the use of a medium other 
than mutual funds we won’t hesitate 
to tell him so.” 

A presentation detailing the in- 
vestor’s current financial status will 
first be prepared. From this an invest- 
ment plan, ordinarily featuring the 
use of mutual funds, will be worked 
out by a registered representative 
specializing in this type of service. 

“Many investors without an overall 
knowledge of financial problems and 
opportunities have not pveviously had 
easily accessible information and serv- 
ices with which to make the best in- 
vestment decisions,” Mr. Launer as- 
serts. “Therefore, we are making avail- 
able the facilities and the personnel to 


Burroughs Clearing House 








THE WASH THAT STOPPED THE DRAIN 
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More than fifty years ago, U. S. Steel scientists found a way to reclaim the iron particles in low 
grade ores by washing away the useless sandy particles. Thus they obtained a high grade ore 
from a low grade one—which early miners had pushed aside as worthless. In 1910, they built 
their first plant to handle this job of ore beneficiation, because they knew that even vast ore 
deposits like those of the Mesabi Range in Minnesota would soon be drained if only the richest 
ores were scooped out to feed our steel-hungry economy. 


Today, more than ' of all the iron ore shipped out of Minnesota is beneficiated ore. And 
U. S. Steel's research work on ore beneficiation is still going on to find even better ways to 
utilize and stretch our ore deposits. USS is a registered trademark 
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provide them with all-around financial 
programming assistance.” 

For the past three years Mr. Launer 
managed W. E. Hutton’s mutual funds 
department and headed its national 
mutual funds sales organization. 
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Iranian Finances Target 
of Banking Specialists 


Amid the military and _ political 
events that have made headlines in 
the Middle East, there comes a quietly 
constructive note. It is in the form of 
a news release calling attention to a 
team of “trouble shooters” heading 
for Iran to aid its banking and finan- 
cial leaders. 

Banking experts. Under an agree- 
ment with the International Coopera- 
tion Administration, Ebasco Services 
Incorporated, New York City, has been 
engaged to furnish consulting person- 
nel to advise the Iranian Minister of 
Finance and the Bank Control Board 
on policies 8nd procedures, and person- 
nel training. 

Already at work on the Iranian 
banking project are Frederick W. 
Ohles, manager of Ebasco’s corporate 
finance department; John M. Rae, for- 
merly with Mellon National Bank and 
Trust Company, Pittsburgh, Pennsyl- 
vania, who is a senior banking staff 
member; and Clarence E. Hill, retired 
president and chairman of North- 
western National Bank, Minneapolis, 


| Minnesota. 





| 
| 
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Working through the U.S. Opera- 
tions Mission in Iran, the Ebasco team 
in the coming year will try to coordi- 
nate Iranian financing with the opera- 
tions of the Construction Bank and 
Mortgage Bank. Primarily, the bank- 
ing specialists will be endeavoring to 


| attract sufficient funds to accommo- 


date, at reasonable rates, the legiti- 
mate needs of credit-worthy borrow- 
ers, especially business men and 
private companies. 

Other considerations. The consult- 
ants will also assist the banks in or- 
ganizing and training personnel to use 
established policies that will contribute 
most to the encouragement of private 
enterprises and equity investment in 
Iran. 

Development of loan criteria; meth- 
ods of attracting savings; 


improve- 
ment of capital formation; and 
formulation of simplified methods, 
procedures, forms and reports are 


among the other problems to be con- 
sidered by the group. 
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Novel Answer to 
an Executive Problem 


With crowded appointment calen- 
dars posing a common executive prob- 
lem, Bankers Trust Company of New 
York has come up with a solution of 
wide interest, in the form of an eight 
by two-and-one-half foot magnetic 
scheduling board that keeps track of 
the many engagements of the bank’s 
eight senior management officers. 


Created by the Manhattan institu- 
tion’s methods research division, the 
board is made up of 18 sliding and re- 
movable panels with coded magnetic 
tabs indicating the nature and time 
limits of the officer appointments. 
There are also tabs to indicate the 
availability of conference rooms. The 
board is operated by the executive 
floor administrator, Albert L. Rice, 
shown below in the act of posting new 
engagements. The board covers a con- 
tinuous three week projection of 15 
work-days. 

The new device saves a great deal 
of secretarial time and facilitates meet- 





Tabs on office appointments 


ing arrangements. For example, if the 
head of one of the bank’s divisions 
wishes to schedule a meeting with sev- 
eral of the senior management execu- 
tives his secretary consults the central 
source, asks for the available time 
periods when all the officers are free, 
and makes the appointment. Previ- 
ously, it took many secretarial calls 
and re-calls before such a meeting 
could be scheduled. 

According to Bankers Trust, steps 
are now being taken to enlarge the 
procedure to include other areas of 
the institution’s corporate set-up. 


e + ° 


Insurance in Russia 


Insurance is an unfathomable mys- 
tery to the average Russian and is re- 
garded as a superfluous capitalistic 
commodity by many, yet it is being 
actively promoted. So states J. J. Cook, 
Los Angeles field representative of the 
Aetna Casualty and Surety Company, 
Hartford, Connecticut. 

In a report on his recent trip to 
Russia, Mr. Cook tells how the average 
Russian’s reaction to insurance runs 
the gamut from ignorance to indiffer- 
ence. Most of the Russians living out- 
side Moscow when asked about insur- 
ance would reply, “What’s that? What 
does it do?,” according to Mr. Cook. 
In Yalta he met a group of university 
students who thought that insurance 
was an unnecessary gimmick. Their at- 
titude was that Mother Russia takes 
care of all her children’s needs. 

The picture changed abruptly in Mos- 
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General Mills celebrates 
- Its 30th anniversary 
- With report of success 


| sales: $529,820,000 
earnings: $5.94 per share 


At the close of its third decade, General Mills, Inc., is happy to report to its share owners 
and employees that 1957-58 was the most successful year in the company’s history. 





Long-time research investments were rewarded with new products in foods, feeds, 
chemicals, vegetable oils,and electro-mechanical activities. Reorganized marketing 
programs strengthened consumer demand for General Mills products. Most impor- 
tant of all, the outstanding efforts of the people of General Mills provided the drive 
so essential to the year’s achievements. 


The year was marked by another innovation: publication of General Mills’ annual 
report as a 20-page illustrated supplement in Sunday news- 
papers in six major cities. If you wish to receive a copy, write 
to Public Relations Dept., General Mills, Inc., 9200 Wayzata 
Blvd., Minneapolis 26, Minn. 
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The The Divisions of General Mills 
Year Chemical Division: Fatty nitrogen compounds, polyamide resins. 
In Brief 1958 1957 amine adducts, vegetable sterols, and other products. 
Received from the sale of Feed Division: Formula feeds, feed stores. 
products and services $529,820,115 $527,701,677 eee 
Goods and services purchased Flour Division: Bakers and export flours, durum products, oat 
from others, and amounts products, grain activities. 
set aside va page 415,841,463 422,178,959 Grocery Products Division: Package foods, flour for household use, 
ages, salaries, ae 
and retirement benefits 78,140,404 74,670,699 phmemanets 
Taxes 21,144,651 18,616,908 Institutional Products Division: Baking mixes and other products for 
Net Earnings 14,693,597 12,235,111 hotel, restaurant, and institutional use. 
Dividends paid 7,956,207 7,948,259 Mechanical Division: Electronic and electro-mechanical equipment 
Earnings in excess of dividends 6,737,390 4,286,852 and instruments. 
Net earnings—per dollar of sales 2.8¢ 2.3¢ Refrigerated Foods Division: Refrigerated ready-to-bake biscuits 
Net: earnings—per for household use. 
share of common stock $5.94 $4.88 : re 
Tones por shave of comwnen stack 9.25 8.16 Oilseeds Division: Soybean and safflower products. 
Land, huildings, and equipment 95,573,735 85,531,908 Special Commodities Division: Vitamin concentrates, wheat starches 
Working capital 78,898,053 71,255,023 and proteins, vegetable gums. 
Stockholders’ equity 143,055,469 136,100,981 Protex, S. A. (Mexico): Steroid intermediates used in manufacture 
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Fiscal years 


ended May 31. 


of pharmaceuticals. 


Habib-General, Limited (Karachi, Pakistan): Guar gums. (Sixty per 
cent owned by General Mills) 





cow, Mr. Cook reports. Although the 
average Muscovite had a concrete con- 
ception of insurance, few carried any 
policies and, in fact, had never been 
approached by a salesman. Still, Mr. 
Cook found that insurance was widely 
advertised in Moscow papers. 

Independent agents. In an interview 
with Mr. Chetverekov, the head of all 
insurance in Russia, Mr. Cook learned 
that all types of insurance are available 
in the country, and how sales are han- 
dled. Russian insurance salesmen are 
independent agents and brokers who 
operate on a commission basis. The com- 
mission varies by line. 

Agents maintain their own records 
and operate on a Trustee Account basis 


through a local bank. The prime dif- 
ference is that the bank has an abbre- 
viated record of all insured, pays di- 
rectly to the company, and then remits 
a commission check to the agent. An 
agent is able to build a considerable 
volume of business since renewals are 
handled on a basis similar to the 
United States. 

The State is the company and, since 
it has no competitors, acts as its own 
commissioner. It is accountable only to 
the ministry under which it operates. 

There’s a catch. A working example 
of a retirement income plan convinced 
Mr. Cook that the Russians have a 
superb form of insurance business. Re- 
tirement income policies are easily 











For bank investment 





Security plus increased income now are available 
in the yields of quality corporate bonds and railroad 
equipment trust certificates. Our broad underwriting 
and marketing activities enable us to offer an excep- 


tional variety of these issues in substantial blocks. 


HALSEY, STUART & CO. INc. 


123 SOUTH LASALLE STREET, CHICAGO 90 + 35 WALL STREET, NEW YORK 5 
AND OTHER PRINCIPAL CITIES 
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available. The only catch is that the 
insured must pay full face value for 
the policy. As an example, a man aged 
30 who purchases a 10,000 ruble policy 
maturing at age 60 would pay, in an- 
nual or other instalments, a total of 
10,000 rubles. 

Mr. Cook’s impression of insurance 
in Russia leads him to speculate why 
such a capitalistic enterprise is even 
allowed to exist. He believes that the 
government is bringing pressure to 
bear against the accumulation of pri- 
vate wealth. The present advertising 
program urging ownership of insurance, 
he says, is an effective way for the 
government to regain the use of private 
capital. 


° a ° 


New Landmark of 
Finance Company Growth 
Symbolizing the marked growth of the 
consumer finance business in recent 
years is the impressive new head- 
quarters of Family Finance Corpora- 
tion, Wilmington, Delaware, the na- 
tion’s fifth largest firm operating 
principally in the small loan field. 
Organized 31 years ago, Family 
Finance with over 1,800 employees now 
has 261 branch offices in 203 cities and 
towns in 32 states. From a loan volume 


| of only $1,000,000 in 1928, there were 
| 471,966 loan accounts in 1957 for a to- 








Built by small loan volume 


tal of $193,013,213. A major portion of 
the loans made by the finance firm are 
used to meet emergencies and refinance 
existing debts. 

Aluminum, glass, porcelain and brick 
have been attractively combined in the 
new four-story headquarters office. And, 


Family Finance, the building has been 
designed to permit the addition of two 
more floors in the future. 


5 ° e 


Survey of Bank Charges 
on Corporate Accounts 


A recent survey by the Bank Man- 
agement Commission of the American 
Bankers Association shows the ma- 
jority of Reserve City bankers believe 
many special services on corporate ac 
counts should be charged on a direc! 
fee rather than an analysis basis. The 
survey was taken because of the in- 
creasing number of services being pro- 
vided for these large accounts. Many 
A.B.A. members throughout the countr 
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asked for the information as an aid 
in forming their own policies. 

The survey was taken among the 174 
member banks of the Association of 
Reserve City Bankers because it was 
felt these banks would be representa- 
tive of most institutions confronted 
with this particular problem. Practi- 
cally all of the 148 banks replying to 
the questionnaire felt that the present 
trend toward charging for special serv- 
ices on an analysis basis is harmful 
to the banking industry. 

Traditional services. Most bankers 
replying to the survey considered the 
following traditional services as prop- 
erly chargeable in the analysis of the 
checking account: Paying checks drawn 
on the account; processing normal de- 
posits; providing standard checkbooks; 
accepting stop payment orders; trans- 
ferring funds; certifying checks; send- 
ing periodic statements of account; 
supplying coin and currency in reason- 
able amounts; collection of notes and 
drafts (other than security drafts) ; 
investment advisory programs and 
safekeeping of securities for corres- 
pondent banks; simple lock box plans 
where the collection of checks for large 
sums is substantially expedited; name 


and account number imprinting of | 


standard checks. 

Following are the services that the 
majority felt should be charged on a 
direct fee basis, although replies indi- 
cate that in practice some of these 
services are now being provided on an 
analysis basis: 

Account reconciliation plans; collect- 
ing security drafts; safekeeping of se- 
curities (other than temporary) for 
individuals and corporations; fully im- 
printing and serially numbering stand- 
ard checkbooks; specially designed 
checkbooks; safe deposit facilities; divi- 
dend disbursing agency service; other 
trust services; draft plans for paying 
insurance premiums or other instalment 
payments; freight payment plans; ac- 
ceptance of utility bill payments; lock 
box plans where there is no substantial 
gain in collection of funds or where an 
unusual amount of processing is in- 
volved. 

. Sd . 


Pre-Authorized Check 
Indemnification Broadened 

The controversial pre-authorized 
check plan for insurance premium pay- 
ments at banks continues to be a target 
for many banking spokesmen. In the 
meantime, some of the insurance com- 
panies are broadening their indemnifi- 
cation agreements with banks that are 
participating in these programs. 

New clauses. United Life and Acci- 
dent Insurance Company, Concord, 
New Hampshire, for example, has re- 
vised its indemnity agreement along 
these lines: “In consideration of your 
participating . . . the United Life and 
Accident Insurance Company does 
hereby agree: (1) To indemnify and 
hold you harmless from any loss as a 
consequence of your actions resulting 
from or in connection with the execu- 
tion and issuance of any check, draft, 
or order, whether or not genuine, pur- 
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Make the World Bank Conference your 
reason to fly QANTAS around the world 


It’s the perfect reason for you to ex- 
perience the deft touches that make a 
Qantas trip one of the world’s most 
gratifying travel experiences. India 
by Qantas means a voyage in radar- 
equipped aircraft unmatched for luxu- 
rious appointments. 

You'll be welcomed aboard by a dis- 
tinguished and superbly trained crew. 
Aloft, you'll experience a distinctly 
Australian air of warm hospitality 
and really superior in-flight amenities. 


Begin your magnificent adventure in 
San Francisco or New York. Fly Qantas 
across the Pacific to Bombay or Cal- 
cutta via Sydney. Or, take Qantas the 
other way, across the Atlantic to Ka- 
rachi by way of London and Rome. 
Splendid and immediate connections 
to New Delhi. Come home the opposite 
way, and you'll have completely cir- 
cled the earth—by Qantas! Choose 
your direction, and have your travel 
agent work out the details now. 


Fly Australia’s Round-the-World Airline QANTAS 
ae 


Call QANTAS in New York, San Francisco, Los Angeles, Honolulu, Vancouver, B. C., or BOAC, general sales agent for Qantas, 
in New York, Chicago, Washington, Boston, Detroit, Miami, Dallas, Philadelphia, Pittsburgh, Winnipeg, Montreal, Toronto. 
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and so is the 
security for commodity 
loans afforded by 


AMERICAN 
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FIELD 
WAREHOUSE 
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YOUR SHIELD\OF PROTECTION 


Head Office: 
65 Broadway, New York 6, N. Y. 
Offices Nationwide 


Write for FREE booklet 
“Bank Loans Secured by 
Field Warehouse Receipts” 
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porting to be executed and received by 
you in the regular course of business 
for the purpose of payment, including 
any costs or expenses reasonably in- 
curred in connection therewith. 

(2) In the event that any such 
check, draft or order shall be. dishon- 
ored whether with or without cause, 
and whether intentionally or inadvert- 
ently, to indemnify you for any loss 
even though dishonor results in a for- 
feiture of the insurance. 

“(3) To defend at our own cost and 
expense any action which might be 
brought by any depositor or any other 
persons because of your actions taken 
pursuant to the foregoing requests, or 
in any manner arising by reason of 
your participation in the foregoing 
plan of premium collection. 

“(4) To refund to you any amount 
erroneously paid by you on any such 
check.” 

Experience. -The volume of checks 
drawn under the pre-authorized ar- 
rangement is undoubtedly growing. 
The Massachusetts Mutual Life Insur- 
ance Conipany, Springfield, reported 
that during the first 15 months of op- 
eration its Triple M or pre-authorized 
check plan has _ accounted for 
$143,423,763, or 15.1 per cent of the 
ordinary life insurance delivered in 
that period. 

Some 23,000 of its policyholders, in- 
cluding 14,600 holding policies written 
prior to the inauguration of Triple M, 
are using the plan. Among principal 


users are business concerns which have 


split up former large annual or semi- 
annual premiums on key-man insur- 
ance into small monthly payments. 

Since the plan went into effect, an 
estimated 100,000 checks have been 
drawn on about 2,500 banks, for a 
total of $4,222,318 in premium pay- 
ments. 

° * e 


Improving a Firm’s 
Banking Relationships 


The comment has been made that 
much of the difficulty which businesses 
have in relationship with banks is due 
either to a reluctance to approach them, 
or to an inadequate presentation of the 
facts needed for intelligent considera- 
tion of a loan application. 


In addressing a business group re- 
cently, Shaler Stidham, loan adminis- 


| tration vice-president of The Philadel- 
| phia National Bank, took an original 


tack in developing a solution to this 
problem. Hypothetically, he resigned 
from the bank and became a partner 
in a business. He then discussed with 


| the other partners what could be done 


to improve the firm’s relationships with 
its bank. 


Special characteristics. “Loan officers 
cannot be expected to be intimately 
aware of what is involved in the opera- 
tion of every kind of business,” Mr. 
Stidham explained. “It is therefore im- 
portant that the small business manager 
take steps to educate the banker as to 
the details of his particular business, 
and how it varies from others in the 





SHALER STIDHAM 


Banker assumes business role 
same industry.” Otherwise, the speaker 
warned, the banker may draw erroneous 
conclusions in making broad compari- 
sons within a given industry. 

Mr. Stidham also recommended to his 
“partners” that their banker be kept 
informed as to the elements of weakness 
as well as strength in their business. 
He added, “If we don’t do so and he 
later finds the elements of weakness, 
his confidence in us will be seriously 
impaired.” 

Important factors. Specifically, it 
was suggested that the banker would 
be interested in such details as the 
firm’s purchasing policies, factors that 
influence the demand for its products, 
samples of promotion used, principal 
customers, to what extent the businss 
is affected by prices changes, and the 
firm’s physical facilities. 

Mr. Stidham also discussed such other 
key phases of a business that are of 
interest to a banker as: financial and 
operating statements, fixed and variable 
costs, accounts receivable, inventories, 
and means of repaying loans. 

Detailed suggestions. In each in- 
stance, the speaker singled out the 
significant things for which the banker 
will be looking. Thus in stressing the 
importance attached to quality of man- 
agement, Mr. Stidham suggested that 
the banker be supplied with a copy of 
the firm’s organization chart, amplified 
with a written description of the duties 
and responsibilities of the key people, 
and a summary of their experience. 
“Most of all,” he added, “we should see 
to it, that our banker meets and gets to 
know, all of the members of our man- 
agement team. This aim can be ac- 
complished by taking our key people 
with us when we go to the bank, and/or 
er.couraging our banker to visit with 
us.” 

Mr. Stidham also stressed the impor- 
tance of being efficient and thorough 
in dealings with a bank. “Don’t cause 
annoyance to a banker by being slipshod 
in your dealings with him,” he told his 
assumed business associates. “Avoid 
issuing checks with one signature when 
two are required. Be prompt in sending 
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the bank written confirmation of verbal 
instructions to pay out or transfer 
funds. And, of course, don’t draw checks 
when there isn’t sufficient money in the 
account to cover them!” 

Loan officers surveyed. In drafting 
suggestions on how businessmen should 
approach the problem of demonstrating 
to their bankers the soundness of their 
eligibility for bank credit, Mr. Stidham 
contacted over forty bank officers 
throughout the country to develop a 
composite .of their thinking on the 
subject. He reported that they were of 
the unanimous opinion that business- 


men could do a great deal toward solv- | 
ing the problem by providing a more | 
adequate presentation of the facts | 


needed by bankers for intelligent judg- 
ments on loan applications. 


“Forty out of forty-one bank loaning | 


officers contacted agreed that they 
would be willing to grant additional 
loans, if the data supplied by small busi- 
nessmen were to be more complete in 
scope,” Mr. Stidham declared. 

It is unfortunate that the full text of 
Mr. Stidham’s talk is not available 
to small businessmen throughout the 
country. His many practical, detailed 
suggestions on how they could best 
qualify for bank credit, if widely fol- 
lowed, would certainly do much to 
eliminate the persistent charge that 
small business is being “short-changed” 
in having equal access to bank resources. 


° o Sd 


Pioneering Venture Under 
New Investment Act 


The Citizens & Southern National 
Bank, Atlanta, claims to be the first 
bank in the nation to take advantage of 
the provisions of the Small Business 
Investment Act of 1958 (see page 53). 
Shortly after Congress passed the Act 
last month, the bank’s board of 
directors authorized the investment of 
$325,000 in a new Georgia development 
corporation sponsored by C & § to 


provide venture capital for small busi- | 


nesses. 


In addition to the $325,000 to be in- 


vested by the C & S National Bank, 
other funds will be sought from affiliate 
banks, individuals and corporations in 
Georgia to bring the capital up to $500,- 
000. This amount would then be 
matched by the Small Business Admin- 
istration to bring the total initial funds 
of the corporation up to $1 million. 

Five purposes. According to Mills B. 
Lane, C & S president, the development 
corporation will serve five main pur- 
poses: 

1. To provide a pool of venture capi- 
tal which will enable small business to 
secure bank credit; 2. to assist small 
business so there will be no need to 
seek direct government help; 3. to pro- 


vide a revolving pool of capital where | 
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When your customers ship, 
title passes, and their credit risk begins 


At the time of shipping, your customers create an account receivable ... 
and unless they have credit insurance . . . their insurance protection 
ceases. They lose control of the asset because title of the merchandise 
has passed. It is sound to insure the product while they own it. It is 
equally sound to insure it when the buyer owns it .. . and owes them 
for it. 


American Credit Insurance is an important 
factor in making commercial loans because 
the bank can be included as a named assured. 


We have prepared a booklet discussing credit insurance from the 
banker’s angle. If you’d like a copy please write AMERICAN CREDIT 
INDEMNITY COMPANY of New York, Dept. 49, 300 St. Paul Place, 
Baltimore 2, Maryland. 


Providing added protection on commercial 
loans is a valuable function of 


American 


expanding or small business can obtain | 


capital; 4. to act as a clearing house | 


to bring together individual investors 
and businesses seeking capital; 5. to 
participate in Georgia’s industrial 
growth both for existing and new busi- 
nesses. 
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Life Insurance 
Loans are... 


© PROFITABLE 





These loans are SECURED 
by cash values of life insur- 
ance policies ... PROFITA- 
BLE because the collateral 
constantly increases in value 

LIQUID because your 
money is readily available— 
loans are callable at any time 
with 150 days or less. 


More than $165,000,000.00 of 
these loans have been placed 
with banks throughout the 
country ... There is an un- 
limited volume of these loans 
immediately, available. 


Bank references ... (banks 
known to you) and full de- 
tails on our two convenient 
plans for handling’ these 
loans will be sent you with- 
out obligation. 


Arthur t. Boreman & Sons 


1912 Grand Avenve 
Des Moines 5, lowa 
« Los Angeles 
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| The Role of 


a 


a Financial Consulting Firm | 
By Maxson F. Judell | 





Too many small business men are 
either not aware of the various aids and 
helps that are available to them from 
professional and institutional sources 
or they are reluctant to take advantage 





of them. I need but mention the “man- 
agerial know-how” or management in- 
formation service, for example; the 
| auditing and accounting services; and 
the advisory assistance that their 
| banker, credit association, supplier, or 
| Chamber of Commerce can provide. 

Finance a major problem. The wel- 
fare of the “little fellow” long has been 
a leading concern of our democratic 
| form of government. The small business 
| man is the symbol of individualism and 
of our free enterprise. His problems, 
however, are many, complex, and varied, 
and therefore formulating policies to 
help him is admittedly difficult. In: my 
opinion, a good approach would be 
to examine one major problem—inade- 
quate financing—and the area of finan- 
cial assistance. 

Government report. “A review of fi- 
nancing facilities available to small 
business leads to the conclusion that 
they are inadequate,” states the recent 
|Federal Reserve System’s “Financing 
| Small Business” report to four power- 
| ful committees of the Senate and the 
| House. 
| It was as a result of this report that 

I felt a keen desire to “explore” an un- 
usual and original format for a small 
business financial consulting service, one 
regarded as a potential answer to both 
the small business man and the lending 
institutions by leading financial editors, 
credit managers, and bankers, among 
others. 

The name of the firm: Lenders Serv- 
ice Corporation. In my opinion, another 
statement in the previously-referred to 
| Federal Reserve report would well ap- 

ply to this financial consulting organ- 

ization: “An institution to which small 
business can bring its case for capital.” 





| 
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Nationwide scale. Lenders Service has 
developed its specialized services 
through a network of regional offices in 
New York, Chicago, Cleveland, Dallas, 
Denver, and Atlanta, with the general 
offices being in Los Angeles. It assists 
both the potential lender and borrower 
in developing a favorable climate for 
financing. 

The small business man has long been 
recognized among lenders and others as 
not being able to prepare properly, let 
alone present, his financial require- 
ments in a _ satisfactory manner to 
qualify for any of the various types of 
financial assistance. 

Of course, there are extenuating cir- 
cumstances surrounding his inabilities 
in this direction. In most instances he 
is also called upon to sell, negotiate 
with labor, handle advertising and pro- 
motion, keep the books, etc. 

Case example cited. Learning of the 
solid experience, in all phases of small 
business financing, of the men who or- 
ganized the Lenders Service Corpora- 
tion, I asked: How does your firm’s 
program work? 

I was told that an actual “case his- 
tory,” one giving all the steps in the 
company’s operation and with all the 
related and pertinent facts, would best 
picture its functions. Here, then, are 
the circumstances and events which re- 
veal what happened in the case of the 
Beck Trucking Company: 

Warren W. Beck, thirty-two years 
old, is the owner of the Beck Trucking 
Company, Paso Robles, California. His 
skill and experience have given the 
firm a growing and highly-regarded 
reputation. But, the increase in busi- 
ness as a result brought the need for 
more equipment. More equipment meant 
the need for more drivers. Expansion, 
then, meant the need for more money. 

Where, and how, to get the sorely- 
needed funds—this was the problem 
that had Warren Beck at a loss. 


Some of the forms used to obtain useful financial data 
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Lenders Service representative calls on Warren Beck, trucker 





Consultant firm brings small businessman, lender together 


Lenders Service contact. Then, one 
day, a letter of inquiry came in his 
mail from the Lenders Service Cor- 
poration with an explanation that 
funds were available for long-term 
financing through commercial finance 
companies or other lenders provided he 
could meet certain requirements. He 
was told that if he filled out and re- 
turned a request card enclosed, a Lend- 
ers field representative would call on 
him and, without any cost or obliga- 
tion, would be glad to discuss his finan- 
cial requirements with him. He lost lit- 
tle time in mailing back the card. 

A mutual appointment was arranged, 
at which time the services of the cor- 
porat‘on were clearly outlined. He was 
advised that if he desired Lenders to 
act as his financial consultants, with his 
fuil cooperation, the firm would assem- 
ble and direct ail facts necessary for a 
loan consideration. This was acceptable 
to Mr. Beck and, agreeing to a modest 
fee, he signed an application. 

His loan request was for $40,000. 

Preliminary report. With desired in- 
formation furnished by Mr. Beck, the 
field representative prepared a Pre- 
liminary Data Report, as it is officially 
called. This report gave a comprehen- 
sive and factual history of the Beck 
Trucking Company, its officers, credit 
sources, financial data, activities, gen- 
eral prospects, future plans, and the 
purposes for which the desired money 
was needed. 

A review by the Lenders Service 
office given in this Data Report resulted 
in an approval to handle the Beck re- 
quest. The formalities over with, stand- 
ard company forms were dispatched to 
Mr. Beck which called not only for 
specific and accurate information from 
his bank, his accountant, and his sup- 
pliers, but also for the personal, finan- 
cial, business, and employment history 
of each member of the firm. He was 
assured that his application would be 
handled on a confidential basis. 

Final report. Upon the receipt of the 
necessary data, Lenders immediately 
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analyzed and processed it into a rough 
draft of a report giving the vital 
statistics of The Beck Trucking Com- 
pany and of Warren W. Beck. This was 
then sent to Mr. Beck for his inspec- 
tion, any corrections, and final author- 
ization. When the finally-approved copy 
was returned, Lenders Service _ in- 
tegrated its contents into a specially- 
prepare and o‘icially-designated Busi- 
ness and Financial Report. 

The Placement Department of Lend- 
ers Service -then reviewed this report 
in order to determine which financial 
source would be best for its submission. 
Important factors leading to the final 
decision were (1) the type of loan, (2) 
the area of operation and (3) the 
amount desired. 

To the chosen source went the Beck 
report. If the se‘ected financial institu- 
tion was favorable to the request, a 
business reply card would bring con- 
firming word. If it was not favorable, 
the card would relay this fact, permit- 
ting the Placement Department to con- 
tact another lender. 

Happy ending. After due considera- 
tion of both the report and requested 
supplementary information provided by 
Lenders Service, as well as its own pri- 
vate investigation, the first commercial 
finance company to which the Beck re- 
quest was sent was favorable to grant- 
ing a loan. Its representative then vis- 
ited and inspected the premises and 
operation of the business and, with nec- 
essary terms and conditions mutually 
confirmed, a sum of $38,000 was agreed 
upon. 

This step-by-step story of the Beck 
Trucking Company loan affords a 
graphic illustration of the manner in 
which Lenders Service Corporation 
functions. 

Small business serves as a dynamic 
influence in our free enterprise system. 
To the extent that worthwhile steps 
can be taken to strengthen its develop- 
ment, specialized aid such as Lenders 
Service gives, serves the interests of 
the whole country. 








business is BIG 
in Pittsburgh... 


16,800,000 


FOR NEW INDUSTRIAL 
RESEARCH FACILITIES 
IN 18 MONTHS 


Aggressive Pittsburgh industries 
have launched some of the most 
farsighted research programs of our 
time. 

A major oil company in Pittsburgh 
had just three research buildings 
twenty years ago. Today, this same 
research center has 43 buildings and 
employs 1370 people! Capital expen- 
diture for this project has increased 
twenty-fold. Research has become 
big business in Pittsburgh, with 113 
centersemploying over 17,000 people. 
And Peoples First serves many of 
these companies. 

What are your business plans for 
the bustling Pittsburgh area? Need 
correspondent services? Our new 
booklet ‘‘Correspondent Service in 
Pittsburgh” gives you complete up- 
to-the-minute information on how 
we can serve you. Write for a copy. 


PEOPLES FIRST 


NATIONAL 
BANK & TRUST 
COMPANY 
Pittsburgh 30, Penna. 

Member F.D.I.C. 
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At the A. B. A. Convention 


Make yourself at home at 
The First National Bank — [ 
of Chicago 


Welcome! Once again we, at The 
First National Bank of Chicago, in- 
vite you to our city—this time for 
the 84th A.B.A. Convention. 

From the 21st through the 24th of 


September we'll be visiting with you, 





attending stimulating meetings, re- 


newing old friendships and making 





new ones. 





We hope you'll drop into our bank 
while you’re here. Our telephones 
and secretarial services are at your 
disposal. Come on in and sample our 


brand of good Midwestern hospitality! 


84th Convention of the 
American Bankers’ Association 


CHICAGO 








The First National Bank of Chicago 


Dearborn, Monroe & Clark Streets 
Building with Chicago since 1863 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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Convention Line-Up 

Delegates begin packing their bags 
this month and checking last minute 
hotel and travel reservations as the 
fall season ushers in the annual trek 
to financial meetings, conferences and 
conventions. Convention plans have 
been a year in the making and there is 
every indication that the meeting halls 
will be packed for the exchange of 
information and ideas. In addition, each 
association is expected to study its 
activities in relation to the current 
economic and national problems. 

The 84th annual convention of the 
American Bankers Association heads 
the list of conventions in September. 
It will be the largest of the annual 
meetings and is covered starting on 
page 41 of this issue. 

Another of the larger conventions 
will be held in Dallas, Texas from No- 
vember 3-5 when the National Associa- 
ticn of Bank Auditors and Comptrollers 
meets for its 34th annual convention at 
the Statler-Hilton Hotel. Early conven- 
tion plans indicate that it will be one 
of the organization’s most noteworthy 
meetings. Details of the convention will 
be covered fully in the October issue of 
Burrough’s Clearing House. Highlights 
of some of the other conventions that 
will be held this fall appear below. 

Financial Public Relations Associa- 
tion. The convention will be held in 
Philadelphia at the Sheraton Hotel from 
September 28 to October 2. A solidly- 
packed program of general sessions, 
departmental sessions, and clinics is 
planned for a thorough coverage of all 
phases of bank public relations, adver- 
tising and business development. A 
four-hour School of Human Relations 
will be conducted by Dr. James F. 
Bender, well-known author and lecturer 
and president of James F. Bender & 





National Association of Supervisors of State 
Banks — Annual Convention, September 17-19, 
Hotel Leamington, Minneapolis, Minnesota. 


American Bankers Association—Annual Con- 
vention, September 21-24, Conrad Hilton 
Hotel, Chicago, Illinois. 


Financial Public Relations Association — An- 
nual Convention, September 28-October 2, 
Sheraton Hotel, Philadelphia, Pennsylvania. 
National Consumer Finance Association — 
Annual Convention, September 30-October 3, 
Americana Hotel, Miami Beach, Florida. 


National Association of Bank Women—An- 
nual Convention, October 6-9, Biltmore Hotel, 
Atlanta, Georgia. 


Western Regional Trust Conference—Ameri- 
can Bankers Association, October 9-10, Statler 
Hotel, Los Angeles, California. 

Consumer Bankers Association—Annual Con- 
vention, October 15-18, Grove Park Inn, Ashe- 
ville, North Carolina. 

National Association of Bank Auditors and 
Comptrollers—Annual Convention, November 
3-5, Statler-Hilton Hotel, Dallas Texas. 





Fall Schedule: Banking and Financial Conventions 


Mortgage Bankers Association of America— 
Annual Convention, November 3-6, Conrad 
Hilton Hotel, Chicago, Illinois. 


Annual Mid-Continent Trust Conference — 
American Bankers Association, November 6-7, 
Statler Hotel, St. Louis, Missouri. 


Robert Morris Associates—Fall Conference, 
November 9-12, The Greenbrier, White Sulphur 
Springs, West Virginia. 


National Agricultural Credit Conference — 
American Bankers Association, November 17- 
19, Sheraton-Fontenelle Hotel, Omaha, Ne- 
braska. 


United States Savings and Loan League — 
Annual Convention, November 17-21, Mark 
Hopkins and Fairmont Hotels, San Francisco, 
California. 


Investment Bankers Association—Annual Con- 
vention, November 30-December 5, Americana 
Hotel, Miami Beach, Florida. 


National Credit Conference—American Bank- 
ers Association, January 22-23, LaSalle Hotel, 
Chicago, Illinois. 








Schedule lists wide variety 


Associates. The broad theme developed 
in the School of Human Relations will 
be expanded in detail in other conven- 
tion sessions. 

Featured speaker at the association’s 
main luncheon on Tuesday, September 
30 is Dan J. Forrestal, director of public 
relations for Monsanto Chemical Com- 
pany, St. Louis, Missouri, and former 
president of the Public Relations So- 
ciety of America. Departmental ses- 
sions and clinics will supplement the 
general program. The clinic schedule 
includes 45 meetings. Altogether, a 
total of 75 individual meetings are 
planned during the convention. 

State Bank Supervisors. Another 
major meeting set for September is the 
57th annual convention of the National 


Two of the featured principals at the F.P.R.A. convention 


DR. JAMES F. BENDER 
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of fall conventions this year 


Association of Supervisors of State 
Banks. This year’s meeting will be 
held at the Hotel Leamington in Min- 
neapolis, Minnesota from September 
17-19. The 1958 convention marks the 
first time that associate member banks 
will be present. 

Outstanding speakers at the meeting 
include Lee P. Miller, president of the 
Citizens Fidelity Bank and Trust Com- 
pany, Louisville, Kentucky and incom- 
ing president of the American Bankers 
Association. The delegates will be wel- 
comed by the governor of Minnesota, 
Orville L. Freeman. Minnesota Senator 
Hubert H. Humphrey will be the main 
speaker at the general convention ses- 
sion which will be held on Thursday, 
September 18. 

Savings-loan, mortgage groups. With 
an advance registration of over 3,000, 
the 45th annual convention of the Mort- 
gage Bankers Association of America 
promises to be one of the best in history 
when the organization meets in Chicago 
from November 3-6. The meeting will 
be held against the backdrop of some 
of the most significant changes in the 
mortgage field ever experienced. 

The mortgage industry is prominent 
among those which are running counter 
to the general trend of business, largely 
because of the increased availability of 
funds for new housing and real estate 
financing. Association officials point out 
that the convention this year will fea- 
ture discussions almost entirely oppo- 
site to those which characterized the 
1957 convention when credit restrictions 
were a dominant factor in the business 
picture. 

Prominent business, banking, and 
government officials are scheduled to 
address this year’s meeting, including 
Albert M. Cole, administrator of the 
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Housing and Home Finance Agency; 
Philip N. Brownstein, director of the 


Veterans Administration home loan 
guaranty section; and J. Stanley 
Baughman, president of the Federal 


National Mortgage Association. 

Some 3,500 delegates are expected to 
attend the national convention of the 
United States Savings and Loan League 
in San Francisco, California November 
17-20. Three general sessions, plus a 
series of panel discussions and shop 
talk meetings, are planned for the con- 
vention. Presiding at all sessions* will 
be Joseph Holzka, League president, 
and president of the Northfield Savings 
and Loan Association, Staten Island, 
New York. 

Featured on the program with Mr. 
Holzka will be several prominent speak- 
ers, including Alabama Senator John 
J Sparkman and Albert J. Robertson, 
chairman of the Federal Home Loan 
Bank Board. Other speakers include 
Arthur M. Weimer, Dean of Indiana 
University School of Business, and 
Perry Prentice, editor of House and 
Home magazine. 

Robert Morris Associates. Bank loan 
officers and credit men from all sections 
of the country will attend the 44th 
annual Fall Conference of the Robert 
Morris Associates, November 9-12 at 
The Greenbrier, White Sulphur Springs, 
West Virginia. 

The three-day meeting will feature 
panel discussions with leading econo- 
mists and industrialists as panel mem- 


Independence Hall 














Hotel Sheraton Headquarters 


Historic Philadelphia is sure to hold delegates’ interest 


bers. Among the outstanding addresses 
planned at the meeting is the speech of 
R.M.A. National President William R. 
Chapman, who is also senior vice-presi- 
dent of the Midland National Bank of 
Minneapolis, Minnesota. 

Of special interest to the delegates 
will be the speech of Robert R. Wil- 


liams, president of the Bradford Na- 
tional Bank, Bradford, Pennsylvania. 
Mr. Williams will speak on “Problems 
of Country Banks” at the meeting’s 
first session Monday, November 10. 
National Association of Bank Women. 
The 36th annual convention of the 
N.A.B.W. will be held this year at the 
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The Bank of California is in the unique position of being 

able to offer its corporate customers and correspondent banks 
the services of seventeen complete banking offices in all 

three Pacific Coast states. For on-the-spot credit information, fast 
collection of items, concentration of funds and other banking 
services in California, Oregon and Washington, we suggest you 
take advantage of this exclusive tri-state operation. 


THE BANK OF CALIFORNIA 


NATIONAL ASSOCIATION 
SAN FRANCISCO and other California cities... PORTLAND, Oregon... SEATTLE. and TACOMA, Washington 


HEAD OFFICE: 400 CALIFORNIA STREET, SAN FRANCISCO 20 
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DEPOSIT 
INSURANCE 
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Biltmore Hotel in Atlanta, Georgia 
from October 6-9. 

While the program details had not 
been completed as of this writing, indi- 
cations are that the convention will be 
a busy, action-packed four-day meeting. 
A series of informative discussion 
groups, panels and speakers from the 
fields of education and business are 
scheduled. The subjects promise to be 
most valuable to women in their work 
as bankers. 

As in past years, one of the high- 
lights of the convention will be the pre- 
sentation of the Jean Arnot Reid 
Award. The winner is chosen annually 
by the Founders’ Tribute Committee 
with Miss Hilda H. Kollmann, of the 
State Bank of Blue Island, Illinois, as 
chairman. 

N.A.B.W. President Iwetta Miller, 
of the First City National Bank of 
Houston, Texas, is scheduled to preside 
at all business meetings. 

Agricultural and National Credit 
meetings. The Agricultural Credit Con- 
ference of the American Bankers Asso- 
ciation attracts bankers from all parts 
of the country each year. This is par- 
ticularly true of bankers in small rural 
towns whose special field is financial 
service to farm customers. This year’s 
conference will be held in Omaha, Ne- 
braska from November 17-19. 

The A.B.A.’s National Credit Con- 
ference will be held January 22-23, 1959 
at the LaSalle Hotel, Chicago, Illinois. 
Bank credit executives from all areas 
of the country are expected to attend 
this important meeting. 

Consumer Bankers and Consumer Fi- 


nance Associations. The Consumer | 


Bankers Association will hold its 38th 
annual convention at the Grove Park 
Inn, Asheville, North Carolina from 
October 15-18. A similar organization, 
the National Consumer Finance Associ- 
ation, will hold its annual convention at 
the Americana Hotel, Miami Beach, 
Florida from September 30 to October 3. 

Investment Bankers Association. An- 
other meeting scheduled for the Amer- 
icana Hotel in Miami Beach, florida is 
the Investment Bankers Association 
convention from November 30 _ to 
December 5. In addition to a number of 
principal speakers, the program will be 
highlighted by committee reports. 

A.B.A. trust regionals. The 32nd 
Western Regional Trust Conference 
sponsored by the Trust Division of the 
American Bankers Association will be 
held at the Statler Hotel in Los An- 
geles, California on October 9-10. Hosts 
for the conference will be the Southern 
California Trust Officers Association. 
Eldridge H. Booth, Jr., senior vice- 
president and trust officer of the Title 
Insurance and Trust Company, Los 
Angeles, will serve as chairman. 

The 27th Mid-Continent Trust Con- 
ference of the A.B.A. will be held at 
the Statler Hotel, St. Louis, Missouri, 
November 6-7. The conference will 
bring together trust officers from banks 
in the Mid-Continent area including the 
states of Arkansas, Colorado, Illinois, 
Indiana, Iowa, Kansas, Kentucky, 
Louisiana, Michigan, Minnesota, Mis- 
souri, Nebraska, North Dakota, Ohio, 
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dete sage EQUIPMENT COMPANY 
Proudly Presents Its All New 


pv nsary 


PECO McCLINTOCK CLOCK MODELS 


Available with 
Melodious 
Westminster 
Chimes 





THE NEWPORT ; 
ALTERNATING TIME THE CAMDEN 
and TEMPERATURE TIME and TEMPERATURE 


NATIONALLY SOLD...NATIONALLY SERVICED 


mart, new Peco-McClintock Golden Anniver- 

sary models reflect the craftsmanship that only 
fifty years of designing outdoor clocks exclusively 
for Financial Institutions can provide. Big, hand- 
some, accurate and built to last a lifetime, these 
up-to-the-minute clocks will enhance the appear- 
ance of your institution and provide an “around 
the clock” public relations service that is unsur- 
passed. Get the complete details about these and 
our other outstanding Chime Clock models today. 
No obligation, of course. 


NOW present your community with one of these clocks on YOUR Anniversary this year, 

















GOLDEN ANNIVERSARY Windows Wale ih 





1908-1958 Chime Clock Division 

U PROTECTION EQUIPMENT COMPANY 
Daye . BOX 5477, MINNEAPOLIS 8, MINN. 

af Other PECO Products 

CHIME CLOCKS PECO Vault Alarm + Vault Ventilator « Nite-N-Day Depository 


¢ Pneumatic Auto Banker « Drive-in 
ndows ¢ Vault Doors + Safe Deposit 
































YOU GET FAST COLLECTION SERVICE AROUND 
THE WORLD...WHEN FIRST NATIONAL CITY 


Is YOUR CORRESPONDENT 


The FIRST NATIONAL CITY BANK of New York 


HEAD OFFICE: 55 WALL STREET. NEW YORK 15, N.Y. 


72 OVERSEAS BRANCHES, OFFICES AND AFFILIATES ¢ 78 BRANCHES IN NEW YORK 


Around-the-clock Transit Service ¢ Collections * Credit Information * Bond Portfolio Analysis * Complete 
Securities Handling Facilities *¢ Dealers in State and Municipal Bonds « Participation in Local Loans 
Personalized Service * World-Wide Banking Facilities ¢ Complete Metropolitan New York Office Coverage 


First in World Wide Banking 


Member Federal Deposit insurance Corporation 
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Our booklet, 


wt Nati kof New York 
i ||| “Speed”, describes 
the many ways 
& ||| First National City’s 
is ||| check collection 
Comern 


service can help you. 
We will be pleased 





||| to send you a copy 
|\|| free on request. 
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Oklahoma, South Dakota, Tennessee, 
Texas, and Wisconsin. 
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Bank Ad Campaign Set 
to “Open Fire”’’ 


The first national ad for commercial 
banks will appear in Life magazine on 
September 22, according to Morris R. 
Brownell, Jr., chairman of the board of 
trustees of the Foundation for Commer- 
cial Banks. The Foundation is an out- 
growth of a committee established by 
the American Bankers Association to 
make an independent study of the feasi- 
bility of national advertising for com- 
mercial banks. 

Mr. Brownell said that 1,456 of the 
commercial banks asked to support the 
national ad program have pledged a 
total of $387,453.92 to date and that 
more pledges are coming in every day. 
“We are at last accomplishing some- 
thing which many of us commercial 
bankers have felt should have been done 
for years,” he added. “This is really 
a great development for our business.” 

A supplemental program for offering 
reprints and merchandising materials to 
banks participating in the ad campaign 
is presently in the planning stage. De- 
tails will be announced later, according 
tc Mr. Brownell. 


* - o 


Broadway Savings Bank 
Uses Portable Window 


A portable walk-up window, claimed 
to be the first of its kind, has been 
installed by the Broadway Savings 
Bank, New York City. Designed to 
permit the bank to extend banking 
hours without opening the entire bank 
and without altering the building, the 
window rolls up to the open door facing 
on the street, is anchored securely in 
position by a special locking device, and 
looks as if it were an integral part of 
the bank. 

Made of stainless steel and bullet- 
resisting glass, the window is 83 inches 
high and 40 inches wide. It is a fully 
equipped teller’s station with electrical 
intercom, cash drawers and a sliding 


Unusual walk-up facility 
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protective device that eliminates any 
direct contact between teller and cus- 
tomer. The window is the design of 
Edward L. New, assistant secretary 
of the bank, and is made by Herring- 
Hall-Marvin Safe Co. 
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Loans for Education 
Offered by Four Banks 





Four more of the country’s big banks | 


are among the latest institutions to 
develop plans to put college education 
on a pay-as-you-go basis for students. 
Bank of America, San Francisco, the 
National Bank of Detroit, the American 
Fletcher National Bank, Indianapolis, 
Indiana, and the Michigan National 
Bank, Lansing, recently. announced loan 
programs that will enable students’ 
parents to repay advances over a period 
of years. 

Bank of America’s Studyplan pro- 
gram makes insured loans up to $10,000 
to pay the costs of college enrollment. 
Funds are advanced by the bank to the 
borrower at the beginning of each 
semester with a monthly repayment 
schedule retiring the loan by the time 
the study course is completed. 

Spreads costs. Citing the increased 
costs for education in recent years, 
President S. Clark Beise states that the 
bank is providing the new loan service, 
“Because we feel Bank of America 
shares in the responsibility of providing 
opportunity for students to continue 
their education.” Bank officers add that 
the service assures parents of an order- 
ly financial plan, spreading the expen- 
ses evenly over the period of time the 
student is attending school. 

All Studyplan loans are covered by 
group life insurance. This insurance is 
available, without medical examination, 
to all borrowers under 62 years of age 
and in good health at the time the loan 
is made. Parents can arrange, at one 
time, for all or part of the financial 
needs of a one, two, three or four year 
course of study. Choice of schools may 
be any accredited institution in the 
United States, including, preparatory, 
graduate and professional schools. 

Detroit plan. Under the National 
Bank of Detroit Education Plan, the 
bank will advance payments to any 
accredited college or university over 
two to four years to pay a student’s 
college expenses. The amounts paid 
the school become a loan to the stu- 
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dent’s parent and may be repaid over | 


a period up to six years. 


Life insurance is also included in the 


Detroit plan to cover the unpaid balance 
of the loan. Additional insurance may 
be purchased to assure the completion 
of the student’s education should the 
borrower die or become totally disabled. 

This program may be started during 
the student’s senior year in high school 
thus accumulating the monthly pay- 
ments in a special account to be applied 
against the first semester’s expenses. 

Extended payments. The American 

letcher National’s plan is similar to 
the program at the National Bank of 
Detroit, with the bank forwarding ex- 
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of the selling commis- 
sion when you sell 
First National City 


Bank Travelers Checks 





e Customer satisfaction 

e World-wide acceptance 

e Promptest refund service 

e Internationally advertised 

e You remit only 10% of selling 


commission to us 


The FIRST 


NATIONAL CITY BANK 
of New York 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


pense checks directly to the college or 
university. Payments, however, may 
be spread over a period up to eight 
years under the Indiana program. 

Another plan for college students has 
been introduced by the Michigan Na- 
tional Bank, Lansing, Michigan. Called 
the College Education Loan Plan, it 
provides for the major cost of a college 
education with monthly payments 
spread over a six-year period. Insurance 
protection is also provided. 
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Seconds Instead of Minutes 


Installation of five elevator files by 
the Manufacturers Trust Company, 
New York City, has enabled the bank to 
realize substantial savings in the oper- 
ation of its account index in the general 
files division. The files are manufac- 
tured by Diebold, Incorporated, Canton, 
Ohio. 

The new files were installed after a 
study by the bank showed that the 
number of cards in the master index 
could be reduced from 1,175,000 to 
750,000 without sacrificing essential in- 
formation. It was also discovered that 
the cards could be reduced in size from 
9% by 11% inches to 3 by 5 inches. Re- 
placing the filing cabinets with the new 
machines makes it possible for inquiries 
to be answered in a matter of seconds 
instead of the minutes required with 
the old system. 





New elevator files prove to be excellent space, time savers 


Under the old system, the filing clerk 
was sometimes required to make as 
many as two or three trips to a filing 
cabinet to obtain all the information 
requested. With the installation of the 
new elevator files, the filing clerk 
simply pushes a button beside the 
alphabetical section where a customer’s 





7 THE PENDULUM SWINGS 


Economists change their predictions 
i from time to time because, as one of 
them put it, in their profession thinking 
must * kept fluid. Similarly, business- 
men alter their viewpoints as conditions 
change. In rare instances, it pays to hold 
fast to an opinion without allowing the 
swing of the pendulum to influence us, 


A case in point is this question of 
whether banks should sell imprinted 
checks or give them away free. Twenty 
years ago, when we started our planned 
merchandising program to recover 
check cost, selling checks in banks was 
a nuisance. Fifteen years ago it became 
intriguing. Ten years ago it won wide 
acceptance, and since then it has 
mushroomed because it is evident that 
important money is involved. 


Three years ago, however, when bank 
automation got under way, many bank 
operating men appraised the potential 
savings in mechanized check handling 
and decided that they were promising 
enough to warrant absorbing the cost 
of imprinted checks. Now, these men 
are taking a long look at check costs 
and apparently some of them are chang- 
































ing their views, because we observe a 
pronounced stepping-up of programs 
designed to recover cost. 


Throughout this long period, we here 
at DeLuxe have held fast to the convic- 
tion that there would be nothing gained 
by mortgaging savings which had not 
been realized, and have consistently 
emphasized that “the checks you sell 
cost you nothing.” At frequent intervals 
we have pointed out that check costs 
would mount with the introduction of 
mechanized handling, which of course 
opposed the view that imprinting was 
to be a “by-product” of something or 
other not clearly defined. 


Well, it is now becoming brilliantly 
clear that imprinting is not a by-product 
of anything. It is a very real and separate 
cost and, as we encounter the problems 
of check format redesign, we will feel 
the impact. To the degree that check 
costs can be recovered, this impact will 
be less severe. The DeLuxe program 
of selling checks will keep costs down 
and salvage a healthier portion of the 
savings promised by mechanization. 
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CHECK PRINTERS 


22 


Manufacturing Plants at: 
CLIFTON, PAOLI, CLEVELAND, INDIANAPOLIS, CHICAGO, 
KANSAS CITY, ST. PAUL. DALLAS, CHATSWORTH 













name is located. The mechanical file 
revolves and elevates the section con- 
taining the proper card. 

Use of the elevator files has made it 
possible for the bank to reduce the 
number of employees required to oper- 
ate its account index from 22 to 13. The 
released personnel were transferred to 
fill vacancies elsewhere in the bank. 
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| Big Engineering Feat 


An unusual engineering technique is 
being used in the construction of the 
18-story skyscraper headquarters of the 
California Bank in downtown Los An- 
geles. Because of the proximity of the 
new bank structure to the neighboring 
Stock Exchange Building, it was neces- 
sary to underpin the foundation of the 
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New home for the First National Bank of Casper, Wyoming 


Stock Exchange with 23 steel and con- 
crete caissons which were sunk at an 
angle to an average depth of 100 feet. 

When completed in the spring of 
1960, the new building will extend 267 
feet above ground level. It will be the 
first structure of more than 13 stories 
to be erected in downtown Los Angeles 
since repeal of the height limit restric- 
tion in 1956. Cost of the project is 
estimated at $13 million. 
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NABAC’s Fall Program 


A series of seminars and open 
houses has been announced by the Na- 
tional Association of Bank Auditors 
and Comptrollers. The 2-day seminars 





|according to 


INC. 








for members of the NABAC Research 


'Institute will be held this fall in Den- 


ver, Chicago, Atlanta, and New York, 
Franklin D. Price, 
NABAC president, and vice-president, 
Texas National Bank, Houston. 

The seminars, to be held September 


| 29-30 in Denver, October 6-7 in Chi- 


cago, October 9-10 in Atlanta and Oc- 
tober 16-17 in New York City, are de- 
signed to prepare the individual bank 
to make maximum use of the data pro- 
vided through research on the dual- 
posting fully-deferred method of de- 
mand deposit accounting. 

The open houses, sponsored by the 
association’s 171 conferences, will be 
held during the month of October to 
tell NABAC’s story. Invitations will 
soon be sent to both member and non- 
member banks from the various con- 
ferences. Day-long clinics will review 
latest bank operating techniques. 
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Rocky Mountain Area Has 
New Financial Landmark 


A gala open house celebration 
marked the opening of the new home of 


the First National Bank of Casper, 
Wyoming. Considered one of the most 
modern banking structures in the Rocky 
Mountain area, the building is actually 
two buildings in one. The first three 
stories of the building are owned by the 
bank and the remaining five stories are 
owned by the First National Tower 
Company. Two basements provide park- 
ing space for both customers and 
tenants. 

The main banking room is located on 
the second floor of the building. Modern, 
low teller counters extend for almost 
the entire length of the lobby. Murals 
depicting western scenes are directly 
behind the tellers. The building also 
contains three automatic elevators and, 
according to the bank, the first esca- 
lator in Wyoming. 





Brazilian Pioneer 


Setting precedents has long been a 
trademark of the Banco da Bahia, Sal- 
vador, Brazil, now in its 100th year of 
operation. Its nine-story head office has 
served as a model of functionalism in 
bank design. 

Inside this modern office are such 
decorative touches as the great painting 


Depicts historic arrival 





Burroughs Clearing Howse 





d, 


Ue 





of “The Arrival of the Portuguese 
Royal Family at Salvador” by Candido 
Portinari, and noteworthy works of 
Brazilian artists Pancetti, Caribe and 
Alvaro Barros. 

In its earlier years the bank initiated 
such transactions as mortgages on city 
buildings and loans to farmers. It was 
also one of the first Brazilian banks to 
set interest rates on a per annum basis 
rather than having them fluctuate with 
the prevailing market. 

Ingenuity such as this has made it 
one of Northern Brazil’s greatest bank- 
ing establishments. It has offices in Rio 
de Janeiro, Sao Paulo and Parana, as 
well as agencies in other cities of the 
state of Bahia, and correspondents in 
the other states of Brazil. 
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Uniform Code Manual 


A comprehensive “Bankers Manual on 
the Uniform Commercial Code” has just 
been published by the Massachusetts 
Bankers Association, Incorporated, with 
the assistance of the Lawyers Co-opera- 
tive Publishing Company. The 246-page 
book was written by a bankers code 





committee established by the M.B.A. | 


and a committee of lawyers. 

The Uniform Commercial Code goes 
into effect in Massachusetts next Oc- 
tober 1. The manual will be valuable 
to bankers and attorneys not only in 
Massachusetts but to bankers and at- 
terneys throughout the country and 
especially in those states where the 
Code will be passed in the future. 

The new manual contains chapters 
on loans, bank deposits and collections, 
ncetice of dishonor and protest, letters 
of credit, and stock transfers. An ap- 
pendix contains forms that will be used 
under the Code. 

All inquiries regarding the manual 
should be addressed to the Massachu- 
setts Bankers Association, 80 Federal 
Street, Boston 10, Massachusetts. 
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Foreign Bankers Tour 


Agricultural credit practices of com- 
mercial banks in the United States were 
the theme of a recent three-day meeting 
held at the First National Bank of 
Austin, Minnesota. The course, set up 
through the International Cooperative 
Association in cooperation with the 
United States Department of Agricul- 
ture, was attended by 24 bankers from 
Bolivia, Republic of China, El] Salvador, 
Guatemala, Indonesia, Iraq, Korea, 
Vietnam and Yugoslavia. 

During their stay in the area, the 
visitors were guests of the Farmers 
State Bank of Elton and the First State 
Bank of Grand Meadow while visiting 
farms to gain a first hand view of the 
actual assistance that farm credit has 
been providing the area’s agricultural 
industry. The group is touring Minne- 
sota, Missouri, and two other states. 
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Trailer Branch Tests 
Sentiment for Bank 


The County Trust Company of Mary- 
September, 1958 


Name 
Street 
City 


Company 


Monthly Review 


THE BANK ° 


NOVA SCOTIA 





Banker’s-eye view 
of Canadian business 


AX OBJECTIVE look at developments and 
trends from a Canadian viewpoint—that’s 
the BNS Monthly Review. Designed for busi- 


nessmen, it is written by senior economists of 
The Bank of Nova Scotia. 


Each issue analyzes a basic development affect- 
ing the Canadian economy. Executives in 70 
countries find these reports valuable. You will, 
too, if you do business in Canada, or are thinking 
about it. 


To put your name on our mailing list for free 
copies of the Monthly Review, fill in and mail 
the coupon below. 


The BANK of NOVA SCOTIA 


New York: 37 Wall Street. Chicago Representative: Board of Trade 
Building. General Office: 44 King St. W., Toronto. London Offices: 
24-26 Walbrook, E.C.4; Waterloo Place, $.W.1. More than 500 branches 
across Canada and abroad. Correspondents wherever men trade. 


Economics Department D, 
The Bank of Nova Scotia, 


44 King Street West, Toronto, Canada. 


Please put me on your complimentary mailing list to receive the 
Monthly Review. 
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land, Glen Burnie, has taken the old 
adage, “Look before you leap,” to heart. 
The bank was recently petitioned by 
businessmen in nearby Riviera Beach 
to establish a branch in their com- 
munity. 

Rather than establish a permanent 
branch immediately, the bank installed 
a trailer in the community. Thus, the 
trust company is able to furnish ade- 
quate banking services at a low cost 
and at the same time learn the facts 
of community interest in a bank. Ed- 
ward C. Atkins, company vice-presi- 
dent, said that experience of bankers 
throughout the country shows that 
branches in many cases have been 


Low cost installation serves 


either too large or too small. 
permanent 


Before 
construction begins, the 
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test unit for future branch 


bank will know just what the exact 
requirements of the community are. 
The trailer currently being used was 


, designed and equipped by the LeFebure 


Corporation, Cedar Rapids, Iowa. It is 
35 feet long and 10 feet wide and 
contains a manager’s office, two tellers’ 
stations and a drive-up window. 
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Bank of America Sponsors 
Agribusiness Seminar 


“Agribusiness” and the impact of its 
techniques on the farm and industrial 
economy of California was the basic 
theme for a 2-week seminar recently 
sponsored by the Bank of America, San 
Francisco. Fifteen of the bank’s senior 
officers took the course which was held 
on the campus of the University of 
California at Berkeley. 

The term, agribusiness, was coined 
by Dr. John Davis of Harvard Univer- 
sity in 1955. The term includes the 
entire field of the agricultural process- 
ing industries and particularly those 
dealing with farm supply, production 
and the distribution of food products. 

The Bank of America seminar is 
believed to be the first ever held to 
explore this new concept of agricultural 
economics. Its objective was to inform 
the participating bank officers of the 
newest techniques being developed in 
agribusiness and at the same time pre- 
pare the “students” to serve the finan- 
cial needs of California’s agriculture 
better. 

Large cooperatives. For example, a 
recent agribusiness development in 
California has been the joining together 


of producers, suppliers, processors, 
packers and distributors into large 
cooperatives. 

Lectures during the course were 


given by professors for the Department 
of Agricultural Economics and _ the 
School of Business at the University 
of California. Representatives of na- 
tional and state food processing and 
distributing industries also served as 
leaders during discussion periods. 

The lectures were supplemented by 
field trips to various types of processing 
plants, including a large cannery, 4 
winery, a tomato processing plant and 
the laboratories of the U. S. Depart- 
ment of Agriculture at Albany, Cali- 
fornia. 

In planning the program, a commit 
tee of five bank officers was appointec 
to develop the course in cooperation 
with the faculty of the University o* 
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Puerto Rican branch constructed mostly of native materials 


California. The bank’s committee in- 
cluded J. Earl Coke, vice-president and 
the bank’s agricultural activities spe- 
cialist, who served as chairman; D. S. 
Langsdorf, vice-president and_secre- 


tary; Ralph E. Boynton, director of 
staff training; Dr. John A. Hopkin, 
agricultural economist; and Robert 


Emerson, assistant vice-president. 
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Decorative But Functional 
Bank Office Design 

A flexible plan for future expansion 
has been used in the design of the new 
quarters of the Chase Manhattan Bank 
branch in Rio Piedras, Puerto Rico. 
Local materials have been used exten- 
sively in construction of the new 
building. 

The accompanying picture of the 
interior shows how decorative ceramics, 
native woods, terra cotta grills and 
woven screens contribute to the mod- 
ern functional design without sacri- 
ficing the working space. The illumi- 


Australian bank makes major 


September, 1958 


nated ceiling reduces glare and shadows 
for both the bank’s customers and 
employees in the main lobby area. 
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Bank Mechanization 
“Down Under” 


A major step toward bank mechani- 
zation in Australia was taken recently 
with the order of 500 bookkeeping ma- 
chines by the State Bank of Victoria, 
Melbourne. According to W. L. Moss, 
chairman of commissioners, the $2 
million order is the largest ever placed 
in Australia. Actual delivery of the ma- 
chines will be spread over a period of 
four years. 


Mr. Moss said the bank has decided | 


to mechanize its 280 branches progres- 
sively with priority for the machines 
given to the branches where the amount 
ci business justifies use of the equip- 
ment. 

The machines will give bank deposi- 
tors immediate printed entries in their 
passbooks, provide a tally of all money 


step to advanced mechanization 
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If you're tired of replacing foot 
mats that lose their resilience and ap- 
pearance in a disappointingly short 
time ... if you want a mat or 
runner that will give relaxing sup- 
port and still look beautiful years 
after it was installed .. . use Hy- 
gienic Foot Comfort Mats, the qual- 
ity floor mats that reduce fatigue 
and increase efficiency for all who 
must work standing. 


Hygienic Foot Comfort Mats and 
Runners are easy to maintain too! 
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rubber tile floor. They will not 
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AKRON 10, OHIO, U.S.A. 
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received and paid out, and also record 
entries on ledger cards. In addition, the 
equipment will be used to handle check- 
ing account transactions. 

Pictured on page 27, H. C. Feathers- 
ton (left), Melbourne branch manager 
of Burroughs, Limited, explains the 
fine points of automatic bookkeeping to 
Mr. Moss (center) and O. R. Carlson 
(right), general manager of the bank. 
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Federal Reserve System 
Has Building Boom. Too 


The Louisville, Kentucky branch of 
the Federal Reserve Bank of St. Louis, 
Missouri, has moved into its new 
quarters at Fifth and Liberty Streets. 
The new building is constructed of 
Indiana limestone and rests on a base 
of polished black granite. 

The building reflects the latest trend 
in modern design and shows a taste- 
ful display of aluminum, stone and 
glass. Vertical stone fins protect the 
east and west glass areas from the sun 
during the hottest part of the day. 

Opening ceremonies were held in 
June with J. L. Robertson, member of 
the Board of Governors, Federal Re- 
serve System, Washington, D.C., pre- 
siding at the traditional ribbon cutting 
ceremonies. P. B. McBride and D. C. 
Johns, chairman and president respec- 
tively of the Federal Reserve Bank of 





New Federal Reserve Bank branch completed in Louisville, Kentucky 


St. Louis, were speakers for the occa- 
sion. D. L. Henry, Louisville branch 
manager, and D. F. Cocks, chairman of 
the Louisville branch board, served as 
official hosts. 
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British Bank Expands 
Foreign Department 


The rapid expansion of foreign trade 
in the United Kingdom since the end 
of World War II has prompted the 
Westminster Bank, Limited to open a 
special overseas branch at 53 Thread- 
needle Street, London. 


The latest tvpes of mechanical and 
automatic equipment have been in- 
stalled in the new branch, including six 
new foreign exchange dealing boards 
each equipped with 24 private lines. In 
addition, special machines are used for 
sending and receiving cables from all 
parts of the world. 
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Low Cost Branch 


The Long Island Trust Company, 
Garden City, New York, has found an 
answer to the problem of providing 
ccmplete banking services at low cost 
to customers in marginal areas. The 
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| bank is located in an area where com- 
petition is keen for branch locations 
and desirable spots are already covered 
by existing branches. In a search for 
additional branch sites, the company 
opened a new office in South Farming- 
dale, New York, in a store that is only 
28 feet wide. 

The bank realized that the branch 
would be located in a marginal area and 
would not develop fully for at least 
five years. For this reason, it was felt 
that an expensive installation was not 
justified. The photographs on page 
30 show how the trust company in- 
stalled a complete but inexpensive 
branch office in the County Line Shop- 
ping Center at South Farmingdale. 

The picture of the exterior of the 
building shows the night drop facility 
at the left. The interior view shows 
how the five tellers’ counters are placed 
at an angle in order to compensate for 
the lack of space in the building and at 
the same time allow room for more 
counters than would ordinarily fit into 
such a small area. The diagonal count- 
ers also have another advantage be- 
couse their shape tends to control 
window lines and prevents them from 
overlapping along the glove rail onto 
the next position. 

As another example, the bank used 
| its ingenuity to install a _ low-cost 
|safe deposit department. In lieu of a 
full walk-in safe deposit vault and also 
to save cost, the trust company installed 
a movable safe at the branch of suf- 
| ficient weight and door thickness to 
provide adequate protection. The safe 
has space for approximately 100 safe 
deposit boxes and also serves as 4 
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in 1% seconds 


NEW MOSLER REVO-FILE gives you 
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No fall out! Exclusive patented Revo-File belt keeps No attachments! No hole punching! Cards not at- No effort! Cards come to clerks with spin of drum. 
cards perfectly in place, protects against wear. If tached to drum. Just drop your present cards into Revo-File available in manual and automatic elec- 
you have 2,500 or more cards, Revo-File is for you. Revo-File. tric models. 
New Mosler Revo-File is the unique rotary active-card file. It’s  Spieeas Ano yt eS 
the only rotary card file that: cuts reference time to 11% seconds; | REVO-FILE DIVISION * THE MOSLER SAFE CO. | 
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File drum gives you the card you want...in just 1% seconds. | | 
For further information, send coupon today. Name 
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NEW MOSLER REVO-FILE | &= ; 
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... the modern rotary card file...another fine product of | pate | 
The Mosler Safe Co. ,320 Fifth Avenue, New York1,N.Y. | City Zone___State. | 
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Economical installation in marginal area shopping center 


storage unit for the tellers’ chests. 
“We feel that in our area there 
is a definite trend toward smaller 
branches,” said Grant Van Sant, Jr., 
vice-president of Long Island Trust. 
“The South Farmingdale Branch is a 
good example of how we have tried to 
obtain branches in more marginal areas 
while relying upon low installation 
costs and the development of the region 
to enable the office to justify itself.” 
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Brochure Boosts Economy 


A brochure with an Alice in Wonder- 
land adaptation is being used by two 


banks to bolster customer confidence in 
the economy. Tying in with the Adver- 
tising Council’s “Confidence in Amer- 
ica” program, the brochure lends a 
light touch to the effect of psychology 
on the economy. 

Entitled “Where the Widgits Go,” the 
booklet recounts an imaginary conver- 
sation between Alice and the Mad 
Hatter in which the Hatter explains 
that the more “widgits” people buy, 
the better off the economy is. 

The booklet is currently being used 
by the Security National Bank of Long 
Island, Huntington, New York and the 
LaSalle National Bank, Chicago, IIli- 
nois as a statement stuffer. The folders 
were prepared by The Haight Hill Com- 








FINANCIAL BUILDING CONSULTANTS 


with you there. 


ST. LOUIS 
118 East Lockwood Ave., 
Webster Grove 19 (St. Louis) Mo. 
Phone: Woodland 1-6660 





If you are planning to build or remodel your banking home, 
you naturally are desirous of discussing your ideas with an 
exceptionally competent firm of Architects and Engineers. 
Financial Building Consultants is such an organization — 
with long years of experience in bank layout and architec- 
ture, and thorough knowledge of bank operational proced- 
ures....We firmly believe in local competitive bidding, and 
also are happy to associate ourselves with any architect of 
your choice who may not have enjoyed our specialized 
banking experience....We will be at the ABA Convention 


with hospitality room and booth and will be glad to talk 


HOME OFFICE: Coral Gables Federal Building — Suite 200 


2505 Ponce de Leon Blvd. 


CORAL GABLES (Miami) Florida 


Phone: HI 5-3513 


OTHER OFFICES: 


ATLANTA 
2002 Bramblewood Drive 
Atlanta, Georgia 
Melrose 4-7589 
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serves as bank branch 


pany, 32 Broadway, New York 4, New 
York. 
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King-Size Safe Deposit 


When the wealthy winter residents 
of Palm Beach, Florida leave their 
homes for the summer, many of them 
take advantage of an unusual storage 
service for their valuables which is 
available at the First National Bank 
in Palm Beach. Most of the palatial 
homes in the area are boarded up 
tightly during the summer months, cre- 
ating a mildew hazard. Thus, priceless 
paintings, tapestries, minks, rare coin 
collections, liquors and household goods 
are stored for safe keeping in the First 
National’s 2-story vault-like warehouse. 

It all started when the First National 
opened for business in 1927. A customer 
had purchased antiques in Europe and 
asked the bank to keep them until he 
returned to Palm Beach. At first, the 
service was extended to customers as 
a courtesy, but as more people began 
leaving articles with the bank, it be- 
came necessary to build a warehouse 
and to start charging for the service. 
A special cold-storage fur vault was 
constructed inside the warehouse and 


now holds more than 2,500 furs 
annually. 
Storage fees are charged on a 


monthly per item basis. Liquor is stored 
for 10 cents per case; refrigerators for 
$1. Other articles like pianos run from 
$3 to $5; pictures, 5 cents per square 
foot, rugs, 1 cent per square foot, tires, 


“Customer” checks her mink 
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25 cents, household goods, 24% cents per 
cubic foot, fur coats $1.50, and silver 
chests and trunks run from $1 to $3.50. 

In addition to the open storage area, 
several large private vaults with com- 
bination steel doors are provided for 
customers who don’t want to wrap or 
pack their valuables. One contains a 
customer’s deep sea fishing equipment; 
another was rented to the Maharanee 
of Baroda, and still another is labeled 
for valuable oil paintings. 

The 80,000 cubic foot warehouse ad- 
joins the bank lobby and is easily 
accessible to the customers. The three- 
man department has an annual income 
of $30,000 per year. 
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Drive-in Expansion Planned 


Plans for expansion of the drive-in 
facility at the First National Bank and 
Trust Company, Tulsa, Oklahoma, have 
been announced by R. Otis McClintock, 
chairman of the board. 

The expanded autobank will be one 


of the largest banking facilities of its | 


type in the United States and will be 
equipped to serve more than 2,000 
customers in a regular banking day. 
The two-level structure will feature 
two-way traffic through the banking 
area and will also have facilities for 
parking on the second floor. 


e Sd +4 


History of Coins 


The fascinating history of coins is 
portrayed in “Treasury of the World’s 
Coins” by Fred Reinfeld. The book has 
just been reprinted by Dover Publica- 
tions, Incorporated, New York City. 

It traces the history of coins from 
ancient Greece and Rome to the present 
and shows how the economic history of 
a country can be traced through its 
coinage. The book is available from 
Dover Publications, 920 Broadway, New 
York 10, New York. 


The romance of money 
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Current information on credits and conditions in the Orient are 
yours for the asking! With 39 branches throughout the Far East 
the “Hongkong Bank” can give you on-the-spot information. 

Offices of the Bank’s California subsidiary in San Francisco 
and Los Angeles or its agency in New York can now help you 
on your international banking needs with one call, 





% The Hongkong and Shanghai 
} 2 Banking Corporation of California 


Member Federal Deposit Insurance Corporation 











SAMUEL J. H. FOX, PRESIDENT 
A subsidiary of the biggest British bank 
established by the Far East for the Far East 


SAN FRANCISCO: 80 SUTTER STREET 
LOS ANGELES: 212 WEST SEVENTH STREET (VAN NUYS BUILDING) 





The Hongkong and Shanghai Banking Corporation 
72 Wall Street, New York © Agent: B. P. Massey 
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friendly 


Efficiency and 
friendliness guide 
all transactions with 
National Bank of 
Commerce—serving 

the Pacific Rim 


from Seattle. 


Member FDIC 


NATIONAL BANK OF 
COMMERCE OF SEATTLE 
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Clifton Heights Branch of Philadelphia Saving Fund Society 


Before and after: Prefab building is erected in one day’s time 


Case of Fast Action 


The Philadelphia Saving Fund So- 
ciety literally built a bank in a day 
last month when it erected a new pre- 
fabricated branch office in Clifton 
Heights, Pennsylvania. The contractor, 
Urban Builder, Incorporated, Kennett 
Square, Pennsylvania, claims that the 
new branch is the first prefabricated 
business office of its kind in America. 

The new office is 44 feet long and 28 
feet wide. Walls consist of insulated, 
prepainted metal panels and glass. The 
roof is also covered with metal panels 
that measure up to 4 by 18 feet. Ducts 
for telephones, heating, air conditioning 
and plumbing were provided during 
construction. 
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Photolized Checks 


A novel customer service which places 
depositors’ pictures on their personal- 
ized checks has just been introduced by 
the Louisiana National Bank of Baton 


Rouge, Louisiana. Called ‘Photolized 
Checks,” the bank developed the service 
after studying a large food chain in 
Baton Rouge which photographed cus- 
tomers who paid by check. The pho- 
tographing proved to be an effective 
way of cutting down on bad checks so 
the bank decided to use the idea in its 
personal checking department. 

The new checks have been available 
to the bank’s customers since last June 
and so far 87 people are using them. 
Preston V. Kors, vice-president, says 
that he feels that many more of the 
bank’s personalized check customers 
will switch to the photolized checks 
once their present supply is exhausted. 

The bank now charges $2:60 for 
checks with single name and picture. 
For a Mr. and Mrs. combination, the 
price is $3.80 per 200. Re-orders cost 
$1.40. Mr. Kors emphasizes that the 
bank has not secured a trademark on 
Photolized Checks and that other banks 
throughout the nation are welcome to 
use the idea and build on it. 


Picture checks newest safeguard for bank customers, merchants 
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Opportunities in Aviation Financing 
By W. W. Whiteman, Jr., 


President, Bank of Mid-America Savings and Trust Company, 
| Oklahoma City, Oklahoma 








The advent of the space age, in ad- 
dition to creating new opportunities for 
many other industries, has opened a 
broad field for banks, particularly in 
the field of aviation finance. We like 
to think that because we are a young 
bank, we have been among the first 
financial institutions in the country to 
seriously seek aviation paper. 

Perhaps some financial men may 
think that any banker who goes into 
the field of aviation finance has his 
head in the clouds. But a careful study 
has shown us that there is a definite 
need for this type of financing and, if 
handled properly, it can be quite profit- 
able. 

The Bank of Mid-America Savings 
and Trust Company was established in 
April of 1957. We hadn’t been in busi- 
ness more than a month when we were 
given the opportunity to purchase our 
first aviation paper. It was for a Piper 
Apache on a 3-year note for $36,000. 

Full-scale study. Until that time, we 
hadn’t thought much about the oppor- 
tunities in aviation finance, but our first 
loan of this type aroused our curiosity. 
We decided to look into the matter more 
thoroughly and authorized a full-scale 
study of the subject with the thought 
in mind of establishing a separate avia- 
tion department, if the facts showed it 
to be feasible. 

The study took six months, but the 
results showed that an aviation pro- 
gram was justified. 

Briefly, here are some of the favor- 
able factors about aviation finance that 
led us to conclude that, although a 
new organization, we were in a position 
to open an aviation department: 

1. Where the use of a business air- 
plane is justified, it is a profitable 
tool for the company that owns it. 

2. The risk involved is offset by the 
fact that users of business planes gen- 


erally have a very good credit rating. 

3. The resale values of used aircraft 
follow a definite market pattern which 
can be predicted within reasonable 
limits. 

4. Adequate down payments are cus- 
tomary in the industry, 10 per cent to 
25 per cent on new aircraft and 33% 
per cent on used aircraft. 

5. Payment schedules normally pro- 
vide an increasing lender’s equity. 

6. An active wholesale market for 
used aircraft exists. 

7. Complete insurance coverages pro- 
tect the lender’s interest in full. 

8. Civil Aeronautics Administration 
title registration gives the lender better 
protection than a typical chattel mort- 
gage filing. 

Complete services. Armed with these 
facts, we opened our aviation depart- 
ment and are now offering complete 
services in this field. They cover instal- 
ment sales of both business and private 
aircraft, lease purchase contracts and 
dealer financing. We also finance used 
aircraft. Volume of financing is now 
averaging one plane per week. 

The largest loan we are offering at 
this time is on the Aero Commander 
Alti-Cruiser manufactured by the Aero 
Design and Engineering Company, 
Bethany, Oklahoma. This ship retails 
with standard equipment at $183,000. 
With the addition of radar, auto pilot 
and de-icing equipment, it sells for 
$220,000. The ship is the largest in the 
Aero Commander line. The company’s 
smallest craft is the new Model 500 
which retails at $62,500 unequipped. 

Airplane loans are arranged on a 
time payment basis for as long as five 
years. The interest we charge varies 
from 4 per cent to 8 per cent, dis- 
counted. The actual amount is deter- 
mined by the age of the aircraft and the 
size of the contract. 


Prospect for future airplane loan meets bank aviation officer 
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TOPS IN TWO 


® Industrial Finance 


® Experience in Induction 
of Foreign Capital 


IBJ’s share in Equipment Finance 
by industries in Japan (Sept. 1957) 


Iron & Steel 55.8% 


Chemical Products 


ESTABLISHED IN 1902 


THE 


INDUSTRIAL BANK 
OF JAPAN LTD. 


New York Office: 
80, Broad Street, New York 4, N.Y. 
Head Office: 
Marunouchi, Tokyo, Japan 
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Here Are Seven Ideas in New Drive-In Quarters 


Trend to motor banking continues to grow nationally as many banks add multiple window units 
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Okmulgee, Okla. This attractive motor bank of 
The Central National Bank offers three drive-in 
windows and three walk-up stations in addition 
to a small parking lot. The large pylon with its 
time and temperature readings is visible for 
several blocks. Pink limestone and Mosai facing 
were used in building’s exterior. Two cars can 
be accommodated under the roof of each stall 





Cleveland, Ohio. Two drive-in windows are protected by 





a canopy at the Miles-E. 131st office of the Central National 

Bank. The teller stations are reached from a parking lot 

at the rear of the branch and gates close the parking lot 
off during hours that the bank is closed 





Pine Bluff, Ark. This striking new drive-in facility is 

one of two such buildings opened recently by The Sim- 

mons National Bank. Bold use of glass and laminated 

woods adds to the beauty of this contemporary styling. 
Note wide driveways for easy car handling 








Hammond, Ind. The architecture of this two-window island 
facility at the Northside branch of the Hoosier State Bank 
blends perfectly with the design of the main building 





Bradford, Pa. The drive-in window at the new Boylston branch 
of the 
window. It faces on the bank’s off-street parking lot 


Braford National Bank also serves as a _ walk-up 
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Marquette, Mich. This efficiently-designed drive-in 

branch of the First National Bank and Trust Company 

has one drive-in window with facilities for a second 

window if need arises. Notice buildings compactness 
and the ease of access for vehicular traffic 











Portland, Me. Two easily-accessible drive-in windows 
have been included in this four-story parking ramp 
recently built by the Casco Bank and Trust Company. 
Ramp and drive-in aid customers in congested down- 
town area. Drive-in is reached by separate driveway 
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Through the years since its inception in April, 1921, The Guaranty Survey has earned 

an outstanding reputation as a journal of responsible economic thought. This publication, 
with its intelligent and readable presentation of information and evaluation in economic 
matters, is available to bank officers and their associates. 


Each month, The Guaranty Survey features an informed, definitive article on an important 
economic question of the day. Included each month are review articles, one titled Business 
and Financial Conditions, another Economic Conditions Abroad. In addition, The Guaranty 
Survey contains in each issue a valuable Statistical Supplement, including an Index of 
Business Activity plus a Wholesale Price Table and Index of sensitive commodities. 


A request to us will bring The Guaranty Survey to you without charge each month. 


Guaranty Trust Company 
of New York 140 BROADWAY, NEW YORK 15 


Capital Funds in excess of $400,000,000 


Fifth Ave. at 44th St., New York 36 « Madison Ave. at 60th St., New York 21 
40 Rockefeller Plaza, New York 20 London « Paris ¢ Brussels 





Member Federal Deposit Insurance Corporation 
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Main Offices, Branches Proudly Present Their Quarters 


The move to new buildings continues to grow throughout the nation 









Buffalo, N. Y. When the new administration building 


of The Marine Trust Company of Western New York 
was completed, management proudly draped a ribbon 
across the face of the office. Eight levels offering 
102,000 square feet of space are included. Design is 
contemporary throughout. Interior features include 
a printing plant, drive-in cash room for armored 
trucks, training school and modern employee facilities 


= ~ 


Fresno, Calif. Right in keeping with the modern 
trend to motor banking, the new Fresno office of 
the First Western Bank and Trust Company devotes 
the first floor to drive-in facilities. Escalators 
seen inside the front door carry customers to main 
banking lobby on the building’s second floor 
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Houston, Texas (above), Dover, Ohio (below). Effective use 
of night lighting highlights new buildings for the Chimney 
Rock National Bank in Houston, and the National Bank of 
Dover in Ohio. Gray rock and glass expanses dominate the 
striking appearance of the bank above. The large chimney 
serves a natural fireplace in the lobby. An attractive canopy 
and porcelain panels mark exterior of the Ohio building 








Havre, Mont. Ledge stone, black marble and a modern canopy 
highlight the exterior of the new Citizens Bank of Montana. 
Paneled exterior walls on the upper level dramatize the 
window treatment. Canopy minimizes building’s height. The 
building includes a community room, 11 teller windows 





Charlotte, N. C. A protective set-back for the entrance and 
porcelain enamel panels are features of the new Myers Park 
office of The Union National Bank. The low-lying building 
blends well with the surrounding residential area. Two 
canopied drive-in windows have been provided 
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SWING SHIFT AT CROCKER-ANGLO ...a familiar night scene. Several floors above, the bank’s 
’round-the-clock staff processes your correspondent transit items to reduce the time ‘“‘in float’’. 
This means that funds in transit are immediately credited to your account. 


Another reason banks and bankers like the way Crocker-Anglo does business. 


Administrative Headquarters: 1 Montgomery Street, San Francisco 


Assets over $1,500,000,000 * Capital funds over $100,000,000 CROCKER-ANGLO 


NATIONAL 
More than 70 offices in Northern and Central California 


BANK 


Member Federal Reserve System * Member Federal Deposit Insurance Corporation Calbfornias Oldest Sational @ank 
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New and Expanded Quarters for Savings and Loan Associations 


Exteriors and interiors reflect today’s emphasis on bold lines and functional design 








Detroit, Mich. Attractive plantings enhance the new 

Plymouth-Heyden branch of the First Federal Savings 

and Loan Association. Branch facilities include off- 
street parking and drive-in teller service 








Bank Building Corporation of America 


Torrance, Calif. Matched walnut paneling has been used 
extensively in this new branch of the Southwest Savings 
and Loan Association. Note modern furnishings 








Bank Building Corporation of Ameri 
Waterloo, Iowa. A large vestibule and lounge paneled 
with heat reflecting glass mark the interior of the new 
Home Savings and Loan Association. Effective use of 
vertical, horizontal lines present striking exterior 
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Hot Springs, Ark. This attractive lobby followed an extensive 

remodeling and expansion program at First Federal Savings 

and Loan Association. Here is another example of a drop 
ceiling over tellers’ area for more concentrated light 
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P Bank Building Corporation of America 
New York, N. Y. Acousti-baffle ceiling over teller’s section 
is a feature of the recent remodeling at the Franklin 
Society Savings and Loan Association. Both the buildings 
interior and exterior were modernized 


Bank Building Corporation of America 
Stuttgart, Ark. Concrete paneling and Roman brick 
combine to present this modern low look to the First 
Federal Savings and Loan Association 






Cincinnati, Ohio. Extensive remodeling of the Home 
Federal Savings and Loan Association produced this lobby 
that is 200 feet long. Effective use of lighting, drop 
ceiling, adds to the pleasant look and functional design 


The Cunneen Company 
Philadelphia, Pa. Strong vertical lines of alumi- 
num and mosaic tile give height to the new single 
story quarters of the Aetna Federal Savings and 
Loan Association. Large glass sections are draped 
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In the| Financial Center 
of the Southwest 


REPUBLIC 
| is the 
Banker’s Bank 


SK EF SF 








It’s a fact... Republic National Bank of Dallas 
serves more correspondent banks than any other bank 
in the Southwest. The reasons are simple: unsurpassed 
facilities for superior correspondent service, combined 


with an intense desire on the part of every officer 


CAPITAL FUNDS of this Bank to assist you and your Bank. 
OVER | We're at your service ... call on us! 
$90,000,000 if 
LARGEST 


INTHE SOUTH | (J et ot 1 Te 
MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION \asxemmiii a ia Rokatetaten) isJ+-Ni ii 4 Pet yi e 


ADDED STRENGTH YOU CAN BANK OWN 
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Most people never think of Chicago as a 
seaport. But, actually, as early as the 1830’s 
there were direct exports between Chicago 
and Europe. 

What’s more, with the expansion of the 
St. Lawrence Seaway, Chicago will be one of 
the busiest seaports anywhere. Over ninety 
percent of overseas ships making inland calls 
will turn around here. 

That means, if your customers are in- 
terested in export trade, you certainly should 
be interested in the foreign department facili- 








ates 
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ties of the Continental Illinois Bank. 

Our Foreign Department has seen over 
75 years of steady growth. On a typical day, 
this department exchanged 1454 cables, wires 
and pieces of mail with 45 foreign countries 
... sent cargo sailing over 250,000 miles. 

Next time you’re in Chicago, we hope 
you'll drop in and see one of America’s biggest 
and busiest foreign departments in action. 
When you do, you’ll see why so many of our 
correspondents use it as their department. 

We’d like to have you make it yours, too. 


and Trust Company of Chicago 


Lock Box H, Chicago 90 


What’s a sea captain doing 2250 miles from sea? 


f 


CONTINENTAL ILLINOIS NATIONAL BANK 


Member Federal Deposit Insurance Corporatio. 
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President Joseph C. Welman, whose address will highlight the big meeting 


WILL FACE FAST-MOVING EVENTS 





THE ADA AT CHICAGO 


Convention delegates and visitors will hear addresses on 
problems of the national economy, business. and the banks 


ny opportunity to share the 
thoughts of national leaders in 
banking and other fields in the 
present period of fast-moving events 
will come to those attending the 84th 
annual convention of the American 
Bankers Association. Delegates and 
visitors will hear addresses on the 
critical problems facing the country, 
on the economic and monetary out- 
look and on the numerous and spe- 
cific problems confronting the vari- 
ous departments of banking itself. 
During the convention also, dele- 
gates will be called upon to face a 
controversial issue that has been 
plaguing the association for many 
months. It is the issue of whether 
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By 
THOMAS L. CARRY 
Editorial Staff 
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or not mutual savings banks should 
be excluded from membership. The 
question will come to a vote on the 
convention floor at the first general 
session in the form of an amendment 
to the A.B.A. constitution. 

And, at the big, four-day meeting 
which is being held in Chicago, Sep- 
tember 21-24, there will be some in- 
teresting entertainment features and 
a program for the ladies. An attend- 
ance of more than 9,000 is expected. 


Among the speakers will be such 
outstanding figures as Secretary of 
the Treasury Robert B. Anderson, 
Comptroller of the Currency Ray M. 
Gidney, Chairman of the Federal De- 
posit Insurance Corporation Jesse P. 
Wolcott, Assistant Secretary of Ag- 
riculture Ervin L. Peterson, and 
Governor J. L. Robertson, Federal 
Reserve Board of Governors. 

Representing business on the pro- 
gram will be Don G. Mitchell, chair- 
man and president of Sylvania Elec- 
tric Products, Inc., New York City, 
and James C. Downs, Jr., chairma” 
of Real Estate Research Corporation 
Chicago. For education, there will be 
Dr. Herrell De Graff, Babcock Pro- 
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Representatives of government, banking, and industry to speak at 84th convention 


fessor of Food Economics at the 
Graduate School of Nutrition, Cornell 
University. For banking, there will 
be Herbert V. Prochnow, vice-pres- 
ident of the First National Bank of 
Chicago, and Paul I. Wren, vice-pres- 
ident of the Old Colony Trust Com- 
pany, Boston, and former Assistant 
to the Secretary of the Treasury. 

Scheduled to address their respec- 
tive divisions are John Adikes, pres- 
ident of the Savings and Mortgage 
Division and president of the Ja- 
maica Savings Bank, Jamaica, New 
York; L. A. Hollenbeck, acting pres- 
ident of the State Bank Division 
and chairman and president of the 
Farmers and Merchants State Bank, 
Iroquois, South Dakota; William M. 
Lockwood, president of the National 
Bank Division and president of the 
Howard National Bank and Trust 
Company, Burlington, Vermont; and 
Walter Kennedy, president of the 
Trust Division and president of the 
First National Bank of Montgomery, 
Alabama. 

By no means the least of the noted 
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figures to address the convention will 
be A.B.A. President Joseph C. Wel- 
man. In his role as president, Mr. 
Welman, who is also president of the 


%. 


ALAN R. KIDD 


Welcomes bankers to Chicago 





Bank of Kennett, Kennett, Missouri, 
will be climaxing what has been a 
busy and productive year for the 
association. 

In his address, Mr. Welman is cer- 
tain to discuss the current conditions 
under which banking is operating as 
a result of the recession and of 
changing monetary policy, and to 
take a hard look at the problems of 
inflation and the Federal budget. It 
is likely, also, that he will report on 
the association’s cobdperation with 
the Office of Defense Mobilization 
through the Advisory Committee on 
Commercial Bank Preparedness and 
the Banking Committee on Emer- 
gency Operations. 

Close to Mr. Welman’s heart also 
is the new A.B.A. Council on Bank- 
ing Education, recently established 
with Everett D. Reese, board chair- 
man of the Park National Bank, 
Newark, Ohio, as chairman, to C0 
ordinate the efforts of various state 
and regional banking schools when 
called upon. The new council is also 

See—THE A.B.A. AT CHICAGO—Page 98 
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MONDAY, SEPTEMBER 22, 1958 


Savings and Mortgage Division: 


The Conrad Hilton, Waldorf Room—10:00 A.M. 
Address of the President: “The Importance of Savings” 
John Adikes, President, Jamaica Savings Bank, Ja- 
maica, New York 
Address: “What’s Ahead for Real Estate” 


James C. Downs, Jr., Chairman of the Board, Real 
Estate Research Corporation, Chicago, Illinois 


State Bank Division: 


The Conrad Hilton, Grand Ballroom—10:00 A.M. 
Address of the Acting President 
L. A. Hollenbeck, Chairman of the Board and Presi- 
dent Farmers and Merchants State Bank, Iroquois, 
South Dakota 
Address: “Twenty-five 
Insurance” 
The Honorable Jesse P. Wolcott, Chairman of the 
Board, Federal Deposit Insurance Corporation, Wash- 
ington, D.C. 


Years of Federal Deposit 


National Bank Division: 


The Conrad Hilton, Grand Ballroom—2:00 P.M. 

Address of the President 
William M. Lockwood, President, Howard National 
Bank and Trust Company, Burlington, Vermont 

Remarks 
The Honorable Ray M. Gidney, Comptroller of the 
Currency, Washington, D.C. 

Address: “An Analysis of Critical American Problems” 
Herbert V. Prochnow, Vice-President, The First Na- 
tional Bank of Chicago, Chicago, Illinois 


Trust Division: 


The Conrad Hilton, Waldorf Room—2:00 P.M. 

Greetings 
Don H. McLucas, President, Corporate Fiduciaries As- 
sociation of Chicago, Vice-President, The Northern 
Trust Company, Chicago, Illinois 

Address of the President 
Walter Kennedy, President, The First National Bank of 
Montgomery, Montgomery, Alabama 

Address: “The Proper Proportion of Common Stocks— 
The Current Dilemma” 
Paul I. Wren, Vice-President, Old Colony Trust Com- 
pany, Boston, Massachusetts 


TUESDAY, SEPTEMBER 23, 1958 


First General Session: 


The Conrad Hilton, Grand Ballroom—9:15 A.M. 
Call to Order 
Joseph C. Welman, President, American Bankers As- 
sociation and President, Bank of Kennett, Kennett, Mis- 
souri 
Presentation of the Colors 
American Legion Color Guard First National Bank of 
Chicago Post 985 
Invocation 


Reverend Ray Holder, Rector, Trinity Episcopal 





PROGRAM—S4th ANNUAL CONVENTION, 


AMERICAN BANKERS ASSOCIATION 


Church, Highland Park, Illinois 

Address of the President 
Mr. Welman 

Greetings 
The Honorable Robert B. Anderson, Secretary of 
the Treasury, Washington, D.C. 

Election of Officers 

Address: “Opportunities and Challenges in Industry” 
Don G. Mitchell, Chairman of the Board and President, 
Sylvania Electric Products, Incorporated, New York, 
New York 

Proposed Amendment to the Constitution 


WEDNESDAY, SEPTEMBER 24, 1958 


Second General Session: 


The Conrad Hilton, Grand Ballroom—9:15 A.M. 

Call to Order 
President Welman 

Presentation of the Colors 
American Legion Color Guard Continental Illinois 
Post 383 

Address: “Money in Peace and War” 
Governor J. L. Robertson, Board of Governors of the 
Federal Reserve System, Washington, D.C. 

Report of the Resolutions Committee 

Address: “Agricultural Dynamics: The Partnership of 
Agriculture, Industry and Finance” 
Dr. Herrell De Graff,:-Babcock Professor of Food Eco- 
nomics, Graduate School of Nutrition, Cornell Univer- 
sity, Ithaca, New York 

Inauguration of Officers 


AGRICULTURAL BREAKFAST 
Tuesday, September 23, 1958 


Agricultural Breakfast: 
The Conrad Hilton, Waldorf and Astoria Rooms—8:00 A.M. 
Presiding 
Harry W. Schaller, Chairman, Agricultural Commission, 
A.B.A. and President, Citizens First National Bank, 
Storm Lake, Iowa 
Address: 
The Honorable Ervin L. Peterson, Assistant Secretary 
of Agriculture, Washington, D.C. 


ENTERTAINMENT—LADIES’ PROGRAM 
Sunday, September 21, 1958 


4:00 P.M.—Reception and Tea, The Conrad Hilton, Grand 
Ballroom 

8:45 P.M.—The Chicago Symphony Concert, Walter 
Hendel Conducting, Orchestra Hall 


Monday, September 22, 1958 


12:30 P.M.—Ladies’ Luncheon and Fashion Show, Cour- 
tesy, Marshall Field and Company, The 
Palmer House, Grand Ballroom 


Tuesday, September 23, 1958 


12:30 P.M.—Ladies’ Luncheon and Fashion Show, Cour- 
tesy, Marshall Field and Company, The 
Palmer House, Grand Ballroom 

5:00 P.M.—Informal Reception, The Conrad Hilton, 
Grand Ballroom 
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A marked increase by 1961 is expected, 
based on the prospect of a sizable 
expansion in the Federal debt 


Projecting SANK WEPOSITS 


AND FARMING ASSETS 





timated that the Federal Gov- 
ernment will incur a deficit of 
$10 billion in the current fiscal year 
which began July 1, 1958. It subse- 
quently was indicated by Mr. Stans, 
the Director of the Budget, that sub- 
stantial deficits also are expected 
through 1961, as Federal expendi- 
tures are expected to rise faster than 
tax receipts which probably will in- 
crease as the tempo of business 
quickens, It might be timely, there- 
fore, to consider the probable effect 
on the nation’s banks of impending 
Federal deficits. 
In order to establish a kind of 
framework of reference, this article 
examines the behavior of bank de- 


Prtimatea tha Eisenhower has es- 


By WILLIAM J. KORSVIK and TOM M. PLANK 


Assistant Vice-President 


Assistant Cashier 


The First National Bank of Chicago, Chicago 90, Illinois 


posits and earning assets—loans 
and bond investments—during peri- 
ods of Federal deficits. In the past, 
a striking parallel rise in deposits 
and earning assets occurred when 
the Federal Government operated at 
a deficit. This recent experience 
clearly suggests that a correspond- 
ingly large increase in bank depos- 
its, assets, and earnings can be 
anticipated should the projected def- 
icits of the next three years be in- 
curred. 

No attempt is made to examine im- 


portant matters peripheral to a ris- 
ing national debt, such as inflation, 
taxes, and higher Federal spending. 
The Administration has indicated 
that it anticipates deficits in the next 
three fiscal years, and this article 
considers only one aspect of the mat- 
ter, namely, the likely effect on the 
deposits, assets, and earnings of the 
nation’s banks. 

Since the Federal debt was a rela- 
tively insignificant part of the econ- 
omy prior to 1940, only the period 
1942 to 1957 is reviewed. Between 


Indication: the future growth pattern will have a strong bearing on bank earnings trend 








Percentage of Bank Deposits and Earning Assets 
to Federal Debt 
Gross All Insured Commercial Banks 
Federal Loans and 
Public Total Deposits** investments** 
End of Debt* (% of Fed- % of Fed- 
year (billions) (billions) eraldebt) (billions) eral debt) 
1942 $113 $ 87.8 78% $ 66.2 59% 
1943 170 104.1 61 83.5 49 
1944 232 125.7 54 103.4 45 
1945 279 147.8 53 121.8 44 
1946 259 137.0 53 112.2 43 
1947 257 141.9 55 114.3 44 
1948 253 140.6 56 112.3 te 
1949 257 143.1 57 118.3 46 
1950 257 133.3 60 124.8 49 
1951 259 162.9 63 130.8 51 
1952 267 171.0 64 139.8 52 
1953 275 174.7 64 143.8 52 
1954 278 182.9 66 154.1 55 
1955 281 190.5 68 159.2 57 
1956 277 196.0 71 163.6 59 
1957 275 199.9 73 168.6 61 
1961(Estimated) 305 222.0 73 186.0 61 
*Economic Report of the President, 1958, p. 171 
tees Reserve Bulletins 














Expanded Earnings From 
Bank Growth 
Current Net Profits 
Operating after Income 
Year Earnings Taxes 
(In billions of dollars) 
1942 $1.8 $ .441 
1943 2.0 .638 
1944 3.2 daa 
1945 2.3 -906 
1946 2.9 -902 
1947 3.1 .781 
1948 3.4 .745 
1949 3.6 .831 
1950 3.9 .937 
1951 4.4 -908 
1952 4.9 -990 
1953 5.5 1.026 
1954 5.8 1.307 
1955 6.4 1.156 
1956 7.2 1.216 
1957 8.0* 1.380* 
*Estimated 
Source: Federal Deposit Insurance 
Corporation, Annual Reports 
, 
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PROJECTED EFFECT OF FEDERAL DEBT RISE ON BANKS 


Federal Debt and Total Deposits and Loans and Investments of 
all Insured Commercial Banks 1942-1957; Estimated to 1961 
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Two varying estimates of bank growth are related (1) to debt, (2) to deficit 


Historically, there’s a close parallel between the trends 


1942 and 1945, the Federal debt ex- 
panded substantially, beginning to 
rise rapidly in 1942 in response to 
war financing requirements, reaching 
$112 billion just two years later and 
$279 billion by the end of the war. 
For the next few years the debt de- 
clined until the Korean War, and 
then rose to a peak of nearly $281 
billion in 1955. By the end of 1957 
the Federal debt totaled $275 billion. 

During this period, 1942 to 1957, 
commercial bank earning assets and 
total deposits expanded and tended 
to parallel the growth of the Federal 
debt. Between 1942 and 1945, for ex- 
ample, while the Government debt 
rose $237 billion, the earning assets 
of all insured commercial banks in- 
creased $56 billion and total bank 
deposits climbed $60 billion. Thus, 


September, 1958 


for every $100 increase in the Fed- 
eral debt, bank deposits and earning 
assets increased about $25. 
Conversely, in 1946, when the 
Government debt was reduced $20 
billion, earning assets and deposits 
fell $9 billion and $10 billion, respec- 
tively. Between 1947 and 1951, the 
size of the Government debt varied 
little, increasing only $6 billion in the 
five-year period. Total deposits and 
bank earning assets rose faster, how- 
ever, as corporations and individuals 
borrowed from banks in order to 
finance rapidly expanding postwar 
business activity when the nation’s 
output of goods and services had a 
sharp rise of 40 per cent. For ex- 
ample, total bank loans rose 50 per 
cent from $38 billion in 1947 to $57 
billion in 1951. Since 1951 to the 


present time, the Federal debt has 
climbed steadily with bank earn- 
ing assets and deposits reaching 
record high levels in each of the past 
five years. 

Another method of determining 
the effect of Federal deficits on the 
banking system is to relate bank de- 
posits and earning assets to govern- 
ment debt outstanding. During the 
period 1942-1957, the total loans and 
investments of all insured commer- 
cial banks, on average, amounted to 
50 per cent of the Federal debt, while 
deposits averaged 60 per cent. At the 
end of 1957, the Federal debt totaled 
$275 billion, while the loans and in- 
vestments of the nation’s bank of 
$169 billion amounted to 61 per cent 
of the Federal debt, and deposits of 
$200 billion were equal to 73 per 
cent. It might also be noted that the 
proportions have been rising stead- 
ily, with the percentage of deposits 
and earning assets to the Federal 
debt increasing in all but one of the 
past ten years. 


HE growth in bank deposits, and 

loans and investments since 1942 
that has accompanied the expansion 
in government debt, quite under- 
standably, has resulted in a rise in 
bank earnings. Current operating 
earnings — gross income —has _ in- 
creased from $1.8 billion in 1942 to 
an estimated $8.0 billion in 1957. Net 
profits after taxes have risen from 
$441 million to $1.4 billion. 


The expected $10 billion budget 
deficit in the current fiscal year would 
be the largest for any peace-time year 
in history, and larger than the $9.5 
billion deficit incurred in 1953 during 
the Korean War. At the time that 
the 1959 estimate was released, it 
was announced that substantial def- 
icits profiably will continue through 
at least 1961 as it will be difficult 
in later years to keep Federal spend- 
ing from advancing beyond the $80 
billion spending level of the fiscal 
1959 budget. Indications at this 
time are that the aggregate budget 
deficit for the next three years could 
amount to about $30 billion. The 
Government debt, therefore, would 
rise from its present level of $275 
billion to over $305 billion in 1961, 
if the projected deficits occur. 

These deficits, of course, will be 
financed by the issuance of Govern- 
ment securities. If the nation’s 
banks continue their role as the prin- 
cipal Government creditor, it can be 
reasonably assumed that earning 
assets and deposits also will grow 
as they have in the past when the 
Federal debt has increased. Thus, in 
the next three years the loans and 
investments of the nation’s commer- 


See PROJECTING BANK DEPOSITS—Page 110 
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A program based on actual studies 
in specially selected banks 


OPERATING YARDSTICKS 
lor S20-$13, 000.000 banks 


N working on an expense reduc- 

tion program at our bank, we 

found that there were certain 
types of information we needed 
that we could not glean from the 
general studies made by state and 
national banking associations. To fill 
this void, our Executive Committee 
decided to survey a number of 
banks in our area which are in the 
$20 million to $45 million range. 

We have just completed the study. 
It has given us a realistic appraisal 
of our work standards, enabling us 


By 
GENE M. JENKINS 


Assistant Vice-President, Union 
National Bank, Wichita, Kansas 


to compare our operations with the 
combined averages obtained from the 
other banks participating in the 
effort. Although we have not had 
sufficient time for thorough study, 
we can see certain areas that are 
average or better, and others that 
need examination for improvement. 


The survey participants were all non- 
branching institutions situated in 
business locations, much like our 
own. Included were commercial banks 
from Kansas City; Tulsa, Oklahoma; 
St. Joseph, Missouri; and other 
cities within a 300-mile radius of 
Wichita. There was enough common 
ground among all the banks inter- 
viewed to provide adequate compari- 
sons of plants, equipment and per- 
sonnel. 

Primarily, we were interested in 
the number of personnel employed 


Comprehensive study delved into various phases of operations, techniques 


$j _ —— 











BANK QUES TIONNAIRE 








I. Bookeeping and Proof Department | 
I. Loans Discounts (Classification) I. Officers | A. Equipment Type Number i 
A. Real Estat A. Assistant Cashiers ed 1. Bookeeping Machines mie: 
B. Loans to Bank Dect rime B. Assistant Vice Presidents 2. Proof Machines } 
C. Loans to Brokers & Dealers fo C. Cashier “Gs Ger 3. Adding Machines ae a 
Purpose of Carrying Soourtties D. Vice Presidents a 4. Photograph Equipment 
D. Other Loans for Pure hasing oF E. Trust Officers eee CARE 5. Addressing Machine 
Carrying Securities F. Executive Vice President 6. Matiling = 
E. Agriculture Loans Q G. President ae 7, Other Equipment ee ——— 
F. Commercial and Industrial Loans i. Adentnistrative SER e 
G. Consumer Loans Ll. Auditor dccmeeemncniinginabinaes j 
H, All Other Loans | 
Total All Officers | 
Total Total Other Employees —— 
B. Activity 
1, Number Regular Checking Accounts | 
nl. Investments I. Loan Department ; 2. Number Special Checking Accounts 
A, Government A. Commercial 3. Number Commercial Checking Accounts SEP ise 
B. Municipal B. Consumer 4. Average Monthly Deposits — 
Cc. Agencies Cc. Credit j 5. Average Monthly Checks “on us" 
| 6. Average Month Checks "other banks ee 
Total I0.Processing | —— 
A. Bookeepers } C. System 
1. Supervisor i 
1. Demand Deposits 2. Head Bookeeper 
A, Inidvidual 3. Payers 
B. Public Funds 4. Posters | 
C. Due to Banks 5. Trainees 
D, Government B. Proof Department j qu. Paying and Receiving Tellers 
E. Other 1. Supervisor A, Equipment T as 
2, Machine Operators | 1, Teller Machines ang Sumber 
Total 3. Other | 2. Other Equipment — 
Cc, Other Related Personnel a. —— ee 
1. Messenger b. 
IV. Time Deposits 2. Mail and Micro- Filming mi 
| A. Savings 3. Statements and Analysis a 
B. Certificate of Deposit 4. Addressing Machine =. kes 
- 5. Miscellaneous ~ y 
c. Other 1. Number Deposits Handled Monthly 
| ee 2. Mail Deposits _—_ 
Total IV.Tellers 3. Other Duties PS i sana 
A. Paying and Receiving . 
B Auto Bank "4 
c Vault ae 
D Exchange c 7 
. stem 
Ez Statement 8y 








46 


Part #1 ] Part #1 | 
~- STATEMENT 
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CONSOLIDATED RESULTS OF QUESTIONNAIRE FIGURES 


. . . in terms of general averages of 20 participating banks 


General Statistics 


Each of the participating banks was supplied with statistics 
showing their totals in relation to other banks cooperating 
in the survey. Averages provided below are overall. To de- 
termine common denominators, participating banks had to 
eliminate some extremes from the work sheets provided 
them. 


ce re ee $2,393,000 
Deposits per employee.............. 468,000 
Se NE Es oo 0 oat ee eee e ewe 2,603,000 
Assets per employee................ 518,000 
Assets per total personnel............ 425,000 


Bookkeeping Department 


The number of accounts and monthly activity on demand 
accounts were considered. Different systems, equipment, 
and types of account played an important part in many 
final results. These are total averages requiring individual 
treatment for accurate application. Bookkeeping totals in- 
clude supervisors, head bookkeepers, posters and trainees. 


Proof and Transit Department 
Overall averages of the participating banks are shown be- 
low. The original report provides an analysis of the sys- 
tems and equipment used by the other banks. 
Average daily items per machine......... 5,469 
Average daily items per employee........ 2,627 


Loan Department 
Included in these computations are some combined opera- 
tions, which are common in banks in our size group, such 
as operational officers and secretaries who contributed some 
of their time to loan department operations. 


Personal loans outstanding 


le CN: inchs ak ode cweek ee $ 473,000 
Outstanding per employee, 
eb ee 1,534,000 


Outstanding per employee, 


eee ee ee 783,000 
Personal loans per employee......... 555 
R. E. & Com’! loans per employee.... 204 
Loans per employee, combined 

INE oc os o-oo oe Soka ee 388 











Accounts per bank employee............. 136 Miscellaneous Activities 

NG ONE ns unc eneeeneaban 774 Banks in our range combine various teller functions. How- 
Accounts per machine.................-- 1,106 ever, with the use of estimates and determined activity 
Accounts per bookkeeping employee....... 655 counts, we combined totals on an average estimate. 

EOey CROCE POT MINOR. . oo osc cicecwacee 960 Daily deposits per P&R teller........... 137 
Daily checks per bookkeeping employee.... 554 Accounts per savings dept. employee...... 3,769 
Daily deposits per machine............... 137 Daily activity per savings dept. employee... 74 
Daily deposits per bookkeeping employee... 80 Average number of boxes per 

Daily activity per bookkeeping employee... 634 savings deposit employee .............. 1,810 





Realistic work standards of comparable banks provide excellent appraisal of staff, efficiency 


by banks our size. Our management 
felt our salary structure was in line; 
however, the question cost-wise was 
whether we might be overstaffed in 
some departments, 

Our survey delved into such sub- 
jects as: What type of equipment is 
used at the teller windows, in book- 
keeping, microfilming, proof and 


in between regular duties, turned 
out to be of longer duration than we 
had anticipated. Most of the operat- 
ing men were armed with statistics, 
but the six-page questionnaire called 
for information they hadn’t consid- 
ered. It included totals of loans, in- 
vestments, and deposits, required a 


separation of personnel by depart- 

ment, and covered the activity and 

equipment in each department. 
Loans, for example, were broken 

down into three classifications; real 

estate, personal loans, and commer- 

cial loans. These statistics, combined 
See OPERATING YARDSTICKS Page 106 




















transit departments; what posting, 
proof and records systems are util- 
ized; how many machines per em- 
ployee, per officer, and the like. Some 
of these survey figures are shown in 
the box above. 

Originally, our operations team, 
consisting of Clarence W. Coleman, 
president, Richard W. Bruner, vice- 
president and cashier, Ray C. Hop- 
son, assistant cashier, and myself, 
had expected to complete the survey 
in a few weeks. It actually took 
months. We had to decide which 
banks to canvass, what material to 
include in our questionnaire, how the 
material would be correlated. 

Mr. Coleman made the initial con- 
tact with each bank by letter. He in- 
dicated the purpose of the survey, 
what benefits would be derived, and 
asked that the bank arrange a meet- 
ing between our representative and 
one of their operations officers. 

My trips, which were sandwiched 


Operations team well-satisfied, plans some improvements 


R. C. HOPSON G. M. JENKINS Cc. W. COLEMAN 


R. W. BRUNER 
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Bank of America reports “overwhelming response ’° 
to its new Employe Loan and Deposit Plan 


TAKING BAN 
Direct to Company Work 


NEW banking service for Cali- 
fornia employers and_ their 
employes was recently intro- 

duced by the Bank of America 
N.T.&S.A., San Francisco. Named 
the Employe Loan and Deposit Plan, 
it enables employes to arrange check- 
ing and savings deposits or apply 
for all types of loans without leaving 
the plant or place of employment. 
With this new service they can take 
care of virtually all their banking 
requirements without interruption of 
employment or loss of time. 

So far, more than 1,000 business 
firms have been contacted by bank 
representatives throughout the state 


EARL V. BURKE 


and the acceptance of this program 
has been overwhelming. In size the 
concerns that have signed up to use 
the new service range from those 
having as low as 35 people on the 
staff to businesses with more than 
10,000 employes. 

There were two main reasons why 
this plan was developed. The first 
was to find a workable solution to 
the problem of the conflict between 
banking hours and the working 
hours prevailing for most companies 


SERVICE 





in business and industry. The second 
was to provide an adequate banking 
service which would enable employ- 
ers to avoid becoming involved in the 
financial difficulties of their em- 
ployes. 

Over the years since World War II, 
California industries have shown a 
phenomenal growth. Today these in- 
dustries are expanding and decen- 
tralizing, moving out to the fringe 
areas of the cities to find space for 
present and future expansion. This 
trend takes these new plants farther 
away from the older established 
business centers. 

California banks now operate on 


Part of four-page folder describing for participating employers the plan’s simple procedures 





REQUIREMENTS: 


1. Applicant must be at least 21 years of age. 


3. Maximum Maturities and Dollar Amounts: 


(a) Personal Loans - 24 months and $2,500 
(1) $100 to $1500 - 18 months 
(2) 1501 to 2500 - 24 months 


(b) Improvement Loans* 


(1) $3500" ~ 36 months 


Toga -.- EMPLOYE LOAN PLAN FOR YOUR EMPLOYES 1 


2, Signature of the spouse neetied for loans in excess of $300. 


PROCEDURE FOR DEPOSITS: 





PROCEDURE FOR LOANS: 


spouse. 





employment as to: 


(b) Salary 


(a) Date of employment 


. Checking or Savings Accounts can be arranged by having the employe complete the signature 
cards provided in the portfolio. After receiving the initial deposit, Bank will forward check 
book to employe, as directed, 


1. Have employe complete and sign the "Employe Loan Plan" Application. If loan is over $300, 
provide applicant with note and self-addressed bank envelope to obtain the signature of 


/ * 2, Send the completed application and note, when possible, to the bank with your verification of 


(c) Any other helpful comments. 
3. Bank will investigate applicant's credit and notify you of decision, 


4. Proceeds can be disbursed by: 
{a) Bank sending check to employe at home or to the 


de 
pany, as r 





i 


{c) Automobile Loans* - 36 months and no maximum dollar amount, 
(1) Maximum maturities of Automobile Loans are determined by: 
(a) Age of car - new or used 
(b) Whether loan is to purchase car or refinance one 

















{b) Funds can be credited to applicant's checking or savings account. 
(c) Spouse or borrower can arrange to receive funds at the Bank, 


5. Deposits and loan payments can be made by salary deduction - if this is not desirable, they 


5 





already owned. « may be made by mail or through any branch of our bank. 
* Because of the nature of the jon of Imp: t Loans and Automobile Loans, it is rec- MONTHLY PAYMENT CBLCULATION: 
mmended that only the appl be pr d nk will i dditional 
peso for the pedis ‘signature. na - uae . Refer to Monthly Payment Schedule on inside of front cover of "Employe Loan Plan" booklet, '™Month- 
ly Payments' and "Note Balances” are shown opposite certain "Cash Balances". For any "Cash Bal- 
ance” not shown, bine such ts as 'y to equal the amount of the loan, 
4. On Personal and Improvement Loans, life insurance is obtained by bank at no cost to employe. : : 
Life insurance may likewise be arranged on automobile loans at a nominal cost to employe. XA MPLES: Amount of Loan $445, 
Payable in 12 Months Payable in 18 Months 
5. Loans of more than $1,000, other than Automobile Loans, require the personal appearance of Cash Monthly Note Cash . Monthly Note 
the applicant, or his or her spouse, at the bank Balance Payment _ Balance * Balance Payment Balance. 
$440. $39.23 $470.76 $440. 327,01 $486.18 
245 5.40 5. 231 $,58 
$445 $39.68 $476.16 $445, $27.32 $491.76 
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From left, C. R. Hitchcock, tractor official, 
bank’s Timeplan representative, and J. 


In-plant service aids workers, 


the five-day week, with banking 
hours from ten a.m. to three p.m., 
except on Fridays, when most of 
them remain open until six p.m. 
When the employes of outlying 
industrial plants or businesses re- 
ceive their checks on say Monday or 
Tuesday, it is usually necessary to 
wait until the following Friday 





gets details on plan from R. H. Curtis, 
D. Alexander, local branch manager 


is business getter for bank 


afternoon before it is convenient to 
make a personal visit to the bank. 
On Fridays that extra hour or more 
hardly provides enough time for all 
the banking transactions needed, as 
these employes must fight traffic con- 
gestion along the highways at that 
time of day, then find a parking place 
somewhere in the crowded business 


district before going to the bank. 

The type of work these plant em- 
ployes do also plays a part in the 
timing of their Friday visits to the 
bank. In many cases, if they are do- 
ing a type of work such as a machin- 
ist’s job, they like to go home first, 
take a shower and change clothes 
before visiting the bank. This makes 
it difficult for them to arrange for 
loan transactions before closing time 
at six o’clock. 

Where the industrial plant is lo- 
cated a few miles away from the 
nearest bank, many industries have 
adopted the practice of permitting 
employes to take time off to cash 
checks. The time off may range from 
two hours on paydays to half a day 
on Friday to permit employes to 
transact more extensive banking 
business, such as arranging a loan. 
In that event the employe loses the 
time taken from work, and the em- 
ployer loses the productivity. 

As a convenience in many indus- 
trial areas, the cashing of pay checks 
in bars, taverns, liquor stores and 
large food markets has become an 
extensive practice. These places have 
found it profitable to carry additional 
reserve funds on paydays for cashing 
checks. When employes form the 
habit of going into the nearest cor- 
ner bar to cash their checks, it may 
result in a reduction in the take- 
home pay and sometimes leads to 
non-payment of bills and other finan- 
cial difficulties. 

As the result of excessive plant 
production losses due to taking time 


Sample introductory letter and specimen forms included in complete kit of supplies 





Dear Employe: 





We are very happy to that arr 


(PROPOSED LETTER TO EMPLOYES) 


g' ts have been made through the Bank 
of America for an "Employe Deposit and Loan Plan", to provide you with a confi- 
dential banking service available in your Personnel Department. 


We are one of the first companies to offer such a plan, Personal Loans, loans for 
Home Improvement and Automobile Loans can now be arranged promptly with a 


PERSONAL INSTALMENT NOTE % 
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minimum of time and effort. The plan provides you with the 


both. 


insurance without additional cost. 
commercial or savings account, contact Mr. 
loan applications will be seen only by af ee 


is it necessary that you transfer your present account, 
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loan payments and deposits to either a savings or checking account, or combination of 


In arranging this plan with the Bank, your management has been able to get the loan 
service at a preferred bank interest rate, Personal Loans can be made without co- 
signers up to $2,500 and for maturities varying from 6 to 24 months; Home Improve- 
ment Loans up fo $3,500 with 36 months to repay; Automobile Loans for any amount 
with maturities up to 36 months to repay, depending upon the age of the car. As an 
additional protection, both the Personal and Home Improvement loans provide life 


In the event that you need a loan, or would like to arrange automatic deposits to a 

___. in the Personnel De- 
partment, All transactions will be handled in a confidential-bank manner, The manage- 
ment of this company does not desire to infringe on your personal affairs; therefore all 


In arranging a loan it is not necessary that you be a depositor of Bank of America, nor 


We know that banking hours conflict with our own working hours; therefore we realize 
that it is difficult for you to arrange your financial needs, The majority of your loan 
requests can be arranged through this plan without the necessity of your visiting the 
Bank, 


We hope that this additional benefit will be of assistance to you and that it will further 
our desire to meet your needs wherever possible. - 





A Mikey 5 
LID PRRERRE PR 
ime 469 AOAMS Othe. Pah tiene 
Aah AAR AN 62. 
MAT ‘Sree. 


MEF mee he 





ed ; 
WRN AB 


LED Pere MAAN 


arene 
az pes 


oan et way 
ME om, 


eT 
48) spree Fr, # PARRA, Ath 








49 








From left, August F. Wagele, vice-president, Timeplan; Louis L. Murphy, assistant 
vice-president; Albert C. Meyer, vice-president, business development 


Had important part in development of direct-to-worker service 


off from work, some California con- 
cerns have done away with the prep- 
aration of payroll checks and re- 
turned to the former practice of pay- 
ing employes in cash. For example, 
one plant which recently switched 
from checks to cash payments has 
900 employes. Bringing the payroll 
cash from the bank to the plant 
means an added risk for employers. 

Along with the production losses 
due to taking time off on paydays, 
the employer invariably becomes in- 
volved in the personal financial diffi- 
culties of his employes. Some 
workers continually ask for salary 
advances to pay pressing bills. Others 
ask for loans to tide them over fam- 
ily emergencies. When the employer 
finds it necessary to turn down such 
a request, it brings a jarring note 
into personnel relations. 


HIS new Employe Loan and De- 
posit Plan has been developed as 

the result of several extensive sur- 
veys made by the bank’s officers and 
is now offered as a solution to meet 
these personnel problems. It is de- 
signed to make banking service more 
readily available to the employes in 
California business and industry and 
make it easier for them to do busi- 
ness with Bank of America. It has 
been modeled after the loan plan 
used for the bank’s personnel which 
for years has been very successful. 
The special advantages for the 
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employers who sign up to use this 
service are: 

1. Employers have no contractual 
obligations. They do not act as 
agents of Bank of America in the 
operation of this service. All banking 
transactions are between the em- 
ployes and the bank. 

2. This service relieves the com- 
pany from becoming involved in the 
financial difficulties of the employes, 
such as requests for loans, salary 
advances and taking time off from 
work to arrange for loans and other 
banking transactions. 

38. Through the savings program, 
the employe is encouraged to save 
systematically. This builds up a 
financial cushion to take care of 
emergency needs, as he can fall back 
on the savings account when prob- 
lems arise. Systematic saving can be 
arranged through salary deductions 
and in other simple ways. 

4. This service has been consid- 
ered by some firms as another group 
benefit which they can offer their 
employes. Many companies have re- 
ceived favorable comments from 
their employes following notification 
that this new service has been made 
available. The personnel appreciate 
that the company has _ recognized 
their financial difficulties and ar- 
ranged for this new type of banking 
service. 

Among the advantages of this plan 
for the employes are the following: 


1. They are provided with a con- 
venient loan and deposit service, 
which saves time and avoids delays 
in handling their banking needs. 

2. The opening of checking and 
savings accounts, also making future 
deposits, can be arranged without 
visiting the bank. Personal loans in 
most cases can also be arranged 
without a bank visit. 

3. Prompt service is given by the 
offices of Bank of America. One-day 
loan service is generally possible for 
the applicant. 

4. All banking transactions are 
treated in the strictest confidence. 
The employe does not have to di- 
vulge his personal financial affairs 
to his superior, nor does the em- 
ployer have to enter into the situa- 
tion. Each transaction is definitely 
between the employe and the bank. 
The employe is the only one the bank 
advises of credit decisions. If a loan 
is made and later becomes delin- 
quent, the employer is not involved 
in any way. 

5. The employe receives the bene- 
fit of favorable bank interest rates 
on loans. Since the application is 
completed outside the bank and em- 
ployment verification is given auto- 
matically, these employe loans are 
processed more expeditiously. 

6. Chattel mortgages on furniture 
and second deeds of trust are not 
taken as collateral on these employe 
loans. The use of co-makers is also 
discouraged. Usually these employe 
obligations are simple, unsecured 
personal loans which can be obtained 


See: DIRECT BANK SERVICE—Page 108 
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in the Great Lakes area, 
heavy industry is our business, too 


Serving as banker, financial advisor and trust agent for all kinds of businesses in the Great Lakes are« 
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Sherman statue, by Carl Rohi-Smith, was shipped from Denmark in 1903 and mounted south of Treasury Building 





“WAR IS HELL’ 


...is one of history's most famous state- 
ments that never was spoken. At least 
not in the succinct manner it is usually 






































quoted. 


What General William 
Tecumseh Sherman did say in 


making some impromptu remarks : ‘ 
at Columbus, Ohio, in 1880 was 
today who looks on war as all J 


glory, but ... it is all hell... I look 


upon war with horror.” 


this: "There is many a boy here ~A * 


While Sherman would doubtless 
consider this a useless exercise in hair- 
splitting, there is nevertheless some dif- 

erence between his actual words and 
the oft-quoted statement. 


Just as there is a difference between 
banks. And here the difference becomes 
more significant, because it concerns 
everyone who has need of the services 
ot a bank. 


That difference lies primarily in 
their capacity to serve the ever-expand- 
ing needs of their customers in our 
modern economy. 


At Riggs Bank we are alert to this 
self-evident fact. We have made a con- 
scious effort constantly to improve 
the capacity of our banking 
facilities. This was 
true even before July 6, 
1850, when we paid 
the check repro uced 
here —a check drawn 
by a youthful, unknown 
lieutenant in the army 


by the name of W.T. Sherman. 
Ollie Atkins 


The RIGGS NATIONAL BANK -pessueron ne 


FOUNDED 1836 +¢ LARGEST BANK IN THE NATION'S CAPITAL 


Member Federal Reserve System *® Member Federal Deposit Insurance Corporation 
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WASHINGTON VIEWPOINT 








Small Business 
Investment Act Clears 


The President has signed the bill, 
and the way is paved for the forma- 
tion of Small Business Investment 
Companies in any locality where a 
group of ten or more individuals can 
raise $150,000 of private funds. 
Already the Citizens and Southern 





SEN. SPARKMAN 


SEN. CLARK 


Co-author small business bill 


National Bank of Georgia has made 
the initial arrangements to become 


the first sponsor of a financing com- | 


pany under the new law. 


However, there are delays in pros- 


pect before. the program becomes 
really effective. To begin with: the 
Small Business Administration, in 
charge of the program, must develop 


By JOHN DONOGHUE 


Washington Correspondent 


three-year terminal date, on the as- 
sumption that State legislatures can 
within that time take any needed ac- 
tion to carry on from there. 

There has been a bit of a scramble 
to claim first honors in developing 
this new program. Certainly the Cit- 
izens and Southern National Bank 
scored the first hit on the commercial 
side, with a program for investment 
of $325,000 of its own funds, $60,000 
of affiliated banks’ funds, and $115,- 
000 from other interested private 
sources. This accumulation, together 
with S.B.A. support of the fixed 
$150,000 capital contribution plus 
loans, would result in a $1 million 
corporate enterprise. 

On the political side, Rep. Wright 
Patman, Texas Democrat, issued an 
explanatory booklet about the new 
program within minutes after the 
President signed the bill. It is en- 
titled “How Small-Business Concerns 


May Obtain Financing Under the 
Small Business Investment Act of 
1958.” It was printed under his au- 
thority as chairman of the House 
Small Business Committee. 

The 31-page Patman booklet stirred 
irate feelings in the Senate. The final 
bill, it was contended in privately- 
expressed complaints, bore little re- 
semblance to the original bill intro- 
duced in the House by Mr. Patman 
and fostered in the Senate by his 
fellow-Texan, Majority Leader Lyn- 
don Johnson. The original Patman 
bill would have financed the small 
business investment movement by 
tapping the surplus accounts of the 
Federal Reserve Banks. The final bill 
affects the Federal Reserve only by 
repealing Sec. 13-b, and devoting 
the $25 million lying dormant in that 
fund to research and consulting 
grants for small business. 


Senate spokesmen assert, with 








Correspondent Banking 
in Michigan e eee Whatever your banking 


needs in Michigan, the officers of 


our Correspondent Bank Division 


pa te. 
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are in a position to provide experi- 


E enced cooperation. When speed is 
the detailed operation of the pro- | ~ 
gram. These must be approved by | 
the Loan Policy Board, consisting | 
of S.B.A. Administrator Wendell B. 
Barnes, Secretary of the Treasury 
Robert B. Anderson, and Secretary | ; 
| of Commerce Sinclair Weeks. ular requirements. 


| MANUFACTURERS NATIONAL BANK 


ment companies must first find out 
DETROIT - DEARBORN - 


lengthy and involved regulations for 5 
4 essential, call us at WOodward 
* 





%* OF DETROIT * 


5-4000 in Detroit for prompt, per- 


sonalized attention to your partic- 


whether their own State laws will 
permit formation of the new units. 
The bill provides that the S.B.A. can 
charter companies, much as_ the 
Comptroller of the Currency charters 
national banks, in States where laws 
do not clear the way for formation 
of the preferred State-chartered 
companies. This provision has a 


HIGHLAND PARK - BLOOMFIELD - GROSSE POINTE WOODS 
MELVINDALE - NORTHVILLE - PLEASANT RIDGE - REDFORD - SOUTHFIELD - WARREN 


Member Federal Deposit Insurance Corporation 
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some asperity, that the real author- 
ship of the bill belongs to Senators 
John Sparkman, Democrat of Ala- 
bama, and Joseph S. Clark, Democrat 
of Pennsylvania, both members of 
the Senate Banking Committee. Mr. 
Sparkman is chairman of the Senate 
Small Business Committee, and Mr. 
Clark headed the Banking Subcom- 
mittee on Small Business, which held 
hearings and drafted the bill that 
finally cleared, with some amend- 
ments. 

The investment company bill was 
one of three major actions passed 
by the 85th Congress for the benefit 
of small business. The other two 
were a bill making the Small Busi- 
ness Administration a permanent 
agency of the Government and an- 
other providing tax incentives de- 
signed to keep small businesses from 
selling out to larger firms intent on 
diversification. 

The first of these bills relieved 
Mr. Barnes of one of his most vex- 
ing problems. From year to year, 
the S.B.A. was threatened with ex- 
tinction, only to be given an exten- 
sion of life for one or two years. This 
was not good for morale, and Mr. 
Barnes was constantly facing the 
fact that many if not most of his 
staff people were devoting a great 
deal of office time to water-cooler 


conferences about where to go next. 
The other bill aids small business by 
providing a tax advantage in quicker 
amortization of equipment outlays, 
a more helpful formula for loss car- 
ry-backs and carry-forwards, and an 
increase in the amount of profit that 
may be plowed back ($60,000 to 
$100,000) without incurring a tax 
liability for retained profits. 


Ss + o 


GAO Wants Check 
On Tax-Loan Accounts 


Joseph Campbell, Comptroller-Gen- 
eral of the United States, dislikes the 
current arrangements whereby the 
U. S. Treasury leaves deposits aver- 
aging $3 to $5 billion in commercial 
banks interest-free, receiving in re- 
turn many services by the banks for 
which no service fees are charged. 

He has officially asked the Treas- 
ury Department to select a slice of 
“representative banks” for a special 
study of the dollar value of the serv- 
ices performed for the Treasury in 
return for the deposit of interest- 
free tax and loan accounts. In pre- 
vious reports to Congress, the chief 
of the General Accounting Office, 
which is not under the control of the 
President, has urged that there 
should be a dollar-for-dollar book- 





1. What copy limitations, if any, does each 
type of machine have? « 2. Is it important to 
copy everything? « 3. Which machine will 





produce my copies at lowest cost? « 4. Can 
anyone operate it? « 5. Which machine is 
the fastest for general office copying? 


The manual contains a test pattern which gives a true evaluation of all copying 
machines. Try the test pattern on your present copying machine. Then try it on 
Copease. See the difference: COPEASE COPIES EVERYTHING. Send for ‘‘THE 
TRUTH ABOUT OFFICE COPYING MACHINES” today: 


Distributors in Principal 
Cities. Regional Offices: 


New York, 425 Park Ave. 
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keeping of the banks’ earnings on 
interest-free Government accounts 
against provable costs on free serv- 
ices to the Treasury. 

The Treasury Department vigor- 
ously disagrees. “The payment to 
banks, and other agents for services 
rendered, plus the substantial admin- 
istrative expenses of the Treasury 
and increased interest payable by the 
Treasury on public debt obligations 
would, in the opinion of the Treas- 
ury, exceed the interest collected on 
tax and loan accounts.” 

The Comptroller-General conceded 
that there are “intangible” factors 
in the financing relationship between 
the Treasury and the banks, and 
sought to pin down mathematically 
those features which can be reduced 
to columnar figures, leaving the “‘in- 
tangibles” to a later time. He pro- 
posed the study of “representative 
banks” as a means of determining 
the intangible gains or costs in hold- 
ing Government accounts. 


+ 4 5 


Financial Institutions Act 
Viewed in Hindsight 

With all the advantages of a Mon- 
day-morning quarterback, it is pos- 
sible now to judge what went wrong 
with the Financial Institutions Act, 
which passed the Senate but stalled 
in the House Banking Committee de- 
spite the sincere and energetic efforts 
of Chairman Brent Spence, Demo- 
crat of Kentucky, to move it along. 

What happened was the experience 
of shipwrecked Gulliver, who woke 
up on the beach at Lilliput to dis- 
cover that he was held fast by thou- 
sands of little strings. 

There were two or three highly 
controversial features in the Senate- 
passed bill, notably the abolition of 
compulsory cumulative voting for 
national bank directors and the pro- 
vision for Federal agency regulation 
of bank mergers. But, contrary to 
some opinion, these items did not 
poison the bill; it was an accumula- 
tion of minor objections to obscure 
giblets of banking law. 

It is important to note that the 
great bulk of the little pieces of 
string were attached to words, 
phrases and clauses that are already 
in the law. The bill did not under- 
take to change them. But the Dill 
transmitted from the Senate to the 
House was labeled a “recodification” 
of Federal banking laws, which 
House members judged as meaning 
a scrapping of all the existing laws 
and starting all over again. 

Mr. Spence, as committee chail- 
man, conceded the point, and from 
then on it was a sentence-by-sentence 
struggle to proceed with the bill, for 
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Diebold’s experience and leader- 
ship in drive-in banking offers 
you the most effective, most 
productive way to bring drive-in 
banking at its best to your bank. 


Whatever your building situation, 
whatever the traffic pattern, Diebold’s 
intimate knowledge of drive-in banking 

and comprehensive range of drive-in 
banking equipment will help you develop 
the kind of installation that is convenient 

for your customers and profitable for you. 


To be sure your bank provides drive-in 
banking at its best, call on Diebold, VE 
manufacturer of the world’s finest ~~ ~ pri 

‘ bank equipment for nearly a century. 
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every conceivable objection to the 
existing Federal banking statutes 
was regarded as germane and de- 
batable. 

Speaking kindly of the dead, it is 
highly doubtful that the House Com- 
mittee will undertake to revive the 
bill next year, for it is still wrapped 
in confusion. Mr. Spence, while he 
made every possible effort to press 
the bill to enactment, believes that 
the package was too large for the 
House to handle. If the substantive 
changes in law had been presented 
one or two at a time, he says, they 


‘ would have been more manageable, 


and then later a general recodifica- 
tion might be put through without 
too much argument about it. 


& 4 e 


Home Loan Guaranty Plan 
Denied to Savings-Loans 


While the banking profession 
viewed with dismay the withering 
of its cherished Financial Institu- 
tions Act, the savings and loan in- 
dustry stood by with equal disap- 
pointment when the House of Repre- 
sentatives defeated, by a narrow six- 
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FIRST AUTOMATIC 
CHECK CANCELER 
cancels all checks 


eY-Tasat-lal-vaneh’, 


Another Cummins First! 


The NEW Cansamatic automatically 
feeds, cancels, and stacks in sequence 
—400 checks a minute. 

Now you can permanently cancel 
ALL checks... the new Cansamatic 
holes permit further automatic proc- 
essing of either punch card or mag- 
netically coded checks... the clean- 
cut perforation is confined to 3 tabu- 
lating columns. 

Permanently cancel ALL checks 
for 100% protection for you and 
your depositors! 

For full facts, write for illustrated 
new booklet on CANSAMATIC. 





i Cammins 


Cummins-Chicago Corporation 
4740 North Ravenswood Avenue, Chicago 40, Illinois 








vote margin, the housing bill con- 
taining authorization for forming a 
new Home Loan Guaranty Corpora- 
tion under Government auspices. 

The proposed corporation was the 
brain-child of the United States 
Savings and Loan League and was 
vigorously pushed in both the Senate 
and the House. Its purpose was to 
spread the risk on conventional mort- 
gage loans during the earlier pay- 
down years, beginning with some 
capital aid from the Federal Home 
Loan Banks’ surplus funds, but even- 
tually winding up as a wholly private 
enterprise. 

The housing bill, which Republi- 
cans said would cost around $2.4 bil- 
lion in all, went down to defeat for 
failure to muster the required two- 
thirds vote of the House under a 
special suspension-of-rules procedure 
in the closing days of the Congress. 
It cannot be said that the Home Loan 
Guaranty Corp. plan contributed to 
the defeat of the bill, although it was 
strongly opposed by the American 
Bankers Association. The failure of 
the bill to pass the House is more 
directly attributable to its inflation- 
ary potential. 

The U. S. League, noting that the 
bill had much more than a simple 
majority in its favor, claimed a 
“moral victory’”’ and promised more 
excitement next year. Meanwhile, 
prospects are for what the Senate 
Banking Committee called a period 
of “further study” to work kinks out 
of the plan and develop broader un- 
derstanding and support. 


* e e 


Comptroller Urges 
Adequate Bank Salaries 


Bank officers are worthy of their 
hire, in the view of Ray M. Gidney, 
Comptroller of the Currency, and 
top management should recognize 
that in addition to a scarcity of 
capable bank officers, “taxes, pen- 
sions and other fringe benefits have 
made the availability of executive 
banking talent much less fluid.” 

During the past two years, Mr. 
Gidney has been analyzing the re- 
sults of an officer-salary survey cov- 
ering 3,980 national banks of less 
than $25 million deposits. The results 
are shown in his annual report for 
1957, just issued. 

The highest paid officer in a na- 
tional bank of less than $1 million 
deposits receives an average salary 
of $4,764, while the highest paid of- 
ficer in a bank in the range of $20 to 
$25 million draws an average $20,145. 
The Number Two man in the small- 
est unit receives $3,256 and in the 
larger bank, $13,244. 

“This office has long recognized 
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the importance for banks, particular- 
ly the smaller institutions, to main- 
tain competitive wage structures in 
their community and with industry,” 
Mr. Gidney said. “This is especially 
important in assuring continuity and 
depth in management as it has be- 
come increasingly difficult for banks 
to obtain experienced executives who 
may be required for replacement or 
expansion purposes. 

“It appears increasingly important 
that individual banks be certain that 
their executive incentive programs 
afford reasonable assurance of man- 
agement retention and _ succession. 
An adequate compensation plan is a 
basic factor in implementing this 
program.” 

The analysis showed that down- 
town city banks have somewhat high- 
er officer pay scales than banks on the 
edge of town, while both pay consid- 
erably more than rural banks. A 
somewhat similar differential exists 
between banks in commercial-indus- 
trial areas and those in farm country. 

In another section of the report, 
the Comptroller spoke highly of the 
increasing development of bank em- 
ployee pension and welfare funds. 
The policy, he said, is to “encourage 
the establishment of pension and 
welfare funds providing they are not 
discriminatory and the cost of such 
plans is not unduly burdensome upon 
the bank’s earnings. 

“These plans tend to assist in pro- 
viding continuity of management, 
increasing employee efficiency, reduc- 
ing turnover and improving morale.” 

Formal pension plans, Mr. Gidney 
reported, are in effect at 1,400 or 
34.6 percent of the 4,031 banks sur- 
veyed. 88.6 percent of the banks dis- 
tribute cash bonuses and 67.5 have 
some other type of welfare plan. 


4 ° 4 


Capital Notes 


Upon complaint by Rep. Abraham 
J. Multer, Democrat of New York, 
the Federal Reserve System is evict- 
ing the State Bankers Associations 
which, by mutual and congenial 
agreement, have been occupying of- 
fice space in Reserve Bank and 
branch buildings. The associations 
concerned have been paying rent, but 
the complaint was based on the possi- 
bility of news leaks. 


e 


Rep. Henry O. Talle, senior Re- 
publican member of the House 
Banking Committee, opposed the 
$2.4 billion housing bill because it 
would add too much to the debt. 
“The scientists have tried to reach 
the moon, and they will try again 

.. But if we pass this bill, the debt 
will get there first,” he said. 


‘eptember, 1958 
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Frank L. King, president of the 
California Bank, Los Angeles, will 
become president of the consolidated 
California Bank and First Western 





FRANK L. KING 


Slated to head merged bank 


Bank and Trust Company, San Fran- 
cisco, if present plans to merge the 
two banks receive supervisory and 
stockholder approval. The two Cali- 
fornia banks have started preliminary 
applications to join together in state- 
wide bank services. According to 
present plans, Firstamerica Corpora- 
tion would acquire 80 per cent or 
more of the oustanding stock of 
California Bank, and First Western, 
Firstamerica’s California banking sub- 
sidiary, would be merged into or con- 
solidated with California Bank. The 
new institution would be headquar- 
tered in Los Angeles. 

California Bank operates 63 branch 
offices in Los Angeles and vicinity. 
Total deposits of the bank as of June 
30, 1958, were listed at $1,047,374,602. 
First Western, with deposits at the 
same date of $921,500,505, maintains 
99 branch offices in the state, most of 
which are in the central and northern 
portions of California. 
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Isaac B. Grainger, president of the 
Chemical Corn Exchange Bank, New 
York City, has been named volunteer 
national chairman of the 1959 Red 
Cross Campaign for Members and 
Funds. Mr. Grainger takes over the 
top volunteer Red Cross campaign 
post from General Lucius D. Clay, 
1958 Red Cross national chairman. 


e 
Two branch managers have been 
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promoted to vice-presidents at the 
Security-First National Bank, San 
Francisco. They are Robert Duval 
and Harold J. Swanson. 

* 


Senior vice-president and trust offi- 
cer is the new title for William G. 
Brown at the American National 
Bank & Trust Company, Chatta- 
nooga, Tennessee. 

- 


J. C. Gilliland, assistant vice-presi- 
dent of the Pullman Trust & Savings 
Bank, Chicago, was elected president 
of the National Retail Credit Associa- 
tion at the annual International Con- 
sumer Credit Conference held re- 
cently in Los Angeles. 

o 


Stetson B. Harman, vice-president 
and trust officer at the First National 
Bank of Portland, Oregon, has been 
promoted to head the bank’s trust 
department. 

* 


The Chase Manhattan Bank, New 
York City, has 
appointed Louis 
A. Gomez vice- 
president in 
charge of the 
bank’s branches in 
Panama. He suc- 
ceeds J. Edward 
Healy, Jr., who 
has retired. Mr. 
Gomez has been 
in the interna- 
tional department 
and assigned to the Isthmian branches 
since 1925, when he joined Chase 
National Bank. 


L. A. GOMEZ 
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In promotions at the Security-Peo- 
ples Trust Company, Erie, Pennsyl- 
vania, R. E. Baldwin has been made 
vice-president and secretary, J. R. 
Zimmerman and S. H. Nichols were 
named assistant vice-presidents, and 
George Scheffner has been named 
treasurer. 

o 


Named vice-president in charge of 
the newly-created consumer credit de- 
partment at the Chicago City Bank 
and Trust Company is Thompson H. 
Burckhartt. 

* 


In advancements at the American 
Express Company, New York City, 
John D. Stewart has been elected 
vice-president and James J. Grieco has 





been elected vice-president of Amer- 
ican Express Company, SAI, a 
wholly-owned subsidiary. 


The promotion of Mont E. Mc- 
Millen to senior vice-president led 
recent advance- 
ments at the 
Firstamerica Cor- 
poration, San 
Francisco. In 
other promotions, 
Gaylord K. 
Prather became 
vice - presid@nt, 
George J. Ellis 
was named assist- 
ant vice-president 
and J.H. Laas, Jr., 
became assistant treasurer. Mr. Mc- 
Millen served as president and chair- 
man of the board at the First Na- 
tional Bank of Arizona before joining 
Firstamerica as vice-president in July. 





M. E. McMILLEN 


¢ 


Marvin Millard has been named 
executive vice-president at the Na- 
tional Bank of Tulsa, Oklahoma. 


5 


The National Commercial Bank & 
Trust Company, Albany, New York, 
has elected Henry Luhrs vice-presi- 
dent and Marjorie J. Broderick trust 
officer. 

+o 


Dr. Gabriel Hauge has resigned his 
post as special assistant to the Presi- 
dent of the United States for eco- 
nomic affairs and has become chair- 
man of the finance committee at 
Manufacturers Trust Company, New 
York City. The former Harvard 
and Princeton economics instructor 
served as administrative assistant to 
the President from 1953 to 1956 when 
he was named special assistant. 

William Lonsdale, Jr., has been 
named a vice-president at the bank. 
He is supervisor of three bank re- 


Appointed to new posts 


DR. G. HAUGE 


W. LONSDALE, JR. 
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MONEY ENGINEERING 


Applied banking science 
Speeds transit service 





Union Bank’s Research & Engineering 
Department has provided many unique 
banking techniques to correspondents 
throughout the world. 


Through a study of men, methods 

and machines, Union Bank has devised 

a transit system that outraces clock and calendar 
to reduce substantially the time required 

to clear your transit items. 


Call, wire or write today. 





LOS ANGELES - EIGHTH & HILL STREETS + MAdison 6-8441 
Teletype LA 501 * Bank Wire SLUN 
Member Federal Deposit Insurance Corporation and Federal Reserve System 
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gions in Queens, Brooklyn and Man- 
hattan. John R. Frost has been ap- 


pointed an assistant vice-president. 
4 


Ernest F. Ladd, Jr., and Stratford 
E. White-Spunner have been pro- 





S. WHITE-SPUNNER E. LADD, JR. 


New senior vice-presidents 


moted to senior vice-presidents at the 
Merchants National Bank, Mobile, 
Alabama. Mr. Ladd is a loan officer 
and director and Mr. White-Spunner 
is the bank’s loan review officer. 
Harry W. Martin was elevated to 
assistant vice-president. 
+ 


The Northern Trust Company, Chi- 
cago, has promoted Thomas F. Duffy 
to second vice-president in the bank- 
ing department and named William J. 
Roth second vice-president in the 
credit department. 

° 


William H. Hosch, former secre- 
tary of the Georgia Bankers Associa- 
tion, has joined The Fulton National 
Bank of Atlanta as assistant vice- 
president. 

Sf 


Named vice-president in charge of 
the new Citizens office, Brooklyn, of 
the Federation Bank & Trust Com- 
pany, New York City, is Joseph T. 
Sandleitner. 

+4 


New vice-president and commercial 
loan officer at the First National 
Bank, Amarillo, Texas, is J. Pat 
Malone. 

a 


Newly-elected vice-president in 
charge of personnel at the East River 
Savings Bank, New York City, is Wil- 
liam L. Barton. 

a 


The new Northeastern Pennsyl- 
sylvania National Bank, Scranton, 
created with the merger of the First 
National Bank & Trust Company 
of Scranton, the Markle Banking & 
Trust Company of Hazelton, and the 
Wilkes-Barre Deposit & Savings 
Bank has named new officers for the 
Hazelton and Wilkes-Barre offices 
Top officers in Hazelton will be Alvan 
Markle, Jr. as vice-president in charge 
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NEW SANDWICH TAPES! 


















“SCOTCH BRAND Sandwich Instrumentation Tapes eliminate 
ruboff and head buildup—reduce head wear—last longer 


Here’s the solution to the problem of excessive wear and ruboff 
i —"“SCOTCH” BRAND Sandwich Instrumentation Tapes. These tapes 
, have a thin layer of plastic over the magnetic coating. This layer protects 
the iron oxide to produce a smooth, low-frictional head-to-tape operation 
that eliminates ruboff, head buildup and connected problems. 


The addition of this protective layer (50 micro-inch thickness) 
naturally modifies the magnetic properties of the tapes somewhat. This 
amounts to a slight (but not critical) reduction in the high frequency or Polyester Backing 
short wave length response. The medium and long wave length responses 
are completely unaffected. In all applications where extremely high 
frequency response is not required, “SCOTCH” BRAND Sandwich Tapes 
offer the ultimate in performance, combined with new freedom from 
maintenance problems. 


Three Sandwich Tapes are now available: 

#188—For applications requiring standard output level. 1.5 mil polyester base, 0.35 mil 
magnetic coating, 50 micro-inch protective layer. 

#186—For instrumentation and computer applications higher than standard output. 
1.5 mil polyester base, 0.50 mil magnetic coating, 50 micro-inch protective layer. 

#189—Standard output level with 50% more recording time. 1.0 mil polyester base, 


0.35 mil magnetic coating, 50 micro-inch protective layer. M ag n oO t : Cc Ta je) Pp S 


J WRITE TODAY for illustrated brochure on Sandwich Tapes. Special reels, end-of-reel 
sensing items and other accessories required for digital computer operations are also avail- 
able. Address: Instrumentation Tape Division, 900 Bush Avenue, St. Paul 6, Minn. 


Plastic Protective Layer 


Magnetic Oxide 








SCOTCH 


BRAND 








Tiienesora JUfinine ann JYJANUFACTURING COMPANY 


«+ - WHERE RESEARCH IS THE KEY TO TOMORROW 








: “SCOTCH” and the plaid design are registered trademarks of 3M Co., St. Paul 6, Minn. Export: 99 Park Ave., New York 16. Canada: London, Ontario. 
a 
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(I have a surprise for you in my little bag.) 


Here’s a magic formula guaraate:! to bring you new 
customers, new accounts. It’s called a Christmas Club. 
My little Club has worked wonders for hundreds of in- 
stitutions across the country. It can for you, too. Why, 
you'll be astonished at how many folks keep dropping in 
every day . . . making regular payments . . . discovering 
your other services. 

Won’t you help yourself to one of my profitable Christmas 
Clubs? I have a whole bagful to choose from — but I 
especially recommend Rand M§Nally’s. They have every- 
thing you'll need for your Christmas Club—beautiful 
four-color promotional material, ad mats, shopping lists, 
coupon books, checks, and all the other supplies that go 
to make a successful Club that will grow with the years. 


For samples and full 
information, drop a line to: 
Rand M‘Nally & Company, 
Christmas Club Division, 

405 Park Avenue, New York 22, 
Box 7600, Chicago 80. 














of the office and George H. Snyder as 
vice-president. Frederick J. Eck has 
been made vice-president in charge of 
the Wilkes-Barre office. 


+ 


The Seattle-First National Bank, 
Washington, has 
promoted Oswald 
Sanford to vice- 
president and 
Theo N. Carlson 
to assistant vice- 
president. Mr. 
Sanford will be- 
come manager of 
the state-wide real 
estate mortgage 
loan operations 0. SANFORD 
after serving in 
that department for the past 13 years. 
He joined Seattle-First National in 
1920. 





a 


Fifty years of service at the same 
bank is a mark that was recently 
reached by Rudolph F. Hajicek, presi- 
dent of The Lawndale National Bank 
of Chicago. In the past half-century, 
Mr. Hajicek served as bookkeeper, 
teller, cashier and executive vice- 
president before being named presi- 


dent in 1954. 


‘?* 


In promotions at the Liberty Na- 
tional Bank and Trust Company, 
Louisville, Kentucky, John L. Glover, 
Jr., has been named assistant vice- 
president and Joseph W. Phelps be- 
comes assistant cashier. 

+ 


Supervisory and _ stockholder ap- 
proval is awaited on the proposed 
merger of The National Bank of 
Pottstown, Pennsylvania, and _ the 
Montgomery County Bank and Trust 
Company, Norristown. The consoli- 
dated institution would carry the 
name of the Montgomery County 
Bank and Trust Company and would 
be headed by Melvin L. Carl as presi- 
dent and Gerald M. Anderson as 
executive vice-president. 

S 


New trust officer at the Mellon 
National Bank and Trust Company, 
Pittsburgh, Pennsylvania, is Clarence 
J. Robinson. 

+ 


Robert H. O’Toole has been named 
vice-president and Gilbert J. Rynberk 
has been named assistant vice-presi- 
dent in promotions at the Pullman 
Trust & Savings Bank, Chicago. 

Sd 


Harry’ C. Barnes, retired senior 
vice-president of the Fidelity-Phila- 
delphia Trust Company, has been ap- 
pointed Industrial Development Ad- 
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an tdea 1s one thing 


Five hundred years ago Leonardo da Vinci drew 
plans for an airplane. Da Vinci’s thinking was so 
far ahead of the technical skills available to him 
that mankind spent nearly five centuries achieving 
truly successful and commercially practical appli- 
cations of his ideas. 


Today, the solution must quickly follow an idea. 
Old Republic’s dynamic approach to insurance 
problems comes from a positive interest in new 
ideas, practical solutions to these ideas and quick 
action to put them into practice. 


Old Republic 


LIFE INSURANCE COMPANY 





CHICAGO 1,ILLINOIS 





the solution another 


Our Special Risks Division has supplied the solu- 
tion to many new insurance ideas. It is always 
ready to explore others. 

The experienced, highly trained staff of our Credit 
Life Division has designed special coverages for 
commercial banks, sales and consumer finance com- 
panies, savings and loan institutions, mutual funds, 
farm credit agencies and credit unions. 

Our Ordinary Life Division offers a complete 
portfolio of policies to meet the needs of any client 
or any general agency. 

We welcome your inquiries and suggestions. 
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How to offset new 
postage costs with 
ALLISON COUPONS 


Here’s how you reduce postage costs when you use 
Allison Coupon Books to combine repetitive communica- 
tions instead of sending individual mailings: 


4 


Mortage Loans . . . postage is reduced 97% by using 
Allison Coupon Books to replace notices that re- 
quire monthly mailings. 


Installment Loans . .. postage for returning passbooks 
which accompany mail payments is completely 
eliminated. 


Do these postage savings make sense to you? Then decide 
not to absorb the 33!13%% postage increase. With Allison 
Coupon books you can eliminate the increase and reduce 
your present postage costs. Let us show you how. 
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r | 
i ALLISON COUPON COMPANY, INC. I 
| Indianapolis 6, Indiana | 
' Please send information and sampl f Alli Cc { 

° ples o ison Coupon 
mail cou pon § Books showing how to reduce postage costs in spite of § 
g the new postage increase, q 
today fort I 
i Name Title 5 
complete! _ I 
§ Firm | 
e *. g I 
information Fs caress : 
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y City and State —_—_______— § 
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ALLISON COUPON COMPANY, INC. 


P.O. Box 102, Indianapolis 6, Indiana 
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visor to the International Coopera- 
tion Administration for the Mission 
in Formosa and will be headquartered 
in Taipei. 

* 


In top management changes at the 
Bank, 


Onondaga County Savings 





; 


P. L. BABCOCK 


W. G. MORTON 


Head Syracuse bank 


Syracuse, New York, Perrin L. Bab- 
cock has moved up to board chairman 
and William G. Morton has succeeded 
him as president. An officer of the 
Syracuse bank since 1938, Mr. Bab- 
cock became president in 1943. Mr. 
Morton has been executive vice-presi- 
dent since 1954. 
Sd 


William F. Ploch, vice-president of 
the Franklin National Bank, Franklin 
Square, New York, has been elected 
president of the Bank of Suffolk 
County, Stony Brook, Long Island. 
The former president of the New 
York State Bankers Association is 
scheduled to retire from the Franklin 
National post this month but has also 
been asked to stay on as vice-presi- 
dent for special assignments. 

* 


The Fidelity Trust Company, Pitts- 
burgh, Pennsylvania, has named 
William W. Warrick, Jr., Norman S. 
Blair, and John H. Lockhart assistant 
vice-presidents. 

» 


Robert V. Kochendorfer has joined 
the Stock Yards National Bank oi 
South St. Paul, Minnesota, as vice- 
president. He formerly served as vice- 
president and cashier of the North- 
western State Bank, St. Paul. 


5 


The Toledo (Ohio) Trust Company 
has promoted Wade §S. Eley to vice- 
president in charge of operations. 
Joseph H. Greisinger to comptroller. 


| and Josiah T. Herbert to secretary. 


+ 

A woman bank officer, with rather 
an unusual job, has been praised for 
her work by an article appearing in 4 
recent issue of The Cotton Digest, 
national cotton industry weekly pul- 
lication. The article cites the wor 
of Mrs. Mary Lee Spilman, assistant 
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STREET 


Sometimes being an expert is as simple as 
knowing how to get just the information 
you need at the moment you need it. 
That is exactly what your man at the 
Irving can do for you. For through the 
Irving Trust Company there flows a con- 
stant stream of information gathered from 
a world-wide banking system. 


The sources of information are many 
and varied. The bank wire, broad tape 
ticker, credit files, and quotations from 
the trading tables daily measure the pulse 
of business. Add to this an intimate and 
timely knowledge of economic health in 
foreign countries gained through a global 
network of bank correspondents and you 
have a rich resource on which you or 
your customers can draw. 


The specific facts you want and need 
can be as near as your telephone. Look 
upon your man at the Irving as a member 
of your own staff and consult him freely. 


Through your man at the Irving: Fast 
Transit Service. World-wide Collections. 
Credit Information. Portfolio Analysis. 


-~- Experienced Consultation. Safe Keeping 


of Securities. 


IRVING TRUST COMPANY 


One Wall Street, New York 15, N.Y. 


Capital Funds over $130,000,000 


Total Assets over $1,600,000 000 


Ricuarp H. West, Chairman of the Board Grorce A. Murpny, President 
Domestic Banking Division—No tan Harrican, Senior Vice President in Charge 
MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


September, 1958 
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For your own protection, by all means compare the Bur- 
roughs Electronic Bank Bookkeeping Machine with others 
now on the market—before you make this all-important 
investment. The Burroughs is the one machine that brings 
you truly sophisticated electronic techniques—such as: 


@ Computer-type modified binary code. 


@ Three thin magnetic ink stripes, in less than 
one inch of space, that store account number, 
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7 Compare! 


ONLY BURROUGHS 
GIVES YOU 
SOPHISTICATED 
ELECTRONIC 
TECHNIQUES 


dollar balance, sign of balance, check count 
balance, posting line position and alert signals. 


@ Advanced design and functions that make it 
possible to use simple, practical forms that are 
easy to fold, easy to mail. 


@ Compactness—the design that can only come 
from full and knowing utilization of the ad- 
vantages of electronics applied to accounting. 


Burroughs Clearing House 
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Yet that’s only the beginning of the exclusive advantages— 
such as full electronic verification and the scientifically 
sloped keyboard with only 4 motorbars—built into the 
Burroughs Electronic Bank Bookkeeping Machine for you. 


Yes, compare! See for yourself how advanced your electronic 
bookkeeping can be—turning out more work at a faster 
pace with greater accuracy and economy than you’d think 
possible. Just call our nearby branch office today for full 
details. Burroughs Corporation, Burroughs Division, 
Detroit 32, Michigan. Burroughs—TM 
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cashier at the First National Bank of 
Harlingen, Texas, in cotton banking. 
Mrs. Spilman, the author points out, 
has been working in the cotton de- 
partment of the bank since 1944 and 
now handles all phases of cotton 
financing throughout the United 
States and foreign countries. 


« 


Thomas L. Nims, has left his post 
as secretary of the Savings and Mort- 
gage Division of 
the American 
Bankers Associa- 
tion to become 
president of the 
Norwalk (Con- 
necticut) Savings 
Society. Mr. Nims 
served the A.B.A. 
division since 1948 
and was its secre- 

T. L. NIMS tary since 1953. 

Before joining the 
A.B.A., he was vice-president and 
director of the Stamford (Connecti- 
cut) Savings Bank. 





° 


In promotions at the Merchants 
National Bank and Trust Company, 
Meadville, Pennsylvania, John W. 
Tracy has been named executive vice- 
president, Richard E. Holden has 


been appointed vice-president and 
cashier, Ray L. Beck becomes vice- 
president and senior loan officer, N. A. 
Yeager has been named vice-presi- 
dent, and Dale F. Stevens becomes 
auditor. 


e 


New assistant vice-president at the 
Bank of America, Los Angeles, is 
Joseph C. Huppert. 


Harvey L. Schwamm, chairman of 
the American Trust Company, New 
York City, died August 14 in the 
crash of an airliner at Nantucket, 
Massachusetts. The 53-year-old bank- 
er had served as president of Ameri- 
can Trust from 1950 to 1954. 


5 


At the Security National Bank of 
Long Island, Huntington, New York, 
W. Howard Miller has been elevated 
to vice-president. 


eo 


New director of publicity and pub- 
lications for the Fidelity-Philadelphia 
Trust Company is Edward P. Case. 


& 


John M. Winterbotham has joined 
the securities firm of Goodbody & 
Co., New York City, as regional gen- 





eral partner for Texas in Houston. 
Mr. Winterbotham was_ formerly 
president of The First National Bank 
of Galveston. 


¢ 


The Security-Mutual Bank and 
Trust Company, 
St. Louis, has ele- 
vated Carl W. 
Sydow to vice- 
president and loan 
officer. He joins 
the bank after 
serving as execu- 
tive vice-president 
of the Big Bend 
Bank, Webster 
Groves, Missouri. 
The former 
F.D.1.C. examiner has nearly 40 years’ 
experience in the banking field. 


Cc. W. SYDOW 


¢ 


William J. Fryer becomes assistant 
vice-president and Burt Root be- 
comes assistant treasurer in recent 
promotions at the Mechanics Savings 
Bank of Hartford, Connecticut. 


So 


A bank queen and her court pose 
beautifully for the photographer in 
the accompanying picture. Miss C & 
S Georgia for 1958 is statuesque Ann 
Moorhead who represented the Citi- 









TEL-A-DATE 
$32.50 


With or without pens 
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DIPLOMAT 


THEY'RE NEW 


$4.45 


POMOPDOOE DOSED ORES 


| mlaitaatiyic) See 


TEL-A-DATE CALENDARS — 


Bronze or aluminum 
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Miss C & S of 1958 


zens & Southern banks in Atlanta in 
the Georgia bank’s annual contest. 
Runnersups were Joanne Dominy, 
left, of the Dublin office, and Joanne 
Trice of the Thomaston office. 


* 


The Irving Trust Company, New 
York City, has promoted Richard G. 
Higley to assistant vice-president. 


° 


New executive vice-president of the 
Connecticut Savings Bank, New 
Haven, is Allan R. Carmichael, a 
bank officer since 1941. 

° 


At the Curtiss National Bank, 
Miami Springs, Florida, Harry R. 
Playford has been named president 
and board chairman. Mr. Playford 
was formerly chairman of the First 
National Bank of St. Petersburg. 

* 


Vincent S. Hart has been appointed 
assistant vice-president at the Valley 
National Bank, Phoenix, Arizona. 


on 


The Highlands (Texas) State Bank 





has elected Marvin E. Gillespie presi- | 


dent. 
e 
At the Citizens State Bank, Wau- 


sau, Wisconsin, Hubert Christian has 
been named vice-president and cash- 
ier, and Frank A. McElroy has been 
made vice-president. 

° 


Assistant vice-president is the new 


title for William D. Sims at the Amer- | 
ican National Bank & Trust Com- | 


pany, Mobile, Alabama. 


5 


Two banking careers that total 86 
years have ended in retirement for 
Miss Emma M. Guenther and Charles 
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If you need 


miteritowel 
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you are 
already 


paying 
for them! 


by Wallace V. Cunneen 
President 
The Cunneen Company 


If you have been “‘waiting for the right 
time’’ to modernize your quarters, that 
delay is costing you more—on a per- 
day basis—than the cost of the new 
quarters you need! | 

You cannot do business with yester- 
day’s quarters any more than with 
yesterday's techniques. Modernization 
today is not a luxury. It is an absolute 
business necessity, and when performed 
by specialists, modernization is actu- 
ally a complete business reorientation. 

Today’s competitive business climate 
means lower modernization costs than 
at any time in recent years—a vital 
factor to consider. 


Tine 


Write for our thought-provoking folder, ‘Trends in j 
Bank Design.” You may have one copy, or as many as 
you wish. Better still, why not have our representative visit your ] oe y 
institution? There is naturally no obligation. ™».. 





Design for Financial institutions 
C THE CuNNEEN Company 





PHILADELPHIA ¢ NEW YORK ° CHICAGO ¢ LOS ANGELES 
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WESTON Cotton Fiber BOND 
Makes Letterheads Noticeably Better 


Weston Bonn, made better with cotton fiber, imparts an 
air of obvious importance to your letters. It lends conspicu- 
ous quality to your letterhead — character that commands 
attention. 

In the office, you'll like the way it takes typing, writing 
and (when necessary) erasing. It serves admirably, too, for 
office forms and other applications that call for a clean, 
strong serviceable bond paper. And the cost? .. . hardly 
more, if any, than you are now paying. 

Your printer has Weston Bonp in white, colors, white 
opaque, litho finish and envelopes to match. Ask him to use 
it for your next lot of letterheads or write for a sample book 
and make your own comparison. Address Dept. BU. 


BYRON WESTON COMPANY 
Makers of Papers for Business Records Since 1863 
DALTON, MASSACHUSETTS 


WESTON BOND 


COTTON FIBER BONDS 
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Cotton Fiber Quality Letterhead Paper 


e LEDGERS *« MACHINE POSTING LEDGERS « INDEX BRISTOLS 


W. Braun at the First National Bank 
and Trust Company, Alton, Illinois. 
Miss Guenther was assistant vice- 
president and Mr. Braun was assistant 
cashier at the time of their retire- 
ments. 

. 


Charles P. Warren has been ele- 


vated to board chairman and C. F. 
Wolfer has succeeded him as presi- 





C. F. WOLFER 


C. P. WARREN 


New chairman, president 


dent at The First National Bank, Fort 
Collins. Colorado. In other promo- 
tions, Harry G. Lohr has been named 
vice-president, and J. Malcolm 
Thrasher becomes cashier. Mr. War- 
ren was first employed by the bank in 
1934 and has served as its president 
since 1956. The former executive vice- 
president, Mr. Wolfer, was ap- 
pointed cashier of the bank in 1945, 
and executive vice-president in 1952. 
Sd 


James Talcott, Inc., New York 
City, has acquired the Credit-America 
Corporation, a pioneer in the com- 
mercial instalment finance business. 
Bernard Palitz of Credit-America has 
been named vice-president of James 
Talcott and will manage the new 
division. Clarence Palitz, Jr., has been 
made an assistant secretary of the 
parent firm and will be sales manager 
of the division. 

a 


Chevus M. Chapman will become 
president, and W. R. Garr will be 
vice-president and cashier of the new 
Park Cities Bank & Trust Co. when 
the bank is opened in Highland Park, 
Texas, later this year. 


° 


Named assistant vice-president of 
the National Boulevard Bank, Chi- 
cago, is Robert H. Kempton. 

So 


The First National Bank and Trust 
Company, Paterson, New Jersey, has 
advanced Frank P. Hastings to assist- 
ant vice-president. 

Sd 


W. E. McKenzie, former president 
of the First State Bank of Corpus 
Christi, Texas, has become president 
of the First National Bank of Arling- 





ton, Texas. Active in banking circles 
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CREDIT-AMERICA CORP. 


Specialists in Income-Producing Equipment Finance 


Becomes a Division of 


JAMES TALCOTT, INc. 


Credit-America, a pioneer in financing of Imcome-produc- 
ing machinery will operate as a division of James Talcott, Inc. 
This means greater resources and broader facilities for the 
financing of heavy construction equipment and other income- 
producing machinery. The acquisition of Credit-America Corp. 
is a reflection of Talcott’s forward-looking policy of becoming 
ever more useful in the field of commercial financing. 








James Talcott, Inc., founded in 1854, is one of the few 
companies in the country specializing in all phases of industrial 
finance — accounts receivable loans, factoring, inventory, 
mortgage and equipment loans, rediscounting, special type 
loans and the purchase of paper resulting from the sale of in- 
come-producing equipment. 


Credit-America 


500 Fifth Avenue, New York 





A Division of... 
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UNDEFEATED 


Impressively finished in gleaming stainless and 
satin polished steel, this cHuBB 3}” Anti-Blowpipe 
Vault Door has never been defeated. 

CHUBB security is specified by bankers in North 
and South America and all over the world. 

There are CHUBB factories in England, Canada, 
Australia and South Africa, and agents in all 
principal countries. We will gladly give you 
further details. 















































Sales and service from :-— 


CHUBB 





CHUBB & SON’S LOCK AND SAFE CO. LTD. 


175-176 Tottenham Court Road, London, W.1. 


577 Oxtord Street, Toronto 14, Ontario. 











Welcomes new president 


for 35 years, Mr. McKenzie served 
banks in Harlingen, Galveston and 
San Antonio before organizing the 
Corpus Christi bank in 1946. In the 
accompanying picture, Mr. McKenzie 
(left) is shown with First National 
Chairman Carlisle Cravens. 
* 


Emanuel P. Lewis has been elected 
president and director of Shapiro 
Bros. Factors Corp., New York City. 
He joined the firm after serving as 
executive vice-president and _ vice- 
chairman of the board of James Tal- 
cott, Inc., New York City. 

. 


Officers of the newly-opened Laurel 
Bank, Raytown, Missouri, are C. J. 
Chaffee, president; R. J. Meuli, vice- 
president and cashier ; and Harold W. 
Hadle, assistant vice-president. 


New assistant vice-president at The 
Cleveland Trust Company is J. L. 
Buck. 


SO 


Robert A. Fisher has been ap- 
pointed resident trust officer of the 
Michigan National Bank, Lansing. 


The Bank of Broadway is scheduled 
to open for business this month in the 
Melrose Park area of Springfield. 
Illinois. Top officers will include 
William B. Basile, president and 
board chairman; John E. Codding, 
executive vice-president and cashier: 
and David Pearce, vice-president. 

. 

The American Savings & Loan 
Association, Milwaukee, has electe| 
Stanley D. Celichowski as presiden! 
and promoted Roman H. Relczyski tv 
executive vice-president. 

Sa 


In promotions at the Public Bank. 
Detroit, Chester J. Meldrum was ele- 
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Do you know that a bank like the First 
Pennsylvania has a lot of information handy 
that could be helpful to you? 


Maybe it’s information you'll need just 











once in a blue moon—such as How to Plan 
For and Execute a Merger. We cite that at 
random because we happen to have available 
a complete plan on mergers we'll be glad to 
share with you. Just as we have a tremendous 





























amount of data on time sales operations. On 
how to set up fast truck runs for speedy 
regional clearances, too. 


= “ We have, in fact, just about any informa- 

ae tion you may want for better banking. It’s all 

‘ ws Vv yours if you'll write or call (LOcust 8-1700) 

ry ; our Correspondent Bank Division. Why not 
get in touch with us now? 





The 


First Pennsylvania 


Banking and Trust Company 
Banking since 1782 


32 offices— 
Serving more people more ways 
than any other Philadelphia bank 


Member Federal Deposit Insurance Corporation 
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Four men gain advancements at Public Bank, Detroit 


vated to executive vice-president, 
Jerome J. Zielinski was made senior 
vice-president, and Herman A. Rum- 
mel and Woodrow W. Asbury were 
named vice-presidents. Mr. Meldrum 
has had 40 years’ experience in De- 
troit banks. 
* 

J. Eugene Banks has been ap- 
pointed a manager of the Brown 
Brothers Harriman & Co., private 
bankers, in New York City. 

od 

William A. Lieson has been elected 
executive vice-president of the Valley 
Bank & Trust Company, Springfield, 
Massachusetts. 

4 


A preliminary national bank char- 
ter has been granted the Brooks Field 
National Bank, San Antonio, Texas. 


S. F. Ramsey is slated to become 
president, and T. R. Heyland has been 
elected chairman of the board for the 
new bank. 

* 


John S. Blanton, Hilbert A. Corley, 
and Louis Rowe have been made 
assistant vice-presidents at the Ana- 
costia National Bank, Washington 20, 
DC. 


* 


New president of the Midtown Sav- 
ings & Loan Association, Newark, 
New Jersey, is Herbert Z. Steiner. 
Philip Brief has been named secretary. 


a 
The Naperville (Illinois) National 
Bank has elected G. Herbert Pember- 


ton executive vice-president. He 
comes to the bank after serving as 


vice-president of the Evanston (IIl- 
inois) Trust and Savings Bank. 


= 


New president of the Everglades 
Bank, Fort Lauderdale, Florida, is 
Keith Pigott. 


5 


William L. Little has been named 
trust officer of the National Bank of 
Commerce, Pine Bluff, Arkansas. 


7 


New president of the National 
Bank of Hyde Park, Chicago, is John 
F. McKnight. He 
succeeds Paul R. 
Wilkinson who 
has been named 
president of the 
National Lumber- 


man’s Bank of 
Muskegon, Mich- 
igan. A _ former 


bank examiner in 
the Fourth Fed- 
eral Reserve Dis- 
trict, Mr. Mc- 
Knight joins the Chicago bank after 
serving as vice-president and secre- 
tary of the Richland Trust Company, 
Mansfield, Ohio. 





J. F. McKNIGHT 


° 


A banker turned disc jockey for a 
day in St. Louis recently and had an 
opportunity to tell his listening audi- 
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operating files are 
available in any siz 
No waste space 
inside or out. 


RECORD FILES, INC. 
P. O. BOX 581 
WOOSTER, OHIO 


“These nylon ‘“S 
bearing, smooth ‘ 






IN YOUR RECORD ROOM AND SAVE 
YOUR BANK SPACE AND MONEY 


SAVE TIME — SPACE — INCREASE 
EFFICIENCY and SAVE MONEY 
with RFI STEEL RECORD FILES. 


Your Bank, like every other, 
collects records with each trans- 


action. A cluttered storage room 
of shelving and cardboard boxes 
is a costly waste of space and 
employee time that you can’t 


afford. 


Let RFI assist you in creating a 
clean, efficient file room with 
Nylo Glide files. 


a 


RECORD FILES, INC. 
} P.O. BOX 581 DEPT. B, WOOSTER, OHIO 


" Please send additional information. 














Name 
| Address 
| City. State i 
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Banker spinning wax 


ence about one of his favorite sub- 
jects, the promotion of the downtown 
St. Louis area. Sidney Maestre, board 
chairman of the Mercantile Trust 
Company, joined other leading citi- 
zens in filling in for a local announcer 
while he was on vacation. In addition 
to spinning the records on Station 
KMOX, Mr. Maestre brought citizens 
up-to-date on recent developments in 
the downtown area. In the accom- 
panying photograph, Mr. Maestre is 
seen at work before the “mike” while 
Miss Frankie Helms, radio producer, 
listens in. 
o 


At the Commercial National Bank, 
Berwyn, Illinois, Francis J. McCarthy 
has been made president, and Edward 
E. Tymick is the new vice-president 
in charge of operations. 

Sa 


Sterling L. Wandell, formerly vice- 
president of the Fidelity Trust Com- 


pany, Pittsburgh, 
has been named 


president of the 
newly -opened 
Susquehanna Val- 
lev Bank & Trust 
Company, Sun- 
bury, Pennsyl- 
vania. Randell C. 
Stephens is chair- 
man. Other off- 
cers of the new 8S. L, 
bank include 

Asher H. Welker, treasurer; Russell 
H. Fairchild, vice-president; and L. C. 
Buffington, secretary. 


WANDELL 


4 


Vice-president and cashier is the 
new title for Joseph A. Poliquin at 
the Merchants National Bank, Lewis- 
ton, Maine. 

* 


Charles W. Pond has joined the 
First National Bank of Manchester, 
Connecticut, as president. 


° 


New vice-president and commercial 
loan officer of the City National Bank, 
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4 seconds” 


The “Thermo-Fax” Copying Machine 


How bank officers get comptroller’s 
daily Resources and Liabilities Report 
in 5 minutes; save 2 hours a day! 


The 4-second speed of All-Electric copying has made a 5-minute job out 
of a tedious two-hour daily retyping chore. Could you use time-saving 
like this? A ‘“Thermo-Fax’”’ Copying Machine makes copies of original re- 
ports, statements or other financial records by an exclusive dry process. 
No chemicals or liquids as in slower copy methods. You get speed, ease and 
simplicity no other method can match. You save time. You save money. 
See the modern way to copy soon in your own office. Call your nearby 
dealer, or send coupon for details and helpful new communications idea book. 


MINNESOTA MINING AND MANUFACTURING COMPANY 


a where RESEARCH is the key to tomorrow 
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Thermo-Fax 


WY) copvine PRODUCTS 
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IN 4 SECONDS 


Minnesota Mining & Manufacturing Company 
Dept. KR-98, St. Paul 6, Minnesota 





Send full details of the dry process THERMO-FAX “Secretary”? Copying Machine 
and my free copy of your helpful new book, Better Business Communications. 


Name 





Bank 





Address 





City Zone State 
“Thermo-Fax” and “‘Secretary”’ are 3M Company trademarks 
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AUSTRALIA 


NEW 
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GOING TO 
AUSTRALIA AND 
NEW ZEALAND? 


Here are some informative folders 
covering the principal centres that 
you or your customers will find in- 
valuable. They contain up-to-date 
information, including street maps, 
and are free. 


These A. N. Z. Bank Travellers’ 
Guides cover Sydney, Melbourne, 
Adelaide, Perth, Brisbane, Tas- 
mania, Wellington, Auckland, 
; : Christchurch, Dunedin and will be 
ita “a “ss sent to you by airmail without 
i TRAVELLERS’ GUIDE TO charge if you will tell us which ones 
you want and where to send them. 

If you or your customers are plan- 
ning to establish a business in Aus- 
tralia, we will be glad to include a 
copy of “Establishment of Industry 
in Australia.” Write to: 

General Manager’s Office 


AUSTRALIA AND NEW ZEALAND BANK LIMITED 
394/396 Collins Street, Melbourne, Australia 
Chief Manager’s Office 
AUSTRALIA AND NEW ZEALAND BANK LIMITED 
196 Featherston Street, Wellington, New Zealand 
The Manager 
AUSTRALIA AND NEW ZEALAND BANK LIMITED 
71 Cornhill, London, E. C. 3, England 








AUSTRALIA AND 
NEW ZEALAND 
Pee §6hhbhANK LIMITED 
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Coral Gables, Florida, is Leo A. Fur- 
long, Jr. 


a4 


Newly elected vice-president and 
cashier at the Air- 
line State Bank, 
Houston, Texas, 
is Marvin K. 
Howard. The re- 
cently chartered 
bank is expected 
to open this 
month. He joins 
the bank after 
serving as vice- 
president and di- M. K. HOWARD r 
rector of the First 
State Bank, Amarillo. He formerly 
was associated with the Houston 
branch of the Federal Reserve Bank 
and the First State Bank, Greggton, 
Texas. 





e 


Detroit’s newest bank, the South- 
gate Bank, will open next month in a 
suburb of the city. A. C. Milne, 
former executive vice-president of the 
Wyandotte ( Michigan) Savings Bank, 
will head the new bank as president. 


+ 


J. T. Littlewood has been promoted 
to executive vice-president of the 
Central Mortgage Company, Phila- 
delphia. He will continue his duties 
as secretary of the company. 


4 


Newly-elected president and direc- 
tor of The Cen- 
tral National Life 
Insurance Com- 
pany of Omaha, 
Nebraska, is Nor- 
man T. Carson, 
former executive 
vice-president of 
the Central Stand- 
ard Life Insur- 
ance Company of 
Chicago. At the N. T. CARSON 
same time, Mr. 

Carson was named vice-president and 
director of The Central National In- 
surance Company of Omaha. 





+ 


Charles F. Pauley has been named 
cashier of the Farmers National 
Bank, Salem, Virginia. 


° 


Frederick C. Holland is now vice- 
president and mortgage officer of the 
Dorchester Savings Bank, Boston. 


- 
Lee P. Stack, former financial vice- 
president of the John Hancock 


Mutual Life Insurance Company, is 
slated to become a general partner 


Burroughs Clearing House S. 
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This advertisement will appear in 
Chicago newspapers at the time of the 
ABA Convention, September 21-24. 
We hope you will attend so that we 
can see you in person, 


































at a convention” 


(The inside story from Hubert, the Harris Lion) 


“After exchanging a few stories and passing around 
snapshots of the kids, or maybe the grandchildren, 
bankers quite naturally talk about money... and 
where it will do the most good for the most people. 
“The fact is money can’t just be piled up collecting 
dust in a vault. It’s got to be kept working. . . that 
way it makes more jobs and more business, and helps 
us all. 

“It’s important, too, that money be moved swiftly 
and safely, and your bankers have developed this into 
a real art. They tell me that over twenty-five million 
checks are written in the United States every day, 
and the banks, through their correspondent banks 
and the Federal Reserve System, are doing a pretty 
skillful job of presenting these checks for payment 
quickly, in most cases practically overnight. 

“So now you know why, when bankers get to- 
gether, they talk about money most of the time. 
Maybe the subject sounds a little dull to you. but 
remember that it’s mighty useful shop talk to all the 
bankers in town this week. By getting better 
acquainted and exchanging ideas, they find ways to 
help your money work harder for you. 

“If you have a money problem, even if it calls for 
knowledge about another section of the country, see 
your banker. He can call upon his fellow bankers 
throughout the United States to help you. Here in 
Chicago, we invite you to come see us at Harris.’’ 





ARRIS ® BAN K 


Organized as N. W. Harris & Co. 1882—Incorporated 1907 


115 WEST MONROE STREET—CHICAGO 90 
Member Federal Reserve System ... Federal Deposit Insurance Corporation 
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Transamerica Corporation names three new vice-presidents 


of Paine, Webber, Jackson & Curtis, 
New York City. 


- 


Transamerica Corporation, San 
Francisco, has elevated three men to 
vice-president posts. They are A. L. 
Elliott Ponsford, L. T. Waldron, and 
Malcolm P. McLellan. Mr. Ponsford 
and Mr. McLellan will also continue 
their duties as secretary and treas- 


urer, respectively, of the firm. In the 
accompanying picture, left to right, 
are Mr. Ponsford, Mr. Waldron, Mr. 
McLellan, and Frank N. Belgrano, 
Jr., who is chairman of the board and 
president of the Transamerica Cor- 
poration. 


- 


James Reed Hummer has been 
appointed assistant vice-president at 





IN BALTIMORE 





FIDELITY- 

BALTIMORE 
NATIONAL 
BANK 


CAPITAL FUNDS IN EXCESS OF $18,000,000 
Main Office: Baltimore & Light Sts. 


Member: Federal Deposit Insurance Corporation 
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The First National City Bank, New 
York City. 


o 


The Old Kent Bank and Trust 
Company, Grand Rapids, Michigan, 
has named William A. Bommelje as- 
sistant vice-president. 

S 


Richard Chapeck has been made 
assistant vice-president at the Bel- 
mont National Bank, Chicago. 

5 


The Newton (Mississippi) County 
Bank has named Mrs. W. H. Turnage 
vice-president. 


The Security Trust Company, 
Rochester, New York, has appointed 
William F. Maxcy comptroller. 


od 


Harold R. Algar has been named 
assistant vice-president at the Madi- 
son Bank and Trust Company, Chi- 
cago. 

Sd 

New auditor of the Southmoor 
Bank and Trust Company, Chicago, 
is Martin A. Weir. 


Sd 
Mosler Safe Company, New York 
City, has appointed Arnold Belasco 
advertising manager. 


Sd 


Three of the most important com- 
ponents of an appealing news picture 
have been combined in the accom- 
panying photograph that shows a 
young man receiving a champion 
award for his wether. The boy, the 
animal, and the pretty girl were 
snapped at the recent Kent and Sus- 
sex fair in Harrington, Delaware. The 
boy is Charles B. Pepper of George- 
town, Delaware. The girl is Miss 
Elizabeth Harrington of the Farmers 
Bank of the State of Delaware, Dover, 
annual sponsor of the wether contest. 


Bank’s farm award 
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Hugh E. Powers, Vice President, Lincoln Bank and Trust Company; 


and former president of the National Association of Bank Auditors & Comptrollers 


discusses the question 


“In 1948 the National Association of Bank Auditors 
and Comptrollers declared ‘War on Bank Fraud’ at 
their annual convention in Atlanta. Since that time 
they have continued their efforts to improve audit 
and control methods in all banks. 


“There should be no relaxation on the part of 
bank management at any time in their endeavor to 
eliminate fraud and dishonesty. 


“Regardless of size, every bank should have an 
audit program. Many bankers will say that their 
banks are too small and that they cannot afford an 
audit program. I do not see how a bank can afford 
not to have one. 


“Bankers have been heard to say, ‘It can’t hap- 
pen here,’ when informed that a neighboring banker 
has been caught short. But to point out the 
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danger of such complacency in itself is not sufficient. 


“An audit program will not prevent fraud, but 
it is definitely a roadblock. Auditing’s most valu- 
able service to an institution is the protection it 
affords—protection from honest errors and from the 
unscrupulous officer or employee. 


“The slogan of the National Association of Bank 
Auditors and Comptrollers, The better the audit and 
control, the safer the bank, is worth remembering.’’ 


INA’S PORTFOLIO OF PROTECTION FOR BANKS 


with the Card-it Bank Audit Plan will 
help your bank follow Mr. Powers’ sug- 
gestions. For details ask any agent of the 
Indemnity Insurance Company of North 
America, a leading underwriter of Bankers’ 
Blanket Bonds and the company which 
allows premium credits for approved audits. 

* Louisville, Ky. 


INSURANCE BY NORTH AMERICA 


INDEMNITY INSURANCE COMPANY OF NORTH AMERICA - 
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TOPS THAT WILL SPIN 
HORSEPOWER 
BY THE MILLIONS 














These giant generators of Beauharnois are part 














of the hydroelectric development program that 





is adding millions of horsepower to Canada’s 
industrial strength. 








Canada’s countless rivers, falls and rapids are 








located from coast to coast, except in parts of 





the Prairie Provinces, where other sources of 





power are ample. They provide one of our 
country’s major natural resources. They assure 
a dependable supply of low-cost electric energy 
for our rapidly expanding industrial economy. 





New communities, new industries and new 
plants are being established in every part of 
Canada, to capitalize on the expanding network 
of steam and hydroelectric power stations. 
U. S. manufacturers and distributors of equip- 





ment for industrial use are taking a useful—and 
profitable— part in many of these developments. 
For specific facts relating to any of your own 
customers who seek business opportunities and 
banking facilities in Canada, write to our Busi- 
ness Development Division, Head Office, 
Toronto 1, Canada. 


THE CANADIAN BANK 
OF COMMERCE 


Head Office—Toronto 1, Canada 


New York « San Francisco * Los Angeles 

Seattle * Portland, Ore. 
Resident Representative—Chicago, Dallas 
and more than 775 branches across Canada 
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CANADIAN BANKING 








Mortgage Loans 


Canadian banks have loaned $900 
million on mortgages since they en- 
tered the field in March, 1954, said E. 
J. Friesen, general manager of the 
Imperial Bank of Canada, appearing 
before the Canadian Senate finance 
committee in Ottawa. 

Speaking in his capacity as vice- 
president of the Canadian Bankers 
Association, he pointed out that only 
about 10 per cent of the capital loaned 
on mortgages will have been paid 
back in the first five years of a 25- 
year mortgage term under the Na- 
tional Housing Act. This means it 
will be some years before enough 
capital is paid back to provide funds 
to be reloaned on the same average 
scale as in the past four years. The 
banks were not like other mortgage 
lenders who had been operating for 
many years and had a substantial 
flow of repaid capital coming in for 
new loans, it was pointed out. 

The banks were able to obtain new 
mortgage funds by the sale of mort- 
gages to outside investors, Mr. Frie- 
sen stated. This had been authorized 
for the banks by the government’s 
Central Mortgage and Housing Cor- 
poration to the amount of $100 mil- 
lion. Most such sales were to cor- 
porate pension funds and may be in- 
creased when fund trustees become 
accustomed to investments in mort- 
gages. He emphasized that to attract 
such money, mortgage interest rates 
should be kept at a proper level, now 
6 per cent. 

Mr. Friesen also told the Senate 


More mortgage funds needed 


E. J. FRIESEN 
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By JAMES MONTAGNES 
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117 BRANCHES TO SERVE YOU i 
METROPOLITAN TOROETO 
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HOLDING 
VICTORY BONDS? 


hold any of the Sth. 6th. 7th, Sth or Oth Victory Bonds, 
the time te take them to your nesrest Royel Bank 
them inte the new CANADA CONVE! 


You Benefit This Way 
SHON BONDS whch 


av . on exten “coh edyestmant”, the 
tthered by pew ber convener 


ane . 
net siert ” wit You Do This 
0 wats 


fe your anereet Rope! Bank Branch. 


3 Recewe trom the Sank your cosh edyertmen? und » recerpt fer year bends The 
receipt you hold wari the ectusl sew CONVERSION LOAN BONDS ore 


THE ROYAL BANK OF CANADA 
Conade’s Largest Bonk 







CANADIAN GOVERNMENT ! 


Victory Bond 


IMPERIAL 


BANK OF CaNaDa 














Banks were quick in lending support to the refunding 


finance committee that the chartered 
banks had made available $103 mil- 
lion for insured home improvement 
loans under the National Housing 
Act. Only $74,000 has been paid to 
the banks by the Central Mortgage 
and Housing Corporation under the 
insured clause since they started 
making such loans in 1955. 


2 . 7. 


Conversion Loan 


One of the biggest financial under- 
takings in Canadian history, a con- 
version loan of $6.4 billion, has re- 
ceived strong support from. the 
banks. Under the program, World 
War II bonds can be converted into 
higher interest rate bonds with a 
bonus on a sliding scale for con- 
verting. 

At the same time, Finance Min- 
ister Donald Fleming announced 
that the chartered banks and the 
Bank of Canada had taken up an 
issue of short-term bonds in the 
amount of $400 million. The issue 
will be used to finance the immediate 
cash needs of the government. 

Investment dealers and the banks 
are handling the widely-publicized 
conversion loan. Mr. Fleming and J. 
E. Coyne, governor of the Bank of 
Canada, outlined the sales campaign 
to 10,000 bankers and bond dealers 
over a closed-circuit trancontinental 


television hookup. The public appeal 
was presented by Mr. Fleming and 
Prime Minister John Diefenbaker 
over a national radio and television 
broadcast. 

The banks supplemented these 
broadsides with advertising cam- 
paigns of their own, Many advertise- 
ments appeared in newspapers with- 
in hours of the announcement, even 
though the banks had no advance 
notice until a few minutes before 
the finance minister talked before 
the House of Commons. 

The Imperial Bank of Canada 
claimed to be the only one of the 
nine banks to have advertisements 
in daily papers across Canada the 
next day. Paul Peak, the bank’s ad- 
vertising director, explained that 
within 15 minutes of the time he was 
notified of the financing he and his 
assistant were at their advertising 
agency, planning an advertisement 
which could be sent by telegram to 
newspapers from the Atlantic to the 
Pacific coasts. Within two hours, 
they had notified 20 newspapers to 
run advertisements the following 
day, sending copy and the size of 
type to be used. 

Prompt action such as this enabled 
the banks and investment dealers to 
sell one-fifth of the loan during the 
first week. Large institutions aided 
the program through conversion of 
their war bonds for the new bonds. 
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QUALITY SEED PAYS 





Latest in the Canadian Bank of Commerce’s farm series 


The new Canadian Conversion 
Loan enables holders of unmatured 
World War II 3 per cent Victory 
Bonds, which mature from 1959 to 
1966, to turn them in on the new 
bonds at rates from 3 per cent to 
41% per cent, with maturities rang- 
_ing from 1961 to 1983. Holders of 
$50 or more in Victory Bonds are 
being offered an exchange of an 
equal amount of the new Canadian 
Conversion Loan and a cash pay- 
ment. This represents a premium for 
lengthening the period of the loan. 
In addition, they obtain accrued in- 


terest on the old bonds up to Septem- 
ber 1, 1958, date of the new bonds. 
The premium paid for conversions 
are generous, but are greatest on 
Victory Bonds maturing January l, 
1959. On $1,000 bonds, premium and 
accrued interest of $5.10 amount to 
$25 on the new 25 year 4% per cent 
bonds. The 14 year bonds pay 41%4 
per cent interest, and the seven year 
bonds 354 per cent. The premium 
tapers to accrued interest only on old 
bonds maturing in 1966 and ex- 
changed for the new 4% and 44 
per cent Conversion Loan bonds. 








reading. 





NEW YORK: 64 Wall St. 


e 
Do your 


have questions about 


TAXATION... 
CANADA? 


**Your Guide To Business in Canada,”’ published 
by Canada’s First Bank, includes a survey in 
laymen’s language of the major Canadian taxes 
affecting your clients’ business or personal in- 
terests in Canada. These include Federal and 
Provincial taxes, and special subsidiaries, invest- 
ment companies and oil, natural gas and minerals. 
Your Canadian-minded clients will find it “must” 


To obtain your copy, write on your letterhead to 
our nearest U.S. office, or to the Business Devel- 
opment Department, Head Office. 


Bank oF MONTREAL 
Canada's First Sank Coast-to- Coast 


BRANCHES IN ALL TEN PROVINCES 
District Headquarters: 
Halifax, Toronto, Winnipeg, Calgary, Vancouver 


SAN FRANCISCO: 333 California St. 


CHICAGO: Special Representative’s Office, 141 West Jackson Blvd. 
Head Office: Montreal 


725 BRANCHES IN CANADA, U.S., GREAT BRITAIN AND EUROPE ° 


RESOURCES EXCEED $2,800,000,000 
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The 
Loans, maturing in 1959 and 1960, 
can be changed for 3 per cent bonds 
maturing December 1, 1961. 


Fifth and Sixth Victory 


° ° ° 


Farm Booklet 


The Canadian Bank of Commerce 
has added a new booklet, “Nothing 
but the Best,” to its farm education 
series. 

It advises the use of good quality 
seed as one of the best and least ex- 
pensive forms.of crop insurance that 
farmers can buy, The crop can only 
be as good as the seed used, the book- 
let adds, so the farmer should sat- 
isfy himself that he is sowing clean, 
healthy seed of high germinating 
quality. 

Copies of the booklet, and others 
in the series, can be obtained from 
The Canadian Bank of Commerce, 
Head Office, Toronto, Canada. 


Sd * 5 


Musings on Red China 


James Muir, president and chair- 
man of the Royal Bank of Canada, 
recently completed his second trip 
to Russia and a side junket to Com- 
munist China. On returning home 
he stated that there is “good and 
legitimate trade to be done” with 
the latter country. 

Mr. Muir heads Canada’s biggest 
bank, with over 900 _ branches 


| throughout Canada, Great Britain, 
| France, the West Indies and South 





| America, and total assets of close 


to $4 billion. He not only urged 
Canadian exporters to be aggressive 
and get their share of Communist 
China’s markets, but revealed that 
the bank has a special representative 
at Hong Kong. He is the first to be 
appointed in Asia by any Canadian 
bank. 

J. F. Smith, former manager of 
the Royal Bank’s main branch at Port 
of Spain, Trinidad, is the repre- 
sentative. He will be “on the spot to 
be of service to Canadians and resi- 
dents of the Far Eastern countries 
who desire to develop an interchange 
in trade” with China. Mr. Smith will 
travel widely throughout the far 
eastern area in the interests of Can- 
ada and the Royal Bank. 

Mr. Muir pointed out that he did 
not intend to prove or disprove any- 
thing, but only to report his obser- 
vations. He had been allowed to wan- 
der freely through China, and had 
been struck by the honesty, hard 
work, good humor, courtesy and 
kindness of the Chinese people. He 
was also amazed at their rapid prog- 
ress towards industrialization and 
higher living standards. 

Regarding trade, Mr. Muir said 
the “so-called list of prohibited ex- 
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Favors more trade with China 








ports” adopted by some western na- 


tions only annoyed the Chinese, did 
not appreciably slow down their 
progress, and forced them to get the 
goods elsewhere or make them. Really 
strategic materials, of course, were 
an exception. He thought the Chinese 
were eager to trade and were touchy 
about implications of non-confidence 
in their business undertakings. 

“If any Canadian enterprise should 
be induced by outside influence to 
deviate from its responsibility to the 
Canadian worker and the Canadian 
economy by declining legitimate and 
clean business,” he added, “drastic 


steps should be taken to discipline | 


any such Canadian corporation ... 
Canada needs export trade and it 
should be sought after everywhere 
with no interest other than the wel- 
fare of Canada involved.” 


. . . 


Investment Outlook 


Gairdner and Company, Limited, 
Toronto, has just published a new 
booklet entitled, “Private and Public 
Investment in Canada, Outlook 
1958.” 

The study discusses the role that 
investment has played in Canada’s 
growth, and outlines factors to con- 
sider during the latter part of the 
year. It points out, for example, that 
the level of anticipated capital ex- 
penditures in 1958 is expected to hit 
$8,520 million, only 2.6 per cent be- 
low the record hit in 1957. However, 
private capital investment will dip 
by some $636 million and investment 
in housing rise by about $220 mil- 
lion. 

Other areas that are anticipating 
larger outlays are transportation, 
storage and communications. The es- 
timates are published by the author- 
ity of Gordon Churchill, minister of 
trade and commerce. 
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Over 170 million barrels 
of oil were produced in 
Canada in 1956 when 


proven reserves were 
estimated at 3 billion 
barrels. In the same year, 


Canadian natural gas re- 
serves were calculated to 


be some 22 trillion cubic 
feet. 
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LEADING ROLE 


in Canada 


Another important element in Canada’s economy—and strength—is her 
banking system, whose largest member (and fourth largest in North 
America) is The Royal Bank of Canada. If you have among your clients 
firms or individuals who wish to explore business and financial oppor- 
tunities in this fast growing country, you are invited to call on the 
“Royal” for practical assistance and helpful counsel. A special Oil & Gas 
Department, a well-organized Business Development Department, and 
a widespread network of “on-the-spot” branches enable us to supply 
up-to-date information on specific areas and activities—complete bank- 
ing facilities—and many services outside the realm of routine banking. 


THE ROYAL BANK 
OF CANADA 


Head Office: Montreal 


New York Agency—68 William St., New York 5, N. Y. 
Over 900 branches in Canada, the West Indies, Central and South America. 
Offices in New York, London and Paris. Correspondents the world over. 


Total Assets Exceed 3% Billion Dollars 
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Central National service builds good will for us” 


—H. E. Rogier, President 


First National Bank, Vandalia, Illinois 


“Central National’s promptness in paying claims has 
helped us build good will. 

“Their know-how has helped smooth out the few prob- 
lems we have encountered. Central National’s field men are 
always well-informed and stop in frequently to confer 
with us. 

“It pays to do business with a company such as Central 
National which specializes in credit life, health and acci- 
dent insurance for financial institutions. Any bank can 
make it available at low cost.” 


THE 
CENTRAL NATIONAL 
INSURANCE COMPANIES 


Central National Bldg. 
OMAHA, NEBRASKA | 
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THE BOOKLET COUNTER 








100 Ways to Improve Efficiency 
... An analysis of the various areas 
of office operation and suggestions 














Suggests planning procedures 


for making improvements are out- 
lined in this 12-page booklet. It con- 
siders the many office expenses and 
points out the proper planning proce- 
dures needed to effect improvements. 
Office work, storage, forms, selection 
and promotion of employees, train- 
ing, office equipment, filing and rec- 
ord retention are among the areas 
discussed. Budgets, telephone serv- 
ice, and the mail department are 
other subjects covered in this timely 
checklist. 


The Power of Public Relations 
, . The growing complexities of 
successfully competing for a larger 
share of the market have turned 
many banks and businesses to more 
emphasis on public relations. Its im- 
portance in today’s economy and the 
major objectives to be sought are 
discussed in this 16-page offering. 
What public relations can do, how it 
works, and points to stress are 
among the factors considered. Case 
histories are given to show how spe- 
cial public relations projects have 
been handled to meet particular 
emergencies. 


Savings-Loan Fact Book . . . The 
early history and growth of the sav- 
ings and loan industry are detailed 
in this handy reference piece. In its 
96 pages, it outlines the vital statis- 
tics of the 6,200 savings and loan 
institutions. Included are 58 tables 
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and 39 charts which dovetail with 
excellent copy to provide an up-to- 
date analysis of the mortgage, lend- 
ing and savings activities of the 
savings and loan business. As of De- 
cember 31, 1957, these associations 
were safeguarding some $42 billion 
in savings for 22 million Americans. 
The use of these funds is given top 
billing in the text. 


Direct-Mail Selling . . . This 16- 
page booklet contains many hints on 
what should be done by advertisers 
to gain greater impact from state- 
ment stuffers and “hitchhike” ad- 
vertisements on envelopes. It points 
out that a well-directed mail cam- 
paign can be a valuable supplement 
in selling various services. Envelope 
design is one of the most important 
factors in your approach, the book- 
let adds. Timing is another phase 
that demands attention, and several 
suggestions are made along this line. 
Of particular interest is the section 
on what to include in your sales mes- 
sages or stuffers. 


Eye-Catching Slogans . . . There 
are 678 timely slogans in this 32- 
page handbook, which was prepared 
by a leading manufacturer of change- 
able copy signs. Careful planning and 
proper maintenance of these boards 
are among the topics covered in the 
booklet. However, it also contains 
many helpful suggestions for plan- 
ning and writing advertising copy. 
Spacing of the display and the fre- 
quent changing of copy are among 
the other factors that are discussed 
in the booklet. 


Distinctive Letterheads . . . This 
portfolio provides many outstanding 
examples of modern design trends. 
Included are samples of business, in- 
dustrial and professional letterheads 
executed by letterpress, lithography 





These booklets are available upon 
request, free of charge or obliga- 
tion, under an _ arrangement 
whereby the requests are referred 
promptly to the producers. Sim- 
ply address requests on bank or 
company letterhead to 


Booklet Editor 
Burroughs Clearing House 
Detroit 32, Michigan 











and die stamp engraving. Reproduced 
on a new cotton fibre paper, the let- 
terheads show the receptivity of the 
stock to the various needs of letter- 
heads, policies and other documents. 


Credit Union Yearbook . . 
World-wide credit union develop- 
ments and statistics are treated in 
this 72-page booklet. Particular em- 
phasis is given to the growth of 
these operations in 1957, when U.S. 
credit union members reported a 19.6 
per cent increase in total assets. 
The pamphlet details growth of the 
movement in other regions, as well 
as indicating the strides made on 
a year-to-year basis in principal 
strongholds such as U.S. and Canada. 
A table in an early chapter outlines 
the number of credit unions, mem- 
bership, loans, reserves, etc., in each 
state or province and by country 
for Europe, and other areas outside 
the United States. 


Charting Materials . . . The vari- 
ous types of charts and graphs used 
in business and industry are out- 








Principles and applications 


lined in this 16-page booklet. It lists 
the seven steps of good charting and 
shows how these principles are ap- 
plied to specific situations. Included 
are discussions of horizontal and 
vertical bar charts, line or time 
series charts, pie charts, and area 
charts. Colorfully illustrated, it con- 
tains ideas for placement of guide 
lines, use of overlays, etc. 
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Everywhere bankers are talking 
abut HANCORE 


Hanover’s complete Reconciliation Plan— 





This comprehensive reconciliation 
service—for correspondents’ money 
orders issued in volume—does the 
whole job. 

Be satisfied with nothing less than 
the original HANCORE PLAN, For 
full details, write our Bank Relations 
Department, 70 Broadway, New 
York 15. 





Member Federal Deposit Insurance Corporation 
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COURT DECISIONS 








By FREDERICK C. FIECHTER, Jr. 


Member of the Bar of Pennsylvania and of Florida, 
and admitted to practice before the Supreme Court of the United States 


Cost Basis Depreciation 


The United States Court of Claims 
permitted a depreciation deduction 
by a bank that acquired improved 
property for a parking lot, but post- 
poned the creation of the lot for an 
indefinite period, and rented the 
building meanwhile, on the basis of 
the cost of the property. 

It was the plan of the bank to use 
the property as a rental property for 
the production of income until its 
ultimate demolition plan and con- 
version into a parking lot could be 
realized. The property was acquired 
in two plots at two separate times, 
adjacent to the plaintiff’s principal 
banking quarters. In the present 
action, it sought to recover income 
taxes for the years 1950 through 
1953 inclusive. The bank claimed it 
overpaid because of the alleged er- 
roneous refusal of the Commissioner 
of Internal Revenue to allow the 
bank to take any depreciation upon 
the rental income in excess of 
$5,000, which was regularly included 
in the bank’s federal income tax 
return. The Commissioner allowed 
the plaintiff’s deductions for all ex- 
penses in connection with the two 
rental properties except the deduc- 
tion for depreciation. 

The Court said that if there was a 
conflict between the regulations 
relied on by the Government and the 
two regulations relied on by the 
plaintiff, it did not have to be re- 
solved because the plaintiff was not 
claiming a loss on the demolition 
of the building; instead it was seek- 
ing depreciation on the two rental 
properties. 

A dissenting judge said: “In order 
to have a depreciation basis, some 
part of the purchase price must be 
allocable to the depreciable assets; 
i.e., buildings. It has been held and 
the regulations so provide that where 
a taxpayer purchases property with 
the intention of demolishing the im- 
provements thereon, the entire pur- 
chase price is considered allocated to 
the value of the land . . . Since land 
is not a depreciable asset, and none 
of the cost is assigned to the im- 
provements, there is no tax basis 
upon which a deduction for depre- 
ciation could be based.”” He went on 
to say that the buildings have a tax 
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basis of zero and therefore there is 
nothing from which a depreciation 
deduction could be allowed. 
...and... Bank v. United States, 
US TAX CASES, p. 68,940, decided 
July 16, 1958. 
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Stop Payment 
After Credit Advance 


The United States District Court 
for Massachusetts has held that 
where a payee of checks endorsed 
them without restriction and de- 
posited them in his bank for collec- 
tion only, the payee’s bank was such 
a holder in due course for the amount 
of its advances that the drawee bank 
could be subrogated to the rights 
of the payee’s bank against the 
drawer. 

On October 1, 1956, C.I.T. drew 


on Guaranty payable to the order of 
one McCarthy two checks, herein- 
after called A and B, in the amounts 
respectively of $10,886 and $880 or 
a total of $11,766. McCarthy de- 
posited these checks in a Worcester 
bank, using the usual bank deposit 
slip reciting that the item was re- 
ceived by the bank for collection 
only. At 9:10 a.m., October 2, 1956, 
C.1.T.’s representative presented to 
Guaranty a written stop-payment 
order covering checks A and B. 
Nonetheless, at the clearing later 
that same day when Worcester pre- 
sented to Guaranty checks A and B 
for payment, Guaranty gave Worces- 
ter a final credit for the $11,766 
stated therein. Later Guaranty asked 
Worcester to take back checks A and 
B but Worchester refused. Guaranty 
debited C.I.T.’s account for $11,766. 
C.1.T. claims that this was an un- 























ARE YOUR PAPERS 


fa PLAYING... 


AIDE AND SEEK? 


Filing is important only if the finding is easy. Can you 
always put your hand on the letter, invoice, order, report 
or other paper you want, instantly? Are your files neat, 
compact, space saving? Your Stationer will be glad to 
explain the advantages of ACCO-filing to keep your 
records safe, and finding quick. See him now! 


“ACCO BOUND PAPERS ARE SAFE PAPERS” 


ACCO PRODUCTS 


Division of NATSER Corporation 
Ogdensburg ® New York 


In Canada: Acco Canadian Co., Ltd., Toronto 





87 





Your display ad in Polk’s Bank 
Directory costs so little to mean 
so much. Jt turns a_ prospect’s 
indecision into prompt action be- 
cause you give your sales message 
at the same moment he needs your 
services. Write for our rates today. 


en oe 0) k a. eee 
ublishers. 


Nashville 3, Tennessee 








authorized debit to the account. 

On October 1, 1956, McCarthy’s 
balance at Worcester was $18.22. 
After McCarthy on October 1, 1956, 
had deposited checks A and B, before 
Guaranty sought to return to Wor- 
cester checks A and B, and before 
Worcester had any reason to know 
that Checks A and B would be sub- 
ject to any difficulties, Worcester 
during business hours on October 2, 
1956, paid or settled at the clearing 
a check drawn on September 24, 
1956, by McCarthy on Worcester 
payable to C.I.T. in the amount of 
$11,297.04 (hereinafter called check 
X) together with other checks which 


| in combination exhausted both Mc- 


Carthy’s October 1 cash balance of 
$18.22 and the provisional credit of 


| $11,766, attributable to checks A 
| and B. 


The Court’s rationale was that: 


| “C.I.T., as the drawer of the checks, 


had an absolute right to order pay- 
ment stopped; Guaranty, the drawee 
bank making payment thereon, acted 


| at its peril. Since a check is merely 


| an order to a bank to make payment 


in the manner set forth, the cus- 


| tomer has the right to revoke such 
| order before it is carried out. ... 


“ec 


.. . Worcester did not become a 
holder for value of checks A and B 
merely by taking those checks for 
collection only, even if simultane- 
ously Worcester gave McCarthy a 
provisional credit based thereon. . 
“But Worcester went further than 
to enter a provisional credit. Wor- 
cester, though it was not required 


| so to do, allowed McCarthy to draw 





| to the full amount of the credit be- 


fore it had been collected.” 

The three possible constructions 
of the action are: In the absence of 
any express intention between the 
parties, some courts view such a 
transaction as a loan on the per- 
sonal credit of the depositor and 
allowed as a convenience. Other cases 
maintain that an advance by the 
bank against an uncollected deposited 
check terminates the principal-agent 
relationship and becomes an act of 
purchase of the check. And still 
others while not giving the bank 
title indicate that a lien is created 
in its favor for any debt due it from 


| the depositor by virtue of such 


advances. 

The Court remarked that the ma- 
jority of courts in the country have 
ruled pursuant either to the N.I.L. 
or to the common law that a bank in 
the Worcester bank’s position was a 
holder in due course to the extent 
of its advances, saying: “. . . there 
is fairness in this majority rule to 
the effect that there is a presumption 
that where a bank advances cre‘lit 
to a customer on his drawings af‘er 
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OUR TRANSIT SERVICE 
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. Air Express 


AIRPORT ag 


s AIR MAIL Som 


< AMERICAN TRUST COMPANY : 
sPOUCH LOOSE TO: 


= A.M.E. SAN FRANCISCO 
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At International Airport, San Francisco, 
motorized messengers of American 
Trust Company maintain a 24-hour 
vigil for all incoming airmail items with 
A.M.F. stickers and Air Express ship- 
ments with Hold-at-Airport tags. 


By using these special labels on all 
cash letter sendings, your items can be 
processed by our Day and Night 
Transit Department within 30 minutes 
after arrival at the airport. 


Time saved in the collection and 
availability of funds can often amount 
to as much as two days when you route 
all western items through American 
Trust Company, San Francisco. 


Write today for our 12-page bro- 
chure, “Speed and Service,” which 
outlines the many advantages of our 
specialized routing service. We will also 
send you a supply of our high-speed 
A.M.F. stickers and Air Express tags. 
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MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


98 BANKING OFFICES SERVING NORTHERN CALIFORNIA « HEAD OFFICE: SAN FRANCISCO 
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TUBULAR COIN WRAPPERS 


The *Pop-Open” WRAPPER 
... THEY PACK FLAT 


SAVE 25% OF TIME 


IN MACHINE FILLING 


Designed for this special purpose, they save 25x of time in machine filling. 
Slight pressure of the thumb and finger, and they “pop open’’, yet pack 
flat. 1,000 of each denomination to a carton. In 6 colors for 6 different 
denominations of coins. Widely used by Banks. 


... They Out Perform All Competition! 





MANUAL COIN COUNTER 


/j 


5 SIZES 

Speeds up coin counting. Merely push 
Tubular Wrapper up from the bottom, 
then count coins into the hopper, then 
withdraw filled wrapper and close open 
ends. You save much time in packaging 
coins with this handy device. Stems are 
of Bakelite in five different sizes. 


GUNSHELL COIN WRAPPERS 


FOR 
MACHINE 
FILLING 


Made extra strong as a result of unique 
construction . .. hence extra protection 
for coins. Non-clogging, neat packaging 
for all coins handled by machines. Ends 
crimp tightly. Packed 1,000 to a carton 
with crimped ends turned one way. 
They’re great time savers. 


FOR INFORMATION WRITE TO... 


DEPT. B 
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COIN STORAGE TRAYS 





SIZE: 3%” x 11%” 
WITH VARYING DEPTHS for 
DIFFERENT SIZE COINS 


“Steel-Strong’’ Coin Trays afford a rapid system 
for handling wrapped coins. Stamped from one 
piece of heavy sheet steel, they are absolutely 
uniform and nest perfectly at any height. Double 
coated enamel outside, satin finish- plated inside. 
Colored capacity end labels. Teller merely counts 
number of filled trays and top rows of unfilled 
trays . . . giving him an accurate total of wrapped 
coins. Saves time, saves errors. STEP BLOCKS, 
EXCLUSIVE FEATURE of “‘Steel-Strong’ Coin 
Trays permit fast loading of rouleaux into Trays, 
limiting the exact amount of the coin total as 
shown by colored end labels, which always match 
the color of the coin wrappers for easy identifica- 
tion of the coin denomination. 





LIFT PANS for COIN TRAYS 


“*Steel-Strong’’ Lift Pans serve to ac- 
commodate filled Coin Trays in the 
Teller’s cage, and become a convenient 
carrier to and from the vaults for night 
storage. Illustration also shows Pan filled 
with loaded Coin Trays and the great 
advantage of all trays being the same 
length and width. This permits secure 
stacking and perfect nesting. 


5 DAY FREE TRIAL 







L. DOWNEY CO. me 


HANNIBAL, MISSOURI 











that customer has deposited with 
the bank for collection a check en- 
dorsed unrestrictively both parties 
intend that the bank may look to the 
collection item for security up to 
the amount of the bank’s advances. 

“In this country it is unusual for 
a bank to allow a customer to draw 
except against funds theretofore de- 
posited or upon a formally estab- 
lished credit. Where the bank allows 
a customer to draw against an un- 
collected item, particularly in the 
face of a contract recognizing that 
the depositor has no right to demand 
such a privilege, both parties would 
ordinarily view this allowance not 
as an unsecured loan upon the cus- 
tomer’s general credit but as a bank 
loan buttressed by the security of 
the uncollected item. This view is 
strengthened when, as in the case 
at bar, the bank’s allowance to the 
customer is within the financial 
limits of the face amount of the 
uncollected item. 

“In short, barring some clear 
agreement by both parties that the 
bank will not claim any such security 
rights, when the bank gives the cus- 
tomer the exceptional privilege of 


| drawing against an uncollected item, 


a privilege to which under his con- 
tract the depositor has no right, the 
bank, while not purchasing the item 
is entitled to security to the extent 
of its advances, and is to that extent 
a holder in due course—that is, a 
person who has given value.” 

Universal C.I.T. Credit Corp. v. 
Guaranty Bank & Tr. Co., 161 F. 


| Supp. 790 (1958). 


5 ° 4 


Non-Banking Corporation’s 
Discounting of Loan 


The United States Court of Ap- 
peals, Second Circuit, New York, held 
that where a corporation executed 
and delivered to a nonbanking cor- 
poration a $7,800 chattel mortgage 
on an actual loan of only $6,700, the 
entire transaction was not void sim- 
ply because the notes were discount- 
ed. The lending corporation was 
titled to the security, according to 
the Court’s finding. 

The New York Banking Law and 
the New York General Corporation 
Law prohibits the discounting of 
loans by non-banking corporations 
in order to confine banking func- 
tions to government chartered, regu- 
lated and inspected institutions. And, 
also to avoid the possible chaos which 
might arise were every uncontrolled 
corporation allowed to engage in 
banking. 

In the recent case of Miller v. Dis- 
count Factors, Inc., decided in May 
of 1956 by the New York Court of 
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These “spacemen” are no visitors from 
Mars. They’re Bank Building Corpora- 
tion analysts and designers who work 
with space scientifically...who make sure 
that you who invest in new quarters space 
get the most for every dollar. They’re 
thoroughly grounded in the problems 


and opportunities involved in financial 
design because they’ve completed over 
3,300 of these specialized projects. They 
know how to keep costs down-to-earth, 


how to plan and replan for the most effi- 
cient use of available space, so that your 
project can make its fullest contribution 
to your cost-and-profit picture. 

These analysts and designers are only 
part of Bank Building’s team of skilled 
specialists. Operational experts, engi- 
neers, cost consultants, construction and 
equipment experts ... who combine their 
talents to make every square foot of 
your new quarters pay-off for you! 





Our spacemen bring new quarters costs down to earth 


“rss 





Send now for your compli- 
mentary copy of “‘The Truth 
About Costs’’. A revealing 


d th t hould 
ST. LOUIS, 1130 Hampton Avenue +a tp ty ck pt 


NEW YORK e« CHICAGO « SAN FRANCISCO + ATLANTA e AUSTIN planning —before signing any 
Operating Outside the Continental U.S. as: Bank Building Corporation, International « Subsidiary: Design, Inc. contract. 
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THE NEW 
RAND MSNALLY INTERNATIONAL 
BANKERS DIRECTORY FOR 








Set in easy to read type 


Designed especially for faster reference work 
Telephone numbers included 

Complete foreign as well as American listings 
Accurately tabulated and designed for 

easy comparison of statements 
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PUBLISHED CONTINUOUSLY 
SINCE 1872 
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Appeals, it was held that no action 
on discounted notes could be brought 
because they had been discounted by 
a non-banking corporation in viola- 
tion of the: banking law. 

The present Court said: “Regard- 
less of the wisdom of not allowing 
recovery against the maker or en- 
dorser on an unsecured loan where 
the lender has charged a flat sum 
included in the face of the note for 
the cost of the money in place of 
charging at a percentage rate, such 
a distinction loses all validity in the 
case of a secured transaction. There 
the lender looks to tangible property 
as protection for his money rather 
than to the maker or. one who has 
endorsed the note prior to its being 
discounted. The Miller case neither 
held nor intimated that the prohibi- 


| tion against discounting of loans 


| contained in section 131 could be 
| used to bar an attempt by a secured 
| ereditor to obtain his property upon 


default.” 

Any corporation engaging in the 
business of lending money on the 
secured evidence of indebtedness 
would make loans to which interest 
and other charges would be added. 
But, said the Court: “There would 
appear to be no reason for engraft- 


| ing onto this exception a restriction 





prohibiting the expression of inter- 
est and other charges in a lump sum 


' and within the face amount of the 


note. Such a transaction would not 
fall within the category of a discount 
even though the amount received in 


| relation to the note given might be 
| the same.” 


For years the practice of lending 
money against security has been car- 
ried on by non-banking institutions. 
Naturally, where loans are made to 
companies of questionable financial 
standing, as is so evident here, the 
risks are great and the lender will 
exact high interest and impose other 
charges. But whether the interest is 
added in advance or is called a dis- 
count affects neither the interest rate 
nor the morals of the transaction. 

If excessive interest rates fre- 
quently exacted from corporations in 
dire financial distress are to be con- 
demned it may well be that laws 
should be enacted on this subject. 


| On the other hand, unless there is 
| some fundamental distinction, hith- 





erto unexpressed in the decisions, 
among the various methods of ex- 
pressing interest charges . .. the 
form of the expression, namely, by 
one note for principal, another for 
interest or other charges, or by in- 
cluding them all in one note should 
not affect the legality of the trans- 
action. 

The Court quoted a critique of the 
Miller case as follows: “The true 
touchstone, against which any legal 
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Today, hospitalization coverage isn’t enough... 
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latest type Hartford group insurance 
covers really big medical bills, too! 


Hospitalization insurance—as wonderful as it is—often 
doesn’t go far enough. 

Let a really serious illness or bad accident come along, and 
most of us have to dig into savings to pay the costs not taken 
care of by hospital expense policies alone. 

Why not give your employees wonderful freedom from 
worry by making available to them the broader medical pro- 
tection they need? Hartford Accident and Indemnity Policies 
make it easy and practical to do just that. 

Hartford’s new Comprehensive or Integrated Major Medi- 
cal Plans are uniquely flexible. They can be written on the 
all-cause basis, or on a per-cause basis at a lower rate. Both 
plans give full range coverage up to catastrophe limits. 

Another welcome feature is the fast, expert service of 
Hartford’s Claim Office network. More than 200 offices from 
coast to coast assure quick claim handling wherever you have 
operations or employees. Still another plus is the streamlined 
premium payment procedure. All these benefits are backed 
up solidly by Hartford’s long record of dependability. 


September, 1958 


Ask your Hartford Accident and Indemnity Agent or your 
insurance broker about this new, flexible group protection. 
With the help of Hartford Group Insurance specialists, he 
will plan a complete and economical program for 10* or 
10,000 employees, to fit your requirements. See him this week. 
* In Florida, 15 


Year in and year out you'll do well with the 
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principle should be tested, is the ex- 
tent to which it effectuates the com- 
mon understanding and reasonable 
expectations of laymen in the con- 
duct of their daily affairs. In a free 
economy, such effectuation is neces- 
sary to maintain employment; as- 
sure investment; improve our stand- 
ard of living; and keep the wheels of 
our social organism functionally re- 
ciprocal . . . Tested by these prin- 
ciples, justice and equity require that 
Breiter should not be deprived of the 
proceeds of the security against 
which it advanced its funds.” 

New York Credit Men’s Adjust. B. 
v. Samuel Breiter & Co., 253 F.2d 
675 (1958) 
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Accounts Receivable 


Where a bank loaned money to a 
corporation secured by assignments 
of accounts receivable and had its 
own agent in the corporation for- 
ward collections to the bank, the 
United States Court of Appeals, Sec- 
ond Circuit, New York, held that the 
bank had “possession” of the receiv- 
ables. The bank said its interest in 
accounts receivable was a “statutory 
lien” within the meaning of the 
bankruptcy statute declaring that 


certain “statutory liens” not accom- 
panied by possession of personal 
property are not valid against the 
trustee. 

The principle that “reservation of 
dominion’”’ by the debtor over prop- 
erty transferred to secure a loan 
voids the creditor’s security interest 
in that property, enunciated by the 
Supreme Court in connection with 
financing by the assignment of ac- 
counts receivable in Benedict v. 
Ratner, was met by the “policing” 
which the bank did in this case. 
Therefore, it ruled the transfers to 
the bank were not fraudulent and 
were void under the Bankruptcy Act. 

The Court distinguished Benedict 
v. Ratner from the present case as 
follows: “In that case the only tan- 
gible evidence of the assignment was 
a list of the assigned accounts sent 
by the debtor to the creditor. Al- 
though the creditor was given the 
right to demand that these accounts 
be used in repayment of the loan, 
he did not do so, but rather ‘the com- 
pany (debtor) was not required to 
apply any of the collections to the 
repayment of (the) loan. It was not 
required to replace accounts collected 
by other collateral of equal value. 
It was not required to account in any 
way to (the creditor). It was at lib- 
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erty to use the proceeds of all ac- 
counts collected as it might see fit. 

. The business was to be con- 
ducted as before the loan had been 
negotiated. Indebtedness was to be 
incurred, as usual for the purchase 
of merchandise and otherwise in the 
ordinary course of business. . 
Thus, the security transaction in 
Benedict v. Ratner was an assign- 
ment of accounts in name only, while, 
in the case at bar, the actual 
conduct of the bank in controlling 
the receivables assigned to it was the 
precise opposite of what occurred in 
Benedict v. Ratner, and shows be- 
yond doubt that the debtor did not, 
in fact, reserve dominion over the 
assigned accounts.” 


In the present case, the bank 
loaned the clock company no more 
than seventy-five per cent of the face 
amount of the accounts assigned. 
This ratio of debt to collateral was 
continuously maintained. Along with 
each schedule of accounts assigned 
to the bank there was an assignment 
contract which obligated the clock 
company to: (1) transmit to the 
bank all proceeds received on the as- 
signed accounts, so endorsed that the 
bank could collect on them; (2) 
keep the proceeds of the assigned 
accounts separate from its own funds 
and expressly in trust for the bank; 
(3) record on all of its pertinent 
records and books of account a nota- 
tion showing that these accounts 
were assigned; (4) allow the bank 
to examine and make extracts from 
its records; (5) notify the bank 
immediately in case of the return of 


| merchandise by the debtor of an as- 


signed account, segregate and label 
the returned goods, and within ten 
days forward new accounts to cover 
the value of the returns. 


The assignment contract also pro- 
vided that all funds collected or re- 
ceived by the bank from the debtors 
of the assigned receivables were to 
be deposited in a special account in 
the bank. This account was to be 
held by the bank as collateral se- 
curity for the payment of any in- 
debtedness to it, and the clock com- 
pany had no control over, nor could 


| it withdraw any money from this 


account. 


For each account assigned, the 
clock company prepared an _ elec- 
tronic punch card and an invoice in 
duplicate. Each of these invoices was 
stamped on the back directing the ac- 
count debtor to pay the amount due 
thereon to the bank, without inquiry, 
in full satisfaction of the clock com- 
pany’s interest in that account. The 
clock company retained one of these 
stamped invoices along with the elec- 
tronic punch card for that account 
and sent the duplicate invoice to the 
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but when the sun goes down, this bee knocks off. PNB doesn’t. 
PNB’s round-the-clock transit operation works day and night. 
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bank. Thus, in the clock company’s 
office, the records of the assigned 
accounts consisted of the punch 
cards, the stamped invoices and the 
customers’ ledger card which was 
stamped to indicate the assignment. 

The value of substituted accounts 
was less than two per cent of the 
money loaned and substitutions were 
made on account of deterioration of 
assigned receivables, or when an as- 
signed account had become stale or 
uncollectable, or the account debtor 
returned merchandise and received 
a credit. 

“Thus, although the clock com- 
pany often substituted, without the 


bank’s direction, fresh accounts for 
old ones which had previously been as- 
signed, and the clock company’s cus- 
tomers’ ledger was not always 
stamped up to date as the company 
was required by the terms of the 
agreement to do, we hold that the 
continuous maintenance by the bank 
of the four-to-three collateral to debt 
ratio in the form of assigned receiv- 
ables and/or money in the collateral 
account, the bank’s hiring of its own 
agent in the clock company to handle 
and forward to it collections on the 
assigned accounts, and the keeping 
of an up-to-date record of the assign- 
ments on a set of electronic punch 
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cards and duplicate invoices, all show 
sufficient “policing” to sustain the 
validity of the bank’s security in- 
terest.” 

Since there was no doubt that the 
clock company’s assignments were 
valid under Connecticut law, the 
bank’s security is not void under 
Section 70, sub. e of the Bankruptcy 
Act. 

In Re New Haven Clock & Watch 
Company, 253 F.2d 577 (1958) 


Opening of Default 
Judgment 


The Supreme Court of Pennsyl- 
vania reversed its lower court to open 
a judgment entered by confession 
on a written judgment note because 
the bank failed to meet the burden 
of establishing that it was a holder 
in due course under the Uniform 
Commercial Code. 

The Home Improvement Company 
entered into an agreement for alter- 
ations to the home of the defendants 
and took a promissory note of ap- 
proximately $2,300. The note was 
endorsed to the bank. 

The defendants claimed that they 
were induced to sign the note by 
false representations as to the na- 
ture of the instrument, and that it 
was not until after the work began 
that they were advised that they had 
signed a judgment note instead of 
an order for the details of the re- 
pairs. The defendants contended 
that they had notified the bank that 
they would not honor the note be- 
cause the repairs were not being 
made in a workmanlike manner, and 
asserted that the notice to the bank 
took place before it was endorsed 
to the bank. On the other hand, the 
bank claimed that it first received 
notice after it had become the en- 
dorsee of the note. 

After pointing out that a holder in 
due course is a holder who takes the 
instrument without notice that it is 
overdue or has been dishonored, or 
of any defense against it, the court 
stated that the Uniform Commercial 
Code provides that after evidence of 
a defense has been introduced a per- 
son claiming the rights of a holder 
in due course has the burden of 
establishing that he or some person 
under whom he claims is in all re- 
spects a holder in due course. Since 
the plaintiff introduced no testimony 
as to the circumstances under which 


| the note was negotiated and since 


the endorsement was not dated, 
plaintiff had not met the burden 
placed upon it. 

The court held that payments made 
by the defendants after threats of 
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foreclosure and sheriff’s sale of their 
property were made did not con- 
stitute a waiver of any fraud or any 
ratification of their acts. 

ein. teed Banking & Trust Co., v. De- 
Lise, et al., 186 Pa. Superior Ct. 398 
(1958). 


THE A.B.A. 
AT CHICAGO 


CONTINUED FROM PAGE 42 


concerned with the assocation’s rela- 
tions with educators, particularly in 
developing a mutual understanding 
of problems and the good that can 
come from such an understanding. 
“To this end,” Mr. Welman says, 
“it is our earnest hope and desire 
that, over a period of years, we can 
see to it that every placement officer, 
dean, professor and instructor in the 
fields of money and banking eco- 
nomics, and related courses has a 
greater acquaintance with bankers 
and the work that banking is doing.” 
In Chicago, as this story on the 
convention is being written, General 
Chairman Alan R. Kidd of the con- 
vention’s Executive Committee has 


' more than 100 bank officers and help- 


ers working with him on various 
committees putting the final touches 
on arrangements. Mr. Kidd, who is 
vice-president of the Northern Trust 
Company, took time out to welcome 
the delegates and visitors. 


66 N behalf of the Chicago bank- 

ers, I am very glad to extend a 
sincere welcome to those bankers, 
corporate executives and others who 
will be visiting Chicago to attend the 
annual convention of the American 
Bankers Association. The Chicago 


| committee, working closely with the 


official staff of the American Bankers 
Association has, I believe, arranged 


| an excellent program for the conven- 


tion with some outstanding speakers 
who are authorities in their field and 
will have a definite message of in- 
terest for you visiting delegates. 

“We extend each of you a cordial, 
sincere and heartfelt welcome and 
do hope that you will take occasion 
while in Chicago to pay a visit to 
your correspondent and other bank- 
ing friends who will have the wel- 
come mat out for you.” 

A committee headed by William 
H. Miller, senior vice-president, City 
National Bank and Trust Company, 
Chicago,. is cooperating with the 
A.B.A. in developing the entertain- 
ment program. 

This will begin on Sunday, Ser- 
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tember 21 with the traditional recep- 
tion and tea in the Grand Ballroom 
of the Conrad Hilton at 4 p.m. At 
8:45 p.m. that evening the delegates 
and their wives can attend the Chi- 
cago Symphony concert at Orchestra 
Hall. Walter Hendel, internationally 
famous in symphonic circles, will 


conduct the noted orchestra. 
Because of the large number of 
women attending this year’s conven- 
tion, they will have a choice of at- 
tending one of the two ladies lunch- 
eons and fashion shows in the Grand 
Ballroom of the Palmer House. The 
affairs will be held on both Monday 
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...in downtown Miami, is the new First National Bank Building ...a 


major expansion of our facilities for service to Florida and to corres- 
pondent customers around the world. We invite you to learn the 
advantages of a correspondent connection with First National firsthand 
—from our officers attending the convention. O. E. Roush, Senior Vice 
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ative at the bank’s headquarters in the Sheraton-Blackstone Hotel 
...and be sure to visit us in Miami next year! 
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and Tuesday at 12:30 p.m. The fash- 
ion shows will be sponsored by Mar- 
shall Field and Company, one of the 
world’s largest department stores. 

Then, on Tuesday evening, from 
5-7:30 p.m. the host-city banks have 
planned an informal reception and 
hospitality welcome. It will be held 
in the Grand Ballroom of the Conrad 
Hilton. 

Registration will begin Saturday, 
September 20, on the mezzanine floor 
of the Conrad Hilton. The convention 
will open Sunday with the annual 
meetings of the A.B.A.’s commis- 
sions, committees and councils, which 
are the association’s working ma- 
chinery. 

Monday will be devoted to the 
annual meetings of the four divisions 
and the elections of their officers. 
The general sessions will be held 
Tuesday and Wednesday. 

A special breakfast sponsored by 
the A.B.A. Agricultural Commission 
will be held at 8 a.m. Tuesday in the 
Waldorf and Astoria Rooms of the 
Conrad Hilton. Harry W. Schaller, 
commission chairman, and president 
of the Citizens First National Bank, 
Storm Lake, Iowa will preside. The 
speaker will be Assistant Secretary 
of Agriculture Peterson. The subject 
of his talk has not been announced. 

Savings and Mortgage Division. 
Division President John Adikes will 
open the meeting at 10 a.m. Monday 
in the Waldorf Room of the Conrad 
Hilton. Mr. Adikes has chosen a time- 
ly topic for his speech, “The Impor- 
tance of Savings.” He is also expected 
to review the accomplishments of the 
division during the past year and to 
outline the projects that still have to 
be completed. 


E will be followed on the plat- 
form by James C. Downs, Jr., 
chairman of the board of the Real 
Estate Research Corporation, Chi- 
cago. Mr. Downs, a well-known au- 
thority in his field, will talk on 
“What’s Ahead for Real Estate.” The 
speech promises to be both an infor- 
mative review of the real estate -pic- 
ture and a forecast of what will hap- 
pen in future months, particularly 
as it relates to mortgage banking. 
State Bank Division. This meeting 
also convenes at 10 a.m. Monday, in 
the Grand Ballroom of the Conrad 
Hilton. Acting Division President L. 
A. Hollenbeck will begin the session 
with the customary report on the 
division’s work in the past year and 
will also discuss the activities in 
progress. 

The second speaker at this meet- 
ing is F.D.I.C. Chairman Jesse P. 
Wolcott. Mr. Wolcott’s subject is 
“Twenty-five Years of Federal De- 
posit Insurance.” Since this is tne 
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Not only has the Republic National Bank of Dallas, 
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offer the widest selection with the 
most in service, at economical 
prices. Send today for catalog of 
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F.D.1.C.’s_ silver jubilee year, Mr. 
Wolcott is expected to trace the his- 
tory of the corporation and to show 
how it has grown with the economy 
over the past quarter century. 
National Bank Division. Sched- 
uled for 2 p.m. Monday in the Grand 


| Ballroom of the Conrad Hilton, this 


meeting also promises to be an im- 
portant one, with three speakers 
scheduled for the session. William 
M. Lockwood, division president, will 
give the customary annual address. 

Comptroller of the Currency Gid- 
ney will then take the platform. Mr. 
Gidney is not scheduled for a formal 
address but will tender his remarks 
to the national bankers and will also 
extend them official greetings from 
the nation’s capital. 

The third speaker on the program 
is Herbert V. Prochnow. Mr. Proch- 
now, who is both an accomplished 
speaker and author, is best known in 


| banking circles as director of the 








Graduate School of Banking at the 
University of Wisconsin. The sub- 
ject of his address is “An Analysis 
of Critical American Problems.” 
Trust Division. Another interest- 
ing meeting will be that of the Trust 
Division which will also be held at 
2 p.m. Monday in the Waldorf Room 
of the Conrad Hilton. Don H. Mc- 
Lucas, vice-president of the North- 
ern Trust Company, Chicago, Illinois, 
will officially welcome the delegates. 


E will be followed by Division 

President Walter Kennedy, re- 
porting on the past year’s work of his 
division. Mr. Kennedy has joined the 
ranks of noted A.B.A. members who 
are also authors. His book, “Bank 
Management,” has just been pub- 
lished. The book provides a set of 
sound principles, policies and proce- 
dures for each of the major activi- 
ties of a medium sized bank. 

The concluding speaker on the pro- 
gram is Paul I. Wren, vice-president 
of the Old Colony Trust Company, 
Boston, Massachusetts. Mr. Wren has 
had a successful career both in bank- 
ing and government as a former As- 
sistant to the Secretary of the Treas- 
ury. The topic of his address is “The 
Proper Proportion of Common Stocks 
—The Current Dilemma.” 

First General Session. The first of 
two general sessions will start at 
9:15 a.m. Tuesday in the Grand Ball- 
room of the Conrad Hilton. Follow- 
ing the presentation of the colors and 
the invocation, A.B.A. President Wel- 
man will deliver his keynote address 
to the general meeting. Following 
Mr. Welman, Secretary of the Treas- 
ury Anderson will extend official 
greetings to the delegates from 
Washington. Election of new officers 
for the coming year will then be held. 


After the balloting is completed, 
Don G. Mitchell will address the dele- 
gates on banking’s relationship to in- 
dustry. Mr. Mitchell’s talk, “Oppor- 
tunities and Challenges in Industry,” 
promises to be highly informative in 
view of the present business situa- 
tion. The first general session, also 
promises to take on added interest 
since it is at this meeting that the 
delegates will vote on the proposed 
amendment to exclude mutual savings 
banks from A.B.A. membership. 

Second General Session. This will 
be called to order at 9:15 a.m. 
Wednesday by A.B.A. President 
Welman in the Grand Ballroom of 
the Conrad Hilton. Delegates will 
then hear an address by Federal 
Reserve Governor J. L. Robertson, 
“Money in Peace and War.” Mr. 
Robertson’s talk promises to be of 
high interest since he is almost cer- 
tain to provide illuminating material 
regarding the Federal Reserve’s 
thinking on the present monetary 
position. 


OLLOWING the report of the 

Resolutions Committee, the dele- 
gates will hear an address by Dr. 
Herrell DeGraff on “Agricultural 
Dynamics: The Partnership of Agri- 
culture, Industry, and Finance.” 

The convention will come to a close 
with the inauguration of the asso- 
ciation’s newly-elected officers for 
the coming year. 

The Chicago convention’s commit- 
tees are headed this year by Alan R. 
Kidd, vice-president of the Northern 
Trust Company, as chairman of the 
executive committee. Serving with 
Mr. Kidd as vice-chairman is Richard 
A. Aishton, senior vice-president of 
the Continental Illinois National 
Bank and Trust Company. Other 
committee chairmen and vice-chair- 
men as follows: 

Entertainment Committee: Wil- 
liam H. Miller, senior vice-president, 
City National Bank and Trust Com- 
pany, chairman. Vice-chairmen are 
Raymond H. Becker, vice-president 
of the First National Bank of Chi- 
cago, and J. Robert Webster, vice- 
president of the Harris Trust and 
Savings Bank. 

Finance Committee: Homer A. 
Burnell, vice-president cf the Con- 
tinental Illinois National Bank and 
Trust Company, chairman. Vice- 
chairmen are William O. Kurtz, Jr., 
vice-president of the American Na- 
tional Bank and Trust Company, and 
C. R. McEldowney, vice-chairman of 
the board of the Chicago National 
Bank. 

Hotel Committee: Charles F. New- 
hall, assistant vice-president of the 
First National Bank of Chicago, 
chairman. Vice-chairmen are Robert 
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Checks-the tools of commerce 
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In Manufacturing 


the smooth fiow of raw materials into the factories, 
and of finished goods out, would be fatally dis- 
rupted without a smooth flow of payments to 
balance them. Most of this $112-billion* yearly in 
payments is made by checks. And the safest, most THE WAVY LINES® ARE 
convenient payment is achieved by a check on A LA MONTE TRADE-MARK 
La Monte Safety Paper. 





* Actual Income—$112,517,000,000 
Source: U.S. Dept. of Commerce 
Survey of Current Business, July, 1958 


GEORGE LA MONTE & SON - NUTLEY 10, NEW JERSEY 
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E. Hunt, vice-president of the North- 
ern Trust Company and Wilfred E. 
Resseguie, vice-president of the Con- 
tinental Illinois National Bank and 
Trust Company. 

Information Committee: Davis G. 
Kirby, vice-president of the North- 





SORTKWIK® 





The invisible fingertip magic for 


HANDLING 
PAPERS 
FASTER! 


Easy to Use! Just apply to fingertips for 
greaseless, stainless, tacky film. Pick 
up papers quickly, easily. Speed of 
paper handling limited only by dex- 
terity of operator. 


Non-Allergic! Recommended by derma- 
tologists. Eliminates irritating rub- 
ber fingers and unsanitary sponges, 
Long lasting. Washes off easily. 

Widely Used! Thousands of businesses are 
finding SORTKWIK an essential 
aid to speed up sorting, counting, 
filing, posting. 

Try it and see why. You'll never be without it, 


At your stationers or send 
$1.00 for TRIAL OFFER 


of two regular size containers. 






LEE PRODUCTS COMPAN 


Dep't. B-9, 2736 Lyndale Av. S., Minneapolis 8, Minn. 
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MORE DEPOSITS? 





Exline animal-style coin savers really 

appeal to young and old; establish the 

thrift habit and quickly build deposits. 
* 


Standard and special designs available. 


Write for samples and pric 














Enduring Bronze 


BANK SIGNS 


Desk Plates @ Bulletin Boards 
Finest Quality — Lowest Prices 
Write for FREE Catalog 
Architectural Bronze Corp. 

3638 W. Oakton St., Skokie, III. 














ern Trust Company, chairman. Vice- 
chairmen are Arthur W. Glennie, 
vice-president of the LaSalle Na- 
tional Bank, and Robert Lindquist, 
vice-president of the Harris Trust 


. and Savings Bank. 


Meeting Places Committee: Ken- 
neth R. Wells (deceased), vice-presi- 
dent of the American National Bank 
and Trust Company, chairman. Vice- 
chairmen are: Norville A. AuBuchon, 
assistant vice-president, of the Har- 
ris Trust and Savings Bank, and 
John C. Maulding, vice-president of 
the Chicago National Bank. 

Personnel Committee: M. A. Geor- 
gen, vice-president and cashier of the 
City National Bank and Trust Com- 
pany, chairman. Vice-chairmen are: 
Chester F. Fitzgerald, Jr., vice-pres- 
ident of the Continental Illinois Na- 
tional Bank and Trust Company, and 
A. E. Langenbach, vice-president of 


| the First National Bank of Chicago. 


Reception: Committee: A. Newell 


| Rumpf, vice-president of the Harris 


Trust and Savings Bank, chairman. 
Vice-chairmen are: George W. 


e 


OPERATING 


CONTINUED FROM PAGE 49 


| with number of loan and loan de- 


partment personnel, 


were broken 
down to show amount per employee, 
number of loans per employee, etc. In 
other departments, we endeavored to 
combine these same statistics. 

In retrospect, it may have been 
easier for all concerned if we had 
mailed the questionnaire in advance 
of our visit. However, by presenting 


| the material in person, we were able 
to reach a better understanding as 


| planning comparative studies. 





to the specific information we wanted 
and. explain how it would be used. 
This saved a great deal of time in 
compiling and correlating the maze 


of statistics we collected from the 


banks involved. These figures were 
coded to prevent bank identification. 

We feel the 1l-page analysis is 
well worth the time and effort ex- 


| pended. So do the other banks. Many 


of them have written that they are 
We 
haven’t incorporated any of the ma- 
terial into our operations, but we 
have noted several areas where im- 
provements can be made. The savings 
in these departments should more 
than offset the cost of the study. 
Meanwhile, the visits provided ad- 
ditional rewards. We had the oppor- 
tunity of observing different meth- 
ods of operation, and also picked up 
some forms that at some future plan- 
ning stage would be helpful. For ex- 
ample, one bank used a multiple snap- 


° 


Miller, assistant vice-president of the 
First National Bank of Chicago; 
Allen P. Stults, executive vice-presi- 
dent of the American National Bank 
and Trust Company; and Robert C. 
Suhr, vice-president of the Continen- 
tal Illinois National Bank and Trust 
Company. 

Registration Committee: William 
T. Dwyer, assistant vice-president of 
the First National Bank of Chicago, 
chairman. Vice-chairmen are: Robert 
T. Hanlon, assistant vice-president of 
the LaSalle National Bank; James 
P. Johnson, vice-president of the 
Continental Illinois National Bank 
and Trust Company; and Alfred H. 
Lindgren, vice-president of the City 
National Bank and Trust Company. 

Transportation Committee: Ber- 
ford Brittain, Jr., vice-president of 
the Continental Illinois National 
Bank and Trust Company, chairman. 
Vice-chairmen are: Ernest J. Hult- 
gren, assistant vice-president of the 
First National Bank of Chicago, and 
Nelson C. Works, Jr., vice-president 
of the Northern Trust Company. 


* 


YARDSTICKS 


out form for their daily statement. 
This provided additional distribution 
for their officers, and still allowed the 
accounting department to use the 
reports. 

In preparing the statistics, which 
were given to each bank in consoli- 
dated averages, as well as by indi- 
vidual bank, we found that it was 
difficult to assign each individual 
throughout the bank to a specific 
department. Department-wise, for in- 
stance, we have areas where there is 
an overlapping of responsibilities. 
Some employees work in more than 
one job. A trust department employee 
may serve as trust officer in the 
morning, work at the teller window 
during the lunch hour, and assist in 
secretarial duties. Some supervisory 
personnel are even harder to pin 
down as to departmental function. 

Banks our size are constantly en- 
deavoring to provide as much service 
as we can to our customers. For ex- 
ample, Union National has just in- 
troduced a full-fledged trust depart- 
ment. It is under the supervision of 
Edward V. Geary, vice-president and 
trust officer, who joined the bank 
recently after many years of ex- 
perience in the trust field. 

We also found that several of the 
smaller banks in our survey are d0- 
ing an outstanding job in theif 
checking account business. We are 
stepping up our activity in this ‘ine, 
and you can be sure we will use some 
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Fast, accurate Title Service 
is a familiar story to Lawyers Title. 


Branch Offices, Agents and Approved Attorneys—more 
than 13,500 of them—are all title experts in their 

own localities. They are also experts in adapting Lawyers 
Title service to the rquirements of customers—individuals, 
corporations or governmental agencies and departments. 


Carrying the load of details in title matters is an 
important part of our business 

And, in addition— 

There is no better title insurance than a policy issued by 


lawyers Title Insurance (Orporation 
Home Office ~ Richmond . Virginia 

LAWYERS TITLE SERVICE AVAILABLE IN 43 STATES, THE DISTRICT 

OF COLUMBIA, PUERTO RICO, HAWAII AND THE PROVINCES OF ALBERTA, 

ONTARIO AND QUEBEC, CANADA. 

NATIONAL TITLE DIVISION OFFICES: CHICAGO, DALLAS, DETROIT AND NEW YORK 


THOUSANDS OF APPROVED ATTORNEYS LOCATED THROUGHOUT THE OPERATING TERRITORY 


) 


BRANCH OFFICES IN: 


AKRON, O. 
ALBANY, GA. 
ATLANTA, GA. 
AUGUSTA, GA. 
BIRMINGHAM, ALA, 
CAMDEN, N. J. 
CHICAGO, ILL. 
CINCINNATI, O. 
CLEVELAND, O. 


DALLAS, TEX. 
DAYTON, O. 
DECATUR, GA. 
DETROIT, MICH. 

FLINT, MICH. 
FREEHOLD, N. J. 
GRAND RAPIDS, MICH. 
MACON, GA. 
MANSFIELD, O. 
MARIETTA, GA. 
MIAMI, FLA. 

MOUNT CLEMENS, MICH, 
NEWARK, N. J. 

NEW ORLEANS, LA. 
NEWPORT NEWS, VA. 
NEW YORK, N. Y. 
NORFOLK, VA. 
PITTSBURGH, PA. 
PONTIAC, MICH. 


SAVANNAH, GA. 

TOMS RIVER, N. J. 
WASHINGTON, D. C. 
WHITE PLAINS, N. Y. 
WILMINGTON, DEL. 
WINSTON-SALEM, N. C. 
WINTER HAVEN, FLA. 
REPRESENTED BY 
LOCAL TITLE COMPANIES 
IN MORE THAN 

250 OTHER CITIES 
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of the hints they have provided us. 
Several of the banks that cooper- 
ated with us have built new quarters 
in the past few years, while still 
others have modernized and ex- 
panded. Our plant is less than two 
years old. We expanded for much the 
same reason our collaborators did, to 
gain more bookkeeping space, add 





CHANGER 





Sroanliran 
(eb. COIN CHANGER 


Designed for speed, accuracy and simplicity of op- 
eralion, gives faster customer service. A trial will 
convince you. 


Sturdy aluminum with handsome hammer- 
tone finish.* Removable tray with inside 
storage box. Capacity $125, pennies 
through half-dollars. Size: 8”x10"x6!//4,”. 
Parts and workmanship guaranteed. 


only *NOW IN CHOICE 


OF 4 DECORATOR 
$69 COLORS! 
Tan, blue, green, 
and silver-grey, 
all wit 
hammertone 
finish. 





plus tax 





METAL PRODUCTS ENGINEERING, INC. 
4000 Long Beach Ave., Los Angeles 58, Calif 


SINCE 1940 








STEVENS PLAN 


A System to 
Finance Insurance Premiums 
For Banks 


ALLAN C. STEVENS 
8 Church Street White Plains, N.Y. 


Originator and Copyright Owner 














Why Pass Up Extra Commissions? 


Leading passbook manufacturer now has sev- 
eral territories open for aggressive men call- 
ing on banks to sell all types of passbooks 
and pocket check covers. Commission basis. 


WILLIAM EXLINE, INC. 


1270 Ontario Street e Cleveland 13. Ohio 
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teller stations, enlarge our lobby, 
and provide facilities for our motor- 
ing customers. 

We are only using one drive-up 
window, but our ““BanKwik” unit 
has solved our drive-in problems. 
The motorist can pull into our shel- 
tered parking area, which is just a 
few feet from our special teller area, 
step into the special addition and 
open an account, make a checking or 
savings transaction, obtain travelers 
cheques, drafts, etc. The “BanKwik” 
unit is under the supervision of 
James B. Lynn, assistant vice-presi- 
dent. His staff can provide most of 


the services that our main banking 
area does, with the exception of mak- 
ing loans. We have found that the 
unit handles more traffic per teller 
station because of this type of ar- 
rangement. 

In the near future, we plan to 
correlate the survey information 
with other material we have from the 
Kansas Bankers Association to form 
a comprehensive guide for our ex- 
pense reduction program. Meantime, 
the study has strengthened our views 
on the efficiency of our staff, and has 
shown us where we may trim some 
operating expenses. 


DIRECT BANK SERVICE 


CONTINUED FROM PAGE 50 


for any worthy reason from Bank 
of America. 

In discussing the advantages of 
the service with employers, it is ex- 
plained that it is not permissable 
to carry on a banking business away 
from the established premises of the 
bank. In instituting this program 
Bank of America’s officers point out 
that it merely makes certain banking 
forms available at the employe’s place 
of business. Actual banking transac- 
tions are carried out when the forms 
are received at the bank’s nearest 
office. 

First of all, each company signing 
up for this service is provided with 
a handy plastic kit with the firm’s 
name imprinted on the cover. This 
kit contains the supplies required to 
introduce this program into that or- 
ganization and includes savings and 
checking account signature cards, 
loan applications, authorizations for 
salary deductions, letters of explana- 
tion, also large envelopes addressed 
to the nearest office of Bank of 
America. The bank pays the postage. 

The company employes are usually 
notified of this new service by letter, 
bulletin board or through their house 
organ. The most widely accepted 
form of notification is an explanatory 
letter on the company’s letterhead. 

The mechanics of handling this 
service are kept simple and easy to 
operate with a minimum of time and 
effort. The employer designates some 
trusted individual, usually in the per- 
sonnel department with access to per- 
sonnel records, to administer the 
plan. The administrator serves as the 
custodian of the plastic kit and pro- 
vides employes with the forms 
needed. When completed the forms 
are mailed to the bank, or sent by 
messenger if that company makes 
daily bank deposits. 


When an employe desires to open 
an account, he completes a signature 
card obtained from the administrator 
and mails it to the bank. When the 
initial deposit has been received, the 
bank mails the check book or savings 
passbook to the home of that em- 
ploye. Future deposits can be made 
in several ways, including salary de- 
ductions, mail deposit, inter-branch 
deposit, night depository or personal 
deposit by a member of the family. 

Although salary deductions are 
optional, they offer several definite 
advantages for employers, where the 
accounting procedures permit. This 
method encourages systematic sav- 
ings. It provides employes with a 
method for automatic repayment of 
loans. This service is provided at no 
cost to the employe. 

Loan applications are filled out by 
the employe at the plant and are 
normally processed within one day 
of their receipt at the bank. This 
procedure provides employes with 
prompt and convenient loan service. 
It relieves the employer of any obli- 
gation to give financial counsel as 
well as the responsibility for the 
credit needs of his employes. 

When the loan application has been 
approved by the bank the funds are 
disbursed in the way the borrower 
desires. This may be done by credit- 
ing his checking account, mailing a 
check to his home or the employe 
may authorize someone to pick up 
the funds at the bank. 

In addition to personal loans, home 
improvement and automobile loans 
are also available under this pro- 
gram. Personal and home improve- 
ment loan applications over $1,000 
require the personal appearance of 
the borrower at the bank. 

On personal and home improve 
ment loans, life insurance coverage 
is arranged by the bank at no cost 
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See-through walk-through vault by Mosler 
eliminates box owners 





vault phobia" 
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MOSLER VAULT DOOR - 
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A Note how box owners must walk through vault to 
enter coupon room. Extra door guarantees maximum 
security yet accents the vault’s spaciousness. 


V Drive-in “picture windows” are sleek, modern, com- 
pletely automatic. Draft-proof safety drawers operate 
at a touch, keep money in view. Other Mosler equip- 
ment includes day and night depository, safe deposit 
boxes, cash vault lockers. 





“Many customers are reluctant to enter ‘one-door’ vaults for safe deposit 
boxes,” says Mr. Ben J. Bleakley, President of Racine, Wisconsin’s First 
National Bank and Trust Company. “This means a guard must bring the 
boxes out. But... grounds for most lawsuits involving safe deposit boxes 
are the few seconds the box or its key were out of the customer’s sight. 
We’ve eliminated this problem. Our architect, Mr. Edwin Kraus, in 
cooperation with the Mosler Safe Company, planned and installed a see- 
through walk-through vault using Mosler Century 10 doors at each side 
of the vault proper. 

“Now, the customer enters the first door, watches his box removed, 
takes it through the second door to the coupon room...and reverses the 
procedure on his way out. The box is never out of the customer’s sight. 

“Incidentally, the extra door eliminated the problem of ventilation 
without compromising the vault’s security.” 





PROBLEM SOLVING—A MOSLER SPECIALTY 


From the largest vaults to the smallest safe deposit boxes, Mosler design 
and manufacturing experience is at your service. Mosler is the world’s 
largest builder of safes, vaults and banking equipment. 

Write for Mosler’s “AUTO BANKING IDEA BOOK” and informa- 
tion on any kind of banking equipment. 


Integrated Banking Equipment by 


THE MOSLER SAFE CoO. 


Dept. D, 320 Fifth Avenue, New York 1, N. Y. 


“OOK FOR A STARTLING NEW MOSLER CONCEPT IN BANKING EQUIPMENT 
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to the employe. Life insurance may 
also be arranged on automobile loans 
at a nominal cost to the applicant. 

The bank notifies employes of all 
loan decisions. If a loan application 
must be declined, the bank informs 
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REVOLUTIONIZES CONSUMER 
LOAN RECORD KEEPING 


Here’s how to mechanize active records to 
save time, work and money. ELECTRO- 
FILE codes, verifies, houses and selects 
cards—all in one compact unit. Elimi- 
nates need for sequence filing. Cards 
needed pop up automatically at the push 
of the buttons. Re-filing time virtually 
eliminated. 

ELECTROFILE is ideal for use in 
combination with posting machines. It 
pays for itself quickly through its savings. 


Write for full details 

TROFILE Division of 

"2:8: JOHNSON FARE BOX COMPANY 
4619 N. Ravenswood Ave. 
Chicago 40, Ill. 


SALES AND SERVICE OFFICES IN MAJOR CITIES 
LISTED UNDER BOWSER, INC. 
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One of Seven Calendars 
for check desks or booths 


Request catalog of 
complete line of matching fixtures 


WINTERS BANK SIGNS 





71-F West Jersey St., Elizabeth 2, N. J. 
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the employe, giving the reasons and 
making it clear that it is the bank’s 
decision and not that of the em- 
ployer. 

It is not essential that an employe 
carry a checking or savings account 
at Bank of America before making 
an application for a loan. However, 
it is pointed out that systematic re- 
payment and regular deposits are a 
definite advantage to the borrower 
if he can combine both services. 

The Employe Loan and Deposit 


Plan was developed and presented to 
representatives of California busi- 
ness and industry as a joint effort 
by officers of the Timeplan depart- 
ment and the business development 
department of Bank of America. 
The new plan was inaugurated, 
said officers of the two departments, 
because of the demonstrated need for 
this special kind of banking service 
in the California economy. It has 
opened up a new field for the devel- 
opment of banking services. 


PROJECTING BANK DEPOSITS 


CONTINUED FROM PAGE 45 

cial banks are likely to rise by one- 
fourth of the increase in the deficit, 
or by about $8 billion to $177 billion 
from $169 billion at the end of 1957. 
Total deposits would rise by approx- 
imately the same amount from $200 
billion to $208 billion. This repre- 
sents an increase of about 5 per cent 
in earning assets and 4 per cent in 
total deposits. 


HE foregoing is a purely mechan- 

ical, or mathematical, measure- 
ment of the effect that the growth of 
the Government debt would have on 
the earning assets and deposits of 
commercial banks. There is another 
important factor acting to expand 
bank assets and deposits during peri- 
ods of Government deficit spending 
that must be considered. Deficit 
spending tends to have a powerful ex- 
pansionary influence on economic ac- 
tivity generally, and eventually is 
reflected in higher levels of employ- 
ment, income, production, and, unfor- 
tunately, prices. Bank loans expand 
rapidly in periods of high business 
activity. Between 1955 and 1957, for 
example, business loans of all com- 
mercial banks increased 50 per cent. 
No precise mathematical relationship 
can be established to measure the 
effect of Government deficits on the 
growth in loans resulting from ex- 
panding business activity, induced 
partly by deficit spending, but it is 
thought that there is some “snowball- 
ing” effect. Such an effect would re- 
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Openings, 


© 22” x 28” 3-color Posters 
Frames,— 5 Jumbo-size Cards for self 


sult in additions to bank earning 
assets and deposits over and above 
the growth that can be expected sole- 
ly from bank purchases of Govern- 
ment bonds to finance the deficits. 

If, therefore, projected increases 
are based upon the current propor- 
tions of bank earning assets and de- 
posits to the total Government debt, 
which may be more nearly the case, 
loans and investments will rise by 
$19 billion and deposits will increase 
by $22 billion, or almost 11 per cent 
above current levels. It might be con- 
cluded, therefore, that by 1961, bank 
earning assets probably will rise 
within an approximate range of $8 
to $19 billion, and deposits from $8 
to $22 billion. Such an increase in 
deposits and assets also is likely to 
result in a rise in bank earnings. 


N view of the above, the bond 

phase of the banking business 
takes on additional importance. One 
measure of the significance to banks 
of Government bond investments is 
that 23 per cent of the total gross 
earnings of commercial banks in the 
past ten years has been from the in- 
terest income on U.S. Government 
securities, with aggregate interest 
income during this period totaling 
nearly $10 billion. At the end of 
1957, the U.S. Government bond ac- 
count amounted to one-quarter of the 
total assets of all commercial banks. 
This suggests that the responsibility 
for managing the bond portfolio will 
take on increasing significance. 
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ThriftiCheck features. 
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It’s a complete departure from conventional design. Depos- 
itory drawer is completely weather-shielded. With hinged lid 
of bullet-resistive glass and automatic front opening, as shown 
in photo, it offers far greater customer convenience. 

“Also on display at the A.B.A.: Herring-Hall-Marvin Five Star 
Constellation Vault Entrance with Pushbutton Control and the 
Herring-Hall-Marvin Five Star Depository—a- completely co- 
ordinated line of equipment for the modern or- modernized 
bank; under-counter components and teller’s buses. 
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Cleveland’s proximity to European ports gains new com- 
mercial importance as the St. Lawrence Seaway approaches 
completion. If you’d like to be in the center of business activity 
in this great inland port, talk with Central National, Cleveland’s 
progressive bank, One of the fifty largest banks in Ameriéa, 
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